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@ “Milk Production Up in Dairy States” 
(10% in Wisc!) read the headlines. 
Dairymen and farmers are swinging into 
the big job .. . headed for the 125 billion 
Ib. goal! 

Every Ib. of this needed milk diverted 
from calf-feeding purposes is definite con- 
tribution to “Food for Victory”. That’s 
where BLATCHFORD’S CALF MEAL 
and CALF PELLETS fill the bill. They 
are specially formulated to (1) Save 
milk ordinarily consumed by calves (2) 
Build well-developed future milk pro- 
ducers at low cost. 

You are aiding “Food for Victory” and 
helping yourself and your customers to 
steady profits when you sell, feature and 
recommend these time-proved products. 
Repeat business comes naturally because 
Blatchford buyers are loyal customers! 

Write today for details of attractive 
dealership, including our FREE GIFT 
CATALOG. 

BLATCHFORD CALF MEAL CO., WAUKEGAN, ILL. 


“Since 1800” 


"Good to the last drop” 


NATIONALLY ADVERTISED! 
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CALF MEAL AND CALF PELLETS 
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Both you and your customers will enjoy 
greater success and profits with YOUR OWN 
BRAND of feeds and mashes made The 
HUBBARD SUNSHINE Way. Here’s what 
Claude W. Miller, turkey raiser of Martins- 
burg, West Virginia, says of feeds he obtains 
through the Winchester Milling Corporation: 


“I have been raising turkeys since 1929 
and I can truthfully and conscientiously state 
that the turkeys fed on QUALITY SUNSHINE 
feeds are by far the best turkeys I have ever 
raised at the lowest cost of feed per pound 
of turkey... . 


“I am also successfully raising 5,000 broil- 
ers and feeding my dairy herd on your 
QUALITY SUNSHINE feeds.” 


HUBBARD SUNSHINE | way 


So 


Part of the flock of 7,000 turkeys being fed The HUBBARD SUNSHINE Way Claude W. Miller, Martinsburg, West Virginia, finds 
by Claude W. Miller, of Martinsburg, West Virginia The HUBBARD SUNSHINE Way Profitable 


WRITE FOR INFORMATION ON HOW YOU CAN BUILD PERMANENT SUCCESS UNDER THE HUBBARD SUNSHINE PLAN 


EASTERN BRANCH 410 ELEVENTH STREET, AMBRIDGE, PA 
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“Every Year w, become More “OnVinceg 
‘ that oy, Method of Mixing feeds “Sing the = 
HUBBARD SUNSHINE SONCENTR ATE as 
base With loca] Corn ang Other ingredients 
3 of the highes; quality that Money an buy ig 
THE SUCCEssry; Way. We Mix this feeg is 
z fresh daily Which We fee] is q big item in : 
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“Merchandising is just cs 
much of a scientific | 
problem as the chemistry a 
of nutrition.” 3 
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Broadway 2726 


When You Want To BUY 


Give Us A TRY 


® SOY BEAN OIL MEAL 
® LINSEED OIL MEAL 

® MALT SPROUTS 

® BREWERS GRAINS 

MILKMALT 


Real Worth 16% Dairy Feed 
and other ingredients 


CARLOTS OUR SPECIALTY 


Rowell Feed Supplies, Inc. 


Grain & Stock Exchange Bld’g 
MILW AUKEE 


FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of ... 


Wheat 
Wheat Middllinga 
Rye Middlings 
Malt Sprouts 
@newens Grains 
Linseed Meal 
Soybean Meal 


Oatfeed 


GRAIN AND STOCK EXCHANGE 


MILWAUKEE 


FOR SATISFACTORY RESULTS 
IN EVERY BRANCH OF 

THE GRAIN BUSINESS 

TRADE WITH 


ARGILL 


INCORPORATED 


MINNEAPOLIS AND ALL 
PRINCIPAL TERMINAL MARKETS 


Special Attention Given To Barley 
And All Feed Grains Shipped To 


MILWAUKEE 


Read the Cargill Crop Bulletin 


‘Super -mix 


America’s Best Vertical Mixer 


Motorized V-Belt Drive 


10% 
Bag Saving 


1942's Newest — a Super- 
built, Super-service Loader, 
Mixer, Bagger — with an 
automatic Jolter that packs 
the mix more evenly and 
into sacks 3 to 4” narrower 
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than hand bag-off — every 
tenth bag is saved .. . Large 
saving in power, labor and 
upkeep cost — masterbuilt, 
simplified design, large 
capacity. 


Ask for catalog B-165 
S. HOWES CO., INC., Silver Creek, N. Y. 
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ARCADY FEEDS 


READ THE ACTUAL FACTS: 


“We want to thank you for the fine co-operation you 
have shown us during the past four years that we have 


been selling Arcady Feeds. 


During that time your complete advertising program 
and fine Arcady Feeds have increased our business 
100%. 


Our chicks were out on Arcady Complete Chick Starter 
and they lived and grew and matured into wonderful 
layers. 


Our feeding problems have been few since we have 


been using and selling Arcady Feeds. 


Yours very truly, 


L. R. Garman, 
Annawan Hatchery, 
Annawan, Illinois. 


ARCADY 
Complete CHICK STARTER 


Backed by this famous Arcady 5- 
Point Seal of Protection and support- 
ed by Arcady’s proven sales helps, 
ARCADY COMPLETE CHICK 
STARTER means increased demand, 
more sales and greater profits. 


Be sure you have a stock of all Arcady 
livestock and poultry feeds to meet 
your customers’ demands. 


MS MILLING COMPANY 
CHICAGO, ILLINOIS: 
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pros and cons of 


ED dealers everywhere should 
weigh in the balance and care- 
fully consider the merits and 
disadvantages of consignment sell- 
ing. A few very successful feed 
companies do not touch this type of 
business. As we belong in this 
group, possibly our viewpoint may 
be biased. However, an attempt 
has been made to evaluate fairly 
the arguments, both pro and con, 
concerning ‘this practice. 

First, let us say that we cannot 
logically discuss the financially 
borderline feed distributor or deal- 
er, neither of whom has any choice 
but to do business the consignment 
way. The feed manufacturer who 
works with the latter is doing busi- 
ness with the poorest type of deal- 
er. But many dealers now buying 
on consignment, if they were thor- 
oughly familiar with the true facts 
of the case, could arrange for suit- 
able credit to finance stocks of feed 
themselves. 

Let us first look at the numerous 
disadvantages of consignment sell- 
ing. Such sales are credit sales; 
credit costs money; someone must 
‘oot the extra charges for this credit. 
Usually these are passed on to the 
‘eed user. The result is always a 
higher feed cost per unit of gain. 

While some may argue to cover 
‘he facts, if we have two similar 
“eds of equal quality, one of which 
‘s sold on consignment, the latter 
aust in every case cost more. The 
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in the feed industry 


by DR W. C. TULLY 


money to finance this must come 
from somewhere and the use of that 
money costs someone interest. A 
feed manufacturer cannot afford to 
be a philanthropic organization and 
the interest charges must be added 
to the price of the feed. Naturally 


This article on consignment selling by 
W. C. Tully, Hales & Hunter Co., Chicago, 
covers a controversial subject in the feed 
industry. Dr. Tully expresses the views 
of one manufacturer. Any one who has 
other ideas on this topic is invited to sub- 
mit them for publication to The Feed Bag 
magazine, 741, N. Milwaukee st., Milwau- 
kee, Wis. 


it is easy to cheapen the feed to 
take care of these sometimes hidden 
charges and this is frequently done. 
We are, however, talking of feeds 
of equal quality. 

2. Perhaps one of the most serious 
disadvantages of consignment sell- 
ing is that such a dealer never 
really has his own business. Briefly 
just about all he is doing is running 
a warehouse for the feed manufac- 
turer. Such a business can, and 
frequently is, taken away from that 
dealer without any warning. Per- 
haps the manufacturer decides to 
put in his own warehouse but more 
of this later. We have had experi- 
ence with feed dealers selling on a 


consignment basis who frankly ad- 
mitted that they have had certain 
brands of feed taken away from 
them from time to time. A distribu- 
tor with whom we had recent ex- 
perience said that two brands of 
feed had been taken from him in 
five years. He was made familiar 
with the other evils of consignment 
selling yet went ahead and selected 
a third manufacturer's feed for fur- 
ther consignment selling! Regard- 
less of promises made he probably 
has no definite assurance whatever 
that he will have this particular 
brand for any period of time. He 
is not building a business for him- 
self. 

Why do feed manufacturers put 
their own warehouses in supposed- 
ly strategic locations? Because they 
believe they can distribute their 
feeds themselves and save the dis- 
tributor’s profit. But if a dealer or 
distributor has been handling this 
manufacturer's line where a new 
warehouse is located the former is 
nearly always eventually left high 
and dry, frequently despite prom- 
ises to the contrary. 

3. A dealer or distributor who 
does not own his own feed, i.e., 
handles it on consignment, will not 
take the same interest in the mer- 
chandising of it. This is a proven 
fact. Dealers owning their feed will 
be much more careful in granting 


(Continued on Page Sixty-three) 
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EARLY all feed dealers han- 
dle several sidelines and 
since they are sidelines, many 


dealers fail to realize the potential 
profit possibilities of these items. 


Not so, however, in the case of | 


I. C. Dater, Watervliet, N. Y., who 
during the past few years has suc- 
ceeded in developing the sale of 
flour and dog food to such propor- 
tions that they are now able to hold 
their own with the feed department. 
This success is largely attributed by 
Mr. Dater to the close cooperation 
he has received from the manufac- 
turers. 


Flour merchandising has always 
been part of Mr. Dater’s program, 
but during the past two years Mr. R. 
Dixon, the General Mills represen- 
tative, has been devoting one day 
each week to the territory served 
by the Dater store. This arrange- 
ment has been infinitely valuable 
in bringing the flour department 
from a comparatively small side- 
line to a party with the feed and 
grain volume. 


Mr. Dixon's work consists of con- 
tacting the more progressive bakers 
in Watervliet, Troy, and Cohoes. 
He attempts to show them how use 
of a high quality flour will result in 
superior products for their show 
case or route truck and thus im- 
prove business all along the line. 

From 20 to 25 bakers are now 
ordering regularly from Mr. Dater. 
About 15 are visited weekly by 
Mr. Dixon and all orders taken by 
him are delivered from the Dater 
store. The bakers not regularly 
covered, phone in their orders. 


Besides answering questions, so- 
licting and receiving orders, Mr. 
Dixon maintains a regular weekly 
c ection schedule on the bakers 
he covers. This simplifies bookkeep- 
ing, eliminates any question of 
doubtful credit and leaves Mr. 
Dater free to concentrate on the 
rest of his business. 

In much the same way that Mr. 
Dixon goes after the bakers’ busi- 
ness, another representaive, Mr. 
Carleton Plumb, covers many of 


the retail stores. He usually devotes © 


from manufacturers boosts 
flour and dog food sales 


CLOSE cooperation between 
manufacturer and dealer has 
been largely responsible for 
promoting the sale of flour and 
dog food at the Dater Feed & 
Grain store. The picture above 
shows |. C. Dater, the owner, 
left, with Mr. Dixon. 


a day or two a month to Mr. Dater’s 
section. From 12 to 15 big markets 
are regularly supplied and many 
smaller stores are called on fre- 
quently. Several others phone 
orders in for the next delivery. Mr. 
Plumb also handles collections fro 
the markets he covers. 
Orders may be booked for im- 
mediate or future delivery. With 
so many bakeries and stores con- 
tinually ordering, no difficulty is 
encountered in getting together a 
sufficient amount for immediate 
shipment from the milling company 
if it is not on hand in the store. 
During the past two years — in 
which the efforts to develop the 


flour departments have been pust- 
ed — the volume has been doubled 
and consistently maintained at the | 
new figure. 

Dog food merchandising, six 
years ago practically dormant, has 
also been developed in much the 
same way. With increasing aware- | 
ness of pet owners to the value of 
proper feeding, an opportunity 
which is a “natural” for most feed 
dealers to increase business has 
opened up; moreover it gives every ~ 
indication of becoming an accepted | 
part of the feed retailer's inventory. | 

A very important point in de- 
ciding what brands to stock is 
choosing one (or more) of estab- 
lished quality, or whose quality in 
essential ingredients can be plainly | 
shown. There are several which not © 
only meet this requisite but whose 
manufacturers cooperate thorough- 
ly in helping alert feed men intro- 
duce this item and create a demand 
for it. 

The manufacturers of the brand 
stocked by Mr. Dater have been 
sending their representatives to call 
on grocers, kennel operators, and 
market proprietors. After the dog 
food became well known in the 
vicinity, unsolicited calls and orders 
began coming in from other stores 
which had not yet been reached. 
This continues to be the case. 
Nevertheless, the manufacturers 
and Mr. Dater strongly believe in 
personal contact and the practice 
of having authorized representa- 
tives call on present as well as 
future customers is kept up. While 
many feed and grain customers 
have become accustomed to buying 
their dog food at Dater’s, the main 
turnover is by the case, rather thcn 
the pound. 


Mr. Dater carries Bull Brand feeds 
and has maintained a volume 2 
several carloads a month for many 
years. He sells Gold Medal flow 
and Hunt Club dog food. 
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Vitally important are those first eight weeks! 


Chicks must live—grow fast—develop healthy bodies 
—get ready for tomorrow’s war-time production! 


More than ever, poultrymen are concentrating on 
good management, careful feeding, and vitamin de- 
pendability. You can help. Make sure your feed for- 
mulas contain those two important Vitamins A and D 
from sources guaranteed in potency. 


For those who have sufficient Vitamin A in their feed 
formulas, Squibb offers D-SEC, a dry form of Vitamin D. 
D-SEC is guaranteed in Vitamin D potency and is as 
efficient as fish liver oils in providing baby chicks with 
their Vitamin D requirements for body building—for 
strong and healthy growth. 


Moreover, D-SEC costs you less per A.O.A.C. chick 
unit than fish liver oil. It is easy to handle, easy to mix 


' A trademark of E. R. Squibb & Sons 


EASTERN SALES AGENTS: 


Branch Offices: 

Chicago Minneapolis Kansas City 
PACIFIC COAST SALES AGENTS: 
WM. H. FLOYD & COMPANY 
1206 Maple Avenue 
Los Angeles, California 


Boston 


1217 Sixth Avenue South 
Seattie, Washington 
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ATKINS & DURBROW, Inc., 165 John Street, New York 
Omaha 


CARL F. MILLER & CO., Inc. 


eee ONE 


answer fo 


FAST, 
HEALTHY 
GROWTH 


—disperses evenly and easily and is unaffected by cold 
weather. D-SEC is offered in two different potencies: 
450,000 and 900,000 A.O.A.C. chick units per lb. 


For both Vitamins A and D, choose EXADOL 


Squibb continues to offer EXADOL*—High Potency 
Vitamin A and D Oil. EXADOL gives excellent re- 


sults every step of the way, helps chicks live, build 
bodies, grow. 


EXADOL is guaranteed to contain 3,000 (or more) 
Vitamin A, U.S.P. XI units, and 400 (or more) Vita- 
min D, A.O.A.C. chick units, per gram. 


Write today for prices and full facts about both D-SEC 
and EXADOL. Address Dept. FB-2, E. R. Squibb & 
Sons, Veterinary and Animal Feeding Products Division, 
745 Fifth Avenue, New York City. oP 


a 
SQUIBB — a Name You CaN TRUST 
a ege 


The Eshelman business began a century ago 
when the founder, John W. Eshe!man, 


ground grain for his neighbors and friends. 


Four generations of the Eshelman family 
have carried on this business, until today 
Red Rose Feeds serve feeders from Canada 
to the Gulf of Mexico. 


lb fla il 20 eat 


This institution now enters its second century. 
it was the pledge of the founder to build a 
practical, quality product. This is still our 
inspiration and involves a responsibility, to 
our many loyal customers, which we are 
proud to accept. 


JOHN W. ESHELMAN & SONS 


LANCASTER, PA. * YORK, PA. CIRCLEVILLE, O. 


RED & Rose 


GUARANTEED FEEDS 
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PLAN NOW We all have a tendency to coast when the “going is good” 
FOR SPRING and, for the feed industry, the “going is good” right now 

despite taxes, priorities, ceilings and other government 
war-time regulations. 

In our hearts, however, we know that this is no time to coast — our country 
needs our services in an all-out war for help in the all-out production of more 
food. Food, we are assured, will win the war and write the peace. 

Feed, of course, is the basic ingredient of food — and feed is our business — 
a priority business — a business which is just as essential to the welfare of 
our nation as the making of munitions. 

So, with our knowledge of feeds and feeding — now is the time to plan for 
spring — our time to help our customers assure the maximum production of 


all foods which are vital for the defense of our democracy — eggs, milk and 
meat. 


Millions of baby chicks will be hatched within the next few months. These 
chicks must grow into pullets, for meat — and hens, for eggs — in the shortest 
possible time. It is up to us to help our poultrymen customers accomplish this 
objective with the utmost economy. 

Hundreds of thousands of cows are due to freshen. We know that good feed, 
now, will assure higher production when the milk begins to flow. It is up to 
us to preach this gospel — and sell more feed — to our dairymen customers. 

And, there are ways of producing pork, and beef, and lamb — which science 
has taught us to be more economical and expedient — than the rule of thumb 
method used on most farms. It is our duty to broadcast these modern methods 
and help get the job done as quickly as possible. 


These are registration days for the man power of the nation and they should 
also be registration days for feed dealers who are interested in selling more 
feed — in helping their customers produce more food. 


Now is the time to canvass all your territory. Count the cows and sheep, 
and the chickens to come, and figure a result producing program for each one 
of your customers. 


Plan now for spring — for now is the time for the feed industry to assure the 
production of essential food for next fall and winter. 
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Blame Geed 


HERE are a number of diseas- 

es in hogs, chickens, cattle and 

sheep that have visible symp- 
toms which might indicate to the 
individual who is not properly vers- 
ed, that perhaps the feed being 
used was causing the trouble. 

In chickens we have bacillary 
white diarrhea, coccidiosis, cholera 
and possibly a few other conditions 
that might confuse the individual 
unless he understands fully the post 
mortem examinations and all of the 
symptoms attached to these diseas- 
es. Bacillary white diarrhea or pul- 
lorum disease in baby chicks is 
often blamed on starting mash be- 
cause the chicks paste up and show 
evidence of bowel trouble. This di- 
sease occurs during the first three 
weeks of the chick's life and has no 
connection whatever with the feed 
that is being fed. In many cases 
the farmer changes his mash about 
the time his chicks quit dying and 
the starter mash that was used will 
always be in disrepute so far as 
that farmer is concerned. 

Bacillary white diarrhea is trans- 
mitted from the hen through the 
egg. The responsibility for controll- 
ing this disease and keeping the 
blame from the feed lays wholly on 
the shoulders of the hatcheryman. 

Coccidiosis is a disease that af- 
fects growing chicks from four to 12 
weeks of age and is characterized 
by bloody droppings, ruffled feath- 
ers, emaciation, lack of appetite 
and a high death rate if the disease 
is not checked quickly. Bloody 
droppings is a cue again for the 
untrained individual to blame the 
starter or grower. It is possible too, 
that an unscrupulous competitor 
might tell the farmer it is the feed 
and at the same time give the 
chicks the coccidiosis treatment and 
sell him some other feed. The chick- 
ens mend quickly and the first start- 
er or grower is always the cause of 
the disease so far as that farmer is 
concerned. Feed has nothing to do 
with coccidiosis. It can start in a 
flock regardless of the kind of feed 
that is being used. Sanitation and 
medical treatment easily and quick- 
ly corrects the condition. Always 


for livestock troubles 
resulting from disease 


advise the farmer that the feed is 
not to blame. 

Cholera in hens has characteristic 
symptoms but quite frequently the 
farmer is prone to believe some 
feed he is using is a predisposing, 
causative factor. This is not true. 
The feed has nothing to do with it. 
The diarrhea that is present always 


This interesting address on the subject, 
“Do Feeds Kill Livestock?”, was delivered 
by Dr. E. E. Clore, Hoosier Mineral Feed 
Co., Greenwood, Ind., at the annual con- 
vention of the Indiana Grain Dealers As- 
sociation held Jan. 26-27 at Indianapolis, 
Ind. 


causes the untrained individual to 
suspect feed and again the manu- 
facturer’s feed usually comes up 
for criticism. The symptoms and 
post mortem lesions are outstanding 
and should never be mistaken. 

To show you just how often the 
layman unjustly criticizes the feed 
he is using, at a time when a dis- 
ease is present in his poultry or 
livestock, I give you this example. 
One of our farmers called me one 
day and told me he had lost 15 hens 
the night before and naturally he 
was upset about it. I immediately 
went to the farm and found the 15 
dead and five or six more ready to 


die. While I was there three - 


four more became sick and after 
posting one or two I found cholera 
in a very severe form. It was the 


acute type that kills quickly. The 


farmer, in order to establish a 
cause, decided in his own mind 
that whole oats had caused his 
trouble. The feed man of course was 
lucky in this particular instance in 
that the farmer did not blame the 
laying mash he was using. He 
blamed the whole oats. I imme- 
diately told him that of course the 
oats hac nothing to do with it, that 


it was a disease and could be 
straightened up as quickly as i! 
came on the farm if he used the 
proper sanitary measures. I advised 
him to thoroughly clean and disin- 
fect, which he did, and the disease 
soon disappeared. That man how- 
ever, believed for a long, long time 
that whole oats were responsible 
for his trouble. Now he is feeding 
them again regularly and has 
changed his mind. 

You can readily understand what 
would have happened in a case o/ 
this kind if this farmer had seen fit 
to blame the laying mash and he 
would not have changed his mind 
so quickly if he had chosen to 
blame it on the laying mash rather 
than the oats. 


In hogs there are several different 
diseases that have diarrhea as one 
of their symptoms. It seems as 
though the farmer is inclined to 
think that if a hog has diarrhea from 
any cause whatever, it is due to 
something that he has eaten. This, 
of course, is an erroneous idea as 
I personally believe that 99 per cent 
of the cases of diarrhea found in 
swine are due to a disease rc * er 
than any feed that might be fed. 
Hog cholera is characterized by 
constipation later followed by diar- 
rhea. The layman or veterinarian is 
not very likely to make a mistake 
on this disease even though there 
is a dysentery as the appetite is 
always impaired. 

Necrotic enteritis and bloody dy- 
sentery in hogs have caused more 
confusion among veterinarians and 
farmers and feed men, than any 
other diseases. In necrotic enteritis 
the appetite remains fairly good 
but a slate colored diarrhea persists 
until death or a recovery is made 
If it is an acute condition there may 
be several come down with the dis- 
ease at once. The farmer thinks o/ 


(Continued on Page Fifty-two! 
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New ARPRO 


fortified wheat germ oil with five- 


“S TIMES RICHER 
times-greater Vitamin E | IN VITAMIN E 


THAN NATURAL 


“You and I are serving the same industry, so I’d like 
‘o tell you why I’m carrying General Mills’ ARPRO 
/yvee in my feed store. 

“A lot of farmers and vets around here have been — 
using ARPRO Wheat Germ Oil to help insure against 
Vitamin E deficiency in farm stock. 

“Well sir, last fall, General Mills comes out with ~ 
\RPRO Fyvee—something really new!/—only concen- 
irate of its kind, they tell me. It’s regular high- 
quality wheat germ oil, PLUS five times as much 
Vitamin E strength. 

“The way it looks, this ARPRO Fyvee just hits the 
nail on the head for all of us. That higher concentra- 
tion of Vitamin E in proportion to oil makes ARPRO 
Fyvee pretty near proof against oil intolerance in 
poultry. It’s great for animals, too, they tell me. 

‘And here’s the best news of all: ARPRO Fyvee is 
economical. Not only for customers, but for me. One 
can of ARPRO Fyvee furnishes as much Vitamin E as 
five cans of regular wheat germ oil, at less cost, which 
saves money for the customer. One can of ARPRO 
Fyvee gives me a larger profit per can, and saves 
timsand a lot of handling and bookkeeping as well. 

“Do the customers come back? Well, it’s proof 
enough for me when they walk in and say, ‘I’ll take 
another can of that Fyvee!’ Yes, sir, take it from 
me—ARPRO Fyvee is ‘tops’ for my money!” 
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made only by GENERAL MILLS, INC. anual Mills, Inc., Research Products Division FB2-42 


400 So. Fourth Street, Minneapolis, Minn. 
REsEaRCH Propucts Division D Please send me information about ARPRO Fyvee and prices. 
GENERAL OFFIcEs: MINNEAPOLIS, MINN. 


0 Please send me information about Vitamin A and D Feed- 
ing Oil,” and prices. 
Company Name. 


Your Name. 
Address 
One of this, now ogual 5 of thesein Vitamin E concentration. Town. 
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NEW! VITAMIN FEEDING 
Now Available for Mixed Feed Manufacturers ay 
“Vitamin A and D Feeding a 
concentrate, is now availa Je to th ie ale 
: bulk quantities and in standardiz 
potency: The Vitamin A potency 
per gram and the Vitamin D is available at the ; alee 
250 and 400 U.S.P. units per gram levels, to suit your ae 
requirements The concentrate contains Vitamin A dis- 
4 tilled from fish liver oils under 4 new high-vacuum 7 
process, plus DuPont's, wal concentrate, Del- 
sterol, tO furnish Vitamin D. Use the coupon below for a , 
further information. 
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Dealers 


T* nation’s oldest feed trade associa- 
tion, the Eastern Federation of Feed 
Merchants will again hold its annual con- 
vention at the Arlington hotel, Binghamton, 
N. Y., according to the first pre-convention 
release issued by President Austin W. Car- 
penter. The dates selected for this year's 
meeting are Friday and Saturday June 12 
and 13. 

Mr. Carpenter states that the committee 
in charge of the 1942 convention has prom- 
ised to provide the most outstanding pro- 
gram in the history of the Federation and 
feed experts, speakers of national promin- 


annual convention 
dates announced 


ence and government agencies are already 
being contacted for commitments. Although 
in view of past performances this seems 
like a rash statement to make, the presi- 
dent says he feels sure that the committee 
will be able to live up to its promise. 
Dealers who have special problems or 
definite ideas about certain subjects to be 
discussed are urged to notify Mr. Carpen- 


for You! 


Increased wartime demands for farm products 
. . . plus added difficulties in getting proper farm 


equipment... 


What does it add up to? PROFITS for the feed 
dealer. For livestock will be more important than 
ever as sources of direct income (cattle, sheep, 
hogs), and as farm power (horses). 


Cash in with money-making, low-cost Doughboy 


Products. 


Write Us Today for Lowest Quotations On 


Feeding Rolled Oats 
Feeding Oat Meal 

Ground Oats 

Whole Oat Groats 

Ground Barley 


DOUGHBOY MILLS 


NEW RICHMOND, WISCONSIN 


Steel Cut Oats « 


Pulverized Oats 


ter or Secretary Louis E. Thompson. With #7 2 
the many perplexing problems which cre 7 
continually cropping up in the feed ind:us. 7 
iry and the further complications and di‘fi- 
culties brought on by the war, it is more | 
important than ever for members to attead © 
their conventions this year. § 

Although a good portion of the conve n- ; 
tion program will be devoted to special | 
problems resulting from the war, members | 
are assured that other fundamentals of | 
the feed business such as merchandisir.g 
advertising, nutrition, etc., will not be neg 
lected. The popular question and answer 
program will probably be repeated agcin | 
this year and there will be the usual fine | 
array of entertainment and recreation. : 

Officers of the Eastern Federation of 
Feed Merchants are: Austin W. Carpenter 
I. L. Richer Co., Sherburne, N. Y., president; 
Frank C. Demarest, Stamford, N. Y., first 
vice president; Louis E. Camp, Waltcn, 
N. Y., second vice president, and Louis E. 
Thompson, Glen Ridge, N. J., secretary- 
treasurer. 

Members of the board of directors are: 
Kenneth E. Eldred, Bainbridge, N. Y.; | 
Charles Merriman, Potsdam, N. Y.; William | 
R. Conklin, Chester, N. Y.; Harry R. Edsall, 
Sussex, N. J.; James H. Gray, Springville, 
N. Y.; Benjamin D. Simmonds, Sussex, N. J.; 
and Albert J. Thompson, Wycombe, Pa. 


Announce Winners | 


Of 2nd Egg Derby 


Northrup Hatchery, Burlington, Iowa, was 
winner of first prize in the second Wayne © 
“Dollar A Dozen” egg derby recently com- | 
pleted, according to an announcement by 
John L. Richardson, advertising manager of 
Allied Mills, Inc., Fort Wayne, Ind. 

Other major winners were: Milo Hatch- 
ery, Milo, Iowa, second prize; Farmer's 
Produce & Feed Co., Elkhorn, Iowa, third 
prize; and Diller Hatchery & Feed store, 
Roann, Ind., fourth prize. 

This was the second national egg laying 
contest and demonstration conducted by 
Wayne feed dealers throughout the coun- 
try and was a great help in demonstrating 
to the public the value of an efficient feed- 
ing program in helping to meet the goals 
in the “Food For Victory” campaign ac- 
cording to Mr. Richardson. 

District winners were: Amco Feed store, 
DeLand, Fla., Farmer's Feed store, Wau- 
chula, Fla., Valley Cash Feed store, Turtle 
Creek, Penn., Sunshine Feed store, Bridge- 
water, Mass., Sunshine Feed store, Keene, 
N. H., Savage Hatchery & Feed store, Ma- 
rion, Ill., Kokomo Electric Hatchery, Koko- © 
mo, Ind., Leaman’s Seed store, Waynes- 7 
boro, Penn., W. E. Heeter Feed store, | 
Clarion, Penn., Dail Hatchery, Ayden, N. © 
C., Colleton Hatchery, Walterboro, S. C., 
Marshall County Exchange, Inc., Gunters- @ 
ville, Ala., Amco Feed store, Columbus,Gi1. 

@ ROBERT M. DOYLE, formerly associated | 
with the Glidden Co., Chicago, has recer!- § 
ly joined the Hendy Feed Co., Buffalo, N. ’. 
e@ ARTHUR A. SIBENTHAL, 31, Decatur, 
Ill., employed as assistant district sal s 
manager, lecturer, and specialist in liv - 
stock and poultry feeding for Allied Mils, § 
Inc., died suddenly Jan. 17. 
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USTOMERS like to patronize 

a store where they are treated 

right, according to Jess D. 
‘iaudon, owner of the Valparaiso 
latchery & Feed store, Valparaiso, 
ad. Mr. Claudon believes a large 
cart of his success is due to his per- 
-onnel and when hiring a new em- 
vloye always takes great pains to 
elect one who appears to be 
-greeable and willing to learn. 

“As a rule,” the proprietor ex- 
olained, “I try to hire my help from 
‘he farms. A farm boy already has 
ome knowledge of feeds and feed- 
mg and is able to talk our custom- 
ers language. A popular young 
‘arm boy also attracts the trade of 
his family and friends, and with a 
‘ittle training can usually be devel- 
oped into a valuable employe. 

“I believe that the right person- 
nel is becoming more and more im- 
portant to the small town business 
man,” said Mr. Claudon. “Stop and 
analyze your own buying habits! 
Why do you patronize a certain 
drug store, filling station or groc- 
ery? Most of them handle good 
merchandise and the prices are 
about the same — nine times out 
of ten you trade at a certain store 
because they treat you right, make 
you feel at home, and appreciate 
your patronage. Oftentimes it is 
because you like a certain clerk or 
employe, or perhaps the owner is 
a friend of yours.” 


Mr. Claudon believes in taking 


personal care of his customers 
whenever possible and he can gen- 
erally be found behind the counter 
of the feed store in the front end 
of the main building. For field work 
he has a man who knows how to 
meet the farmers and how to win 
and hold their friendship. The same 
holds true of the men who spend 
their time grinding and mixing feed 
for the customers in the mill at the 
rear. As a result, Mr. Claudon pro- 
gresses year after year. 

Fifteen years ago he knew very 
‘ittle about feeds or chicks when he 
lirst set up business in a small way 

vith a commercial incubator. But 
he learned a lot in the first two 
-ears and prospered so much that 
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important in building | 
feed store patronage 


‘Claudons 


FEEDS 


SEARING 


CUSTOMERS like to patronize 
a feed store where they are 
treated right according to Jess 
D. Claudon, shown here behind 
the counter of his feed store. 
At right is view of convenient 
drive into mill with direct exit 
to next street. 


he ventured forth from the crowded 
little room on what is known as 
College Hill to a site along the 
main street of the city, but out be- 
yond the city limits. There he erect- 
ed a building for the hatchery and 
put in a stock of poultry feeds and 
supplies. After two years he con- 
structed a frame feed building on 
the back of the lot, and only last 
year he added the very modern ad- 
dition to this building that now 
looms as a feed mill with all mod- 
ern equipment. 

In the feed mill proper Mr. Clau- 
don has a Jay Bee hammer mill, 
Triumph corn sheller, Eureka crack- 
er, two mixers—a Papec and a Blue 
Streak; besides there are the legs, 
elevators, conveyors, and upper 
feed and grain bins for his stocks. 
Customers with their teams, cars, 
trucks, or even tractors with trailers 
drive directly into this mill on the 
north side and out at the south to 
the street beyond on the way home. 
Thus, there is no short turning, 
cramping or backing of the vehi- 
cles. It goes along in the program 


for making things pleasant for 
customers. 

Once when there were a few 
slow accounts, a notice was posted 
to the effect that any account more 
than 30 days old would be charged 
three per cent interest a month. It 
was applied to two accounts only 
and since then payments are rea- 
sonably prompt, but the notice still 
remains. 


The Claudon feed store special- 
izes on Hubbard Sunshine concen- 
trates. The sales room is a model 
of neatness and displays an infi- 
nite variety of stocks. Toward the 
front all kinds of merchandise is 
neatly arranged and at the back, 
running crosswise of the store, is 
the counter where Mr. Claudon 
himself presides most of the time. 
Hidden away behind the partition 
is the hatchery that turns out chicks 
the year around. 


“Feed business is good,” said the 
proprietor in reply to our question. 
“And war or no war, the future 
looks bright. Farmers are rapidly 
adopting better methods of feeding 
their poultry and live stock and it’s 
up to the feed man to help them all 


he can.” 


@ WIEST BROS., Ft. Atkinson, Iowa, have 
recently installed an 80 h.p. diesel engine 
to supplement their present water power 
system. 


wee: if ; 


@ Inefficient and wasteful feeding practices 


have no place in the program of increased 
production of essential food. The grim reali- 
ties of war call for maximum effort—maxi- 


mum feed efficiency. 


The feed man shares this grave responsi- 
bility with the poultrymen of the Nation. 
Selling -— or buying — feed on price alone 
is foolish economy in normal times and much 


worse than that now. 


Price is no index of the true value of any 


feed. Consistently holding to an efficient 


ration of proven merit is the greatest econ- 
omy — and the greatest service in the pres- 


ent emergency. 


Researches and experience have proven 
time and again that there is no actual sub- 
stitute for dry skim milk or dry buttermilk 
in breeder mashes and chick rations. The 
natural, essential constituents of milk — its 
proteins, its minerals, its milk sugar and its 
known and unknown water-soluble vitamins, 
all together—help to keep your vital rations 


at maximum efficiency. 


AMERICAN DRY MILK INSTITUTE, Inc., 221 N. La Salle St., Chicago 
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TOM G. DYER, sales manager 
of Sargent & Co., Des Moines, 
lowa, was scheduled to deliver 
this timely talk at the annual 
convention of the Northwest 
Retail Feed Association held 
last month at Mankato, Minn. 
Owing to a misunderstanding, 
however, Mr. Dyer was unable 
to make his address which is 
presented herewith. 


% RULY, we are fortunate, those 
of us in our particular busi- 
ness. Not only because we 

can continue in business but be- 
cause we are enabled to render 
in our everyday duties a patriotic 
service if we do our job well and 
honestly. Has it occured to you 
that our business is one of primary 
importance to the continuance of 
our civilization? That it always has 
been? 

Those first historians, men who 
felt the urge to leave a story of 
their times, either in pride of their 
accomplishments, or for the benefit 
of those to follow, pictured their 
tales by crude design on tablets 
of stone or on the rock walls of 
caves that served as home or bury- 
ing ground. From such a record we 
gather the story of man’s first con- 
flicts in his search of food. The his- 
tory is plain that those first wars, 
if such they might be called, were 
tribal affairs, as one family defend- 
ed its better hunting ground against 
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Dealers Duty 


is to help farmers produce 


the encroachment of another. It 
was a fight for food. 

Mythology blends with history 
until it is difficult to determine 
where one leaves off and the other 
begins but there is this striking 
similarity, both are largely the tales 
of wars. Homer tells of the siege 
of Troy, of Ullyses, Hector and 
Agammennon. The story handed 
down through the ages has been of 
warriers and of their deeds. 

Modern history has continued on 
much the same theme. The sweep- 
ing drive of the Norsemen, Caeser's 
conquests, armies that came, saw 
and took what they wanted from 
the countries through which they 
moved. The sword, the spear and 
the huge battle-ax were the tools 
of war. Armies cut but narrow paths 
for communications were maintain- 
ed by horse and rider or by runner 
only. A few thousand constituted 
a great army.’ 

As the population increased wars 
became more bitter. Fewer people 
proportionately, tilled the soil. Arm- 
ies were measured by tens of thou- 
sands, and the Napoleonic wars saw 
hundreds of thousands engaged in 
the struggle of death and destruc- 
tion. And those in the area of war 
suffered its horrors, not so much by 
the presence of the sword, as the 
absence of the sickle. 

Gunpowder and cannon now 
supplemented the sword and the 
spear. The paths of the armies wid- 
ened as contingents were thrown 
to either side in their raids for food. 
Arms and munitions were important 
but food became the great essen- 
tial worry. Wars took on a different 
color as the supply lines of food be- 
came the life lines of the army and 
when those life lines were cut or 
clogged an army died. And so it 
was that Napoleon saw his dream 
of a conquered Russia and all of 
Europe fade away and vanish. 

General Grant learned his les- 
sons of war and the valiant army 


more food in shorter time 


of the Confederacy surrendered, 
not to a superior force of arms, or 
to a better and braver fighting men, 
but to gaunt hunger. 

In 1914 a mighty juggernaut roll- 
ed over Belgium and deep into the 
heart of France. War had spread 
across an ocean because of the 
motor car, the train, the battleship 
and the airplane. In 1917 — that 
man's democratic rights might be 
preserved — we entered that war 
and as Uncle Sam gathered his 
mighty forces we saw the tide of 
battle change. Tighter and tighter 
we drew the circle of steel, and 
hunger stalked the German army 
and the German people. Defeat was 
inevitable. The life line had been 
cut. 

And now ... another war. Ter- 
rible beyond comprehension. Not 
a war of soldiers and battlefields 
but a war of women, children and 
old men; as lightning fast bombers 
drop their loads of death and de- 
struction upon city and town. Few 
people of the world have been 
able to produce sufficient for their 
own requirements even in times of 
peace. Now, the efforts of the major 
countries of the world will neces- 
sarily be directed towards defense 
of life. They will look to America 
for food and the eyes of the civilized 
world are focused on this great 
Middle-western territory. Our very 
future depends upon the ability of 
our farmers to produce foodstuffs in 
sufficient quantities for our own 
requirements and for the require- 
ments of the millions that are under 
arms. 

The story of this war, when it is 
fully recorded, will very probably 
tell of heroic thousands who have 
faced and fallen before enemy fire, 
it will tell of industry's great effort 
to supply more and faster planes, 
of labor’s cooperation and sacrifice 
but it will also tell in the final 
analysis of the triumph of well-fed 
men. Food will win this war and 
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when food materials are no longer avail- 
able we will be freed of the dangerous 
yellow maggot that lives on death. 

And so our picture as of the present. We 
in the feed business are, or should be, ex- 
perts in the production of milk, eggs, beef 
and pork. We teach not only how to pro- 
duce more but how to produce more econ- 
omically. We teach conservation of grain 
as we instruct our customers in how they 
may get more for less. 

Yours is a responsibility that you dare 
not shirk. You are a commissioned officer 
in this war, commissioned with the re- 
sponsibility of helping in the production of 
more food in less time. 

In this we find our reason for sharper 
sales effort. It is a duty that you sell to 
the man who needs what you have to offer 
so long as that which you sell will do the 
things that you and that manufacturer 
claim that it will do. If you have confidence 
in your line, sell it, not for your benefit 
alone or for the greater profit to your cus- 
tomer but for the good of the nation. 

We have no secrets in this business. 
This is no time for secrets that concern the 
common good so I’m going to mention jus! 
a few things that I would do were I in your 
position and I am asking you to remember 
that these are only my own personal ideas 
in the matter. 

First I would check my inventory care- 
fully for the very essential things that any 
feed man must have on his floor . . . tank- 
age... oil meal... milk products. . 
mill feeds and . . . vitamin concentrates 
. . . proper protein supplements. I think I 
should commence to eliminate a few items 
along the way good items most of them 
under normal circumstances but not neces- 
sarily essential to your particular business. 
Then I think I should buy, not as has been 
my normal habit, but anticipating the pos- 
sibility of being unable to secure what my 
customers will need. In other words I 
would buy for a longer pull. 

We in the manufacturing game have had 
reasons to learn in the past few months 
that this situation of getting what you want 
and what you actually need is sometimes a 
very serious one. Take into consideration 
the recent ruling with regards to tires and 
consider how it will effect deliveries of 
small lot purchases the possible tightening 
up of gasoline, automobiles and trucks of 
all sorts. Believe me when I say that sales- 
men will not be calling as often as in the 
past to help you make up your mind to 
buy and to possibly guide you in buying. 

Don't ask me, as I urge “buy now”, if the 
price will be higher. This urge is not 
prompted from the profit angle. We think 
that everything will be higher and have 
good reason for thinking so, but it is for 
the more serious and important reason that 
you may have on hand the essentials for 
economical production of livestock. And 
then too, remember this. You have an es- 
tablished business, so long as you have 
materials to sell you are all right, but what 
happens when you do not have? The over- 
head goes on, wages must be paid, taxes 
are increasing and will go still higher. . . 
your's is a selling business and the only 
way it can be continued is to have mer- 
chandise to sell. There are some things 
today very difficult to secure, molasses is 


a good example, poultry litter, cod liver oil, 
and many, many more. 

Someone said to me Saturday, “Tankage 
is too high . . . I won't buy now I'll wait.” 
He was out of tankage. His customers are 
getting it from another source, or some- 
thing else that will do the job. Fortunately 
for the good of the country the farmer 
won't wait for you to get what he wants — 
he'll get it from another source. And then 
too, tankage is NOT too high with hogs at 
$11.00 and corn at 70 or 75 cents. If you 
are a good feed man you know that the 
old ten to one ratio is as good today as it 
was five years ago. With hogs at 11 cents 
you can feed $1.10 corn and $110.00 tank- 
age and come out all right. Many of your 
customers fed 50 cent corn to $5.00 hogs 
not so long ago with tankage at $50.00. 

And remember this too — and pass the 
information along to those who say, “Too 
high”: A packing house executive told me 
the other day that they get only about five 
pounds of tankage material from one 200 
pound hog. We know that it takes 40 to 50 
pounds of tankage to make a 200 pound 
hog. It is a fact, therefore, if all of the 
farmers fed a protein supplement, as they 
certainly should, there couldn't possibly be 
more than about one-tenth of the tankage 
and meat scraps that hog feeders require 
not figuring any at all for poultry feeds. 

I said that all farmers should use a pro- 
tein supplement of some sort. There is no 


authority in the world that does not agree 
on this point. Hundreds of lests have been 
conducted by the leading authorities of the 
country which have proved beyond any 
question of a doubt that a man can save 
five to six bushels of corn in the producticn 
of each 100 pounds of pork gain with as 
little as 25 to 40 pounds of a good supp! >- 
ment. That means $3.00 to $4.00 a hundred 
that the farmer can save on each 1)( 
pounds, $8.00 to $10.00 on each 200 pourd 
hog. Today, we need to save — can't you 
find sufficient justification in facts such us 
these to SELL when selling is necessar ’? 

A great deal has been learned in the lest 
few years about additional vitamin values, 
The countries at war know the story wé«ll 
and soldiers are carrying vitamin fortified 


foods. Vitamins are being used to build | 


morale in both civilian and army person- 
nel. The story of vitamins is one with which 
you should be familiar. Remember this is 
YOUR BUSINESS, the farmer has a hun- 
dred and one other things to think about. 


He has a right to depend upon you ito | 
KNOW whereof you speak. He should ex- a 


pect that you have specialized in your line 
so that he can come to you when in feed- 


lot trouble as he goes to the dentist with 9 
a toothache, or the doctor with a stomach- Jf 


ache, or the lawyer with a headache. 


If I were in your shoes I should truly § 


(Continued on Page Fifty-five) 


Swinging on the Barnyard Gate 


4, Fin 


“Lay off the war news, it's giving you indigestion.” 
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MORE THAN EVER 


YOUR FEED BUYERS 
NEED 


GRANITE GRIT: 


T° KEEP the hens working for Uncle Sam; to get those 
billions of eggs needed for food; to keep the hens in 
good health and condition and to get the most nutrition 
from their feed — that is the job of this hard, insoluble 
granite grit — STONEMO. 


Guaranteed to Whether your customers buy grain from you or use their own home 
outsell any grown grains they must have this hard grinding grit. They need it, 
other brand of too, to get fullest nutrition from the laying and growing mashes you 
grit or your sell them — to get the utmost in nutrition from every 100 lbs. — 
money refunded. conserve feed, lower mortality and keep the eggs rolling. A recent 

test at a well known university established the fact that pullets fed 


on STONEMO produced more eggs at less feed cost per 
dozen. 


And remember this—the men and women who make World's Records 
in our National Egg Tests or are famed for their success in the com- 
mercial raising of poultry and turkeys are and have been for 
many years consistent feeders of STONEMO Granite Grit. 


orien ees IT PAYS to feed STONEMO Granite Grit and it PAYS YOU to 
TURKEY ~1N CLEAN sell it. You cannot do your poultry feed buyers a more helpful serv- 
SACKS~ FREE FROM ice than to recommend and sell them STONEMO Granite Grit. 
WASTE~ GUARANTEED 


STONE MOUNTAIN GRIT 
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good equipment is 


Major 


in feed business 


OOD equipment is a prime 

requisite in the feed business 

according to W. S. Herring, 

manager of the Farmers Ele- 
vator & Supply Co., of Clinton, Mo., 
who during the past six years has 
amply proved this point. 


Although Clinton lies in one of 
the best grain producing sections of 
Missouri, the Farmers Elevator & 
Supply Co., had not enjoyed a pros- 
perous business and when Mr. Her- 
ring took charge the books were in 
the red. 

The plant's main equipment at 
that time was one small, obsolete 
hammer mill. Of about the first type 
made, it was impractical to operate 
since its reduction rate did not cor- 
respond with its high rate of speed. 
There was no machine to make 
chop, no way to mix feed, no way 
to blend concentrates — no way to 
draw trade, to Mr. Herring's mind. 


His first request was for more 
equipment. “Give me a chance to 
serve these farmers around here,” 
he argued, “and we'll get all the 
trade we need.” Which forecast se- 
cured for him one second-hand Blue 
Streak hammer mill No. 30, and one 
new 1¥2 ton Blue Streak spiral 
mixer. 


But custom grinding was new 
around Clinton. Farmers had yet 
to learn the advantages of hauling 
their own home-raised grain to the 
mill and, at small cost, hauling it 


home again scientifically blended 
into feed. Trade was still slow. 


Then came the big wheat crop of 


1936. Everyone had plenty of wheat - 


but it was all low grade — food 
value but no quality. It was not 
suitable for flour and farmers were 
worried about what to do with it. 


Mr. Herring and his newly install- 
ed equipment was the answer. 
“Bring in your wheat and oats,” he 
told them, “I'll add what it takes 
and make that wheat into feed.” 
They did. By the end of that year 
Farmers Elevator & Supply Co. had 
done 2,669,540 pounds of custom 
grinding alone! And their red ink 
had begun to fade. 

From then on there was no lack 
of trade. A 34 foot, 40 ton, Fairbanks 
Morse scale with visible dial read- 
ing, installed at a cost of $1700.00, 
paid for itself in one year. Mr. Her- 
ring definitely proved that where 
there is equipment to serve the 
trade, the trade will come to be 
served. 


The Farmers Elevator & Supply 
Co. sells a lot of feed. Not only do 
they carry full lines of two well 
known feeds but they also manu- 
facture and sell feed of their own. 
In 1940, sales of home manufactur- 
ed feed equaled 55 car loads. Cus- 
tom grinding that year ran 2,546,390 
pounds. 

By 1941 the Farmers Elevator & 
Supply Co. had more trade than 
their equipment could easily serve. 
They decided to expand. So in July 
of that year, under direction of W. 
C. Elrod, veteran millwright of 
southern Missouri, they erected a 
new mill. 

This is a 20 x 40, two story build- 
ing, which adds bin space for 5000 
bushels of grain and is so arranged 
that leads from the bins go directly 
to a new Blue Streak hammer mill, 
No. 30, which was also installed. 
Then by adding another new 112 


GOOD equipment and the effi- 
cient management of W. S. 
Herring, shown with his cap- 
able wife in the upper photo, 
have been largely responsible 
for the success achieved by 
the Farmers Elevator & Supply 
Co. In the center picture 
Marvin Knowles, an employe, is 
filling a sack of feed from the 
Prater Blue Streak spiral mixer 
and below is a close-up of the 
Blue Streak hammermill. An ex- 
terior view of the plant is 
shown in photo at lower left. 


ton Prater Blue Streak mixer, the 
company practically doubled its 
capacity for making feed. 

On the second floor of the build- 
ing was also installed a new Prater 
corn chop machine which makes 
three grades of chop at a single 
operation. Each grade dropping 
conveniently into a separate bi1 
from where it can be sacked off cs 
needed. 

In use only a few months this new 


(Continued on Page Forty-fou ) 
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YOU CAN SEE LAVERS ARE 
PLEN TV OF VITANUNE 
0. THATE WHV WE ALWAYS 
PROTECT OCR CUSTOMERS BY USING 
WOPCO" OMS 1 OUR FEEDS 


REG.V.S.PAT.OFF. 


VITAMIN A and D OILS 


customers are the best 


advertisement any feed men can 
have. Feed men who depend on 
“Nopco”’* oils have the satisfaction of 
knowing they are supplying customers 
a Vitamin A and D source unsurpassed 
for safety and dependability. ‘“Nopco’s” 
complete line of Vitamin A and D oils is 
geared to meet today’s needs—blended 
and standardized at the ideal vitamin 
potencies needed to meet every feed 
mixing requirement. 


*Trademark of Nalional Oil Products Company. 


BOSTON CEDARTOWN, G. HARRISON, N. J. 
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olson discovers feeds 


Hand Hand 


with grain busines; 


GRAIN man, who “saw the 
handwriting on the wall” and 
turned to feed only to find his 

grain business improve while build- 
ing up the biggest feed business in 
his section of Iowa, is James A. 
Olson, manager of the Davenport 
Elevator Co. branch station at West 
Bend. 

Jim came to West Bend on De- 
cember 1, 1931 to take charge of the 
station which then consisted of one 
elevator of rather ancient vintage 
on the Rock Island tracks with a 
small office in one corner and sur- 
rounded by a quagmire of mud. 
The business outlook was far from 
promising. 

Today, the elevator has been 
completely modernized to handle 
and store 20,000 bushels of grain, 
there are two fine feed warehouses 
20 feet by 100 feet and 30 feet by 70 
feet, a 4000 bushel capacity corn 
crib, a separate office building 
which rivals that of many larger 
enterprises and the surrounding 
land has been filled in to make an 
all-weather drive between and 
around all the buildings. 


by DAVID K, STEENBERGH 


The mechanical equipment, out- 
side the elevator, includes a Marion 
mixer, Kelly-Duplex corn cracker, 
hammer mill, seed cleaner and 
treater, 40 foot-30 ton Soweigh scale 
and two trucks. 

How he did it is a story Jim mod- 
estly refuses to discuss but the inter- 
ested observer and questioner can 
learn that he works long and hard, 
that he spends a great deal of time 
with and among his customers; that 
he is continually studying his busi- 
ness through trade papers, agricul- 
tural bulletins, contacts with sup- 
pliers, competitors and salesmen; 
that he carries large and complete 
stocks and that he believes in quali- 
ty products and doesn't believe in 
price cutting. 

Let us consider this last point first. 
“I hate price cutters and price cut- 
ting”, says Jim, “but we will and 
do meet any legitimate competitive 
price in our community, quality of 
merchandise considerd. Instead of 
advertising and pushing such items 
which have become footballs 
among the price cutters, however, 
we concentrate our sales efforts on 
quality products of which we have 
exclusive distribution and on which 
we are assured a fair profit. 

“One such product is Stonemo 
granite grit. We started with less 
than a truck load of Stonemo but 
the product pleased those poultry- 
men who used it and the price cut- 


EVERYTHING is kept spic and | 


span at the Davenport Elevator 
Co. branch station at West 
Bend, lowa, including the feed 
warehouse and elevator pic- 
tured at the left. A second 
warehouse, corn crib and office 
building are not shown. Miss 
Georgia Brown, office assistant, 
shown in lower photo, finds it 
easy to operate the big So- 
weigh scale. At upper right is 
Jim Olson in his private office. 
Note copy of The Feed Bag 
on his desk. 


ters couldn't get it. So, I studied 
the Stonemo story with my em- 
ployes and together we told our 
customers all about it. Last spring, 
we sold six cars of Stonemo and we 
are going to do better this year. 

“Two other profit making items 
which we push are Corn King min- 
eral feeds and Semi-Solid butter- 
milk. We sold more than 500 bar- 
rels of Semi-Solid in six months.” 

Quality is another fetish of Jim 
Olson. His own brand of Winner 
feeds is made to highest standards 
and, in addition, he handles the ful! 
line of Wayne feeds in which he 
believes just as thoroughly as his 
own line. 

“It pays to handle a line of 
nationally advertised commercia! 
feeds”, says Jim, “because it gives 
your customers a choice, because i! 
helps you fulfill your primary func- 
tion as a merchant and because 
you can learn a lot about sellinc 
and servicing your customers fror 
the fellows who. make and sell c 
line of feeds like Wayne.” 

Not least of the reasons Jim Olsor 
has made a success at West Benc 
is that he carries a large and com 
plete stock of feeds and feed in- 
gredients. That is why he has twc 
large warehouses and keeps then 
filled. Jim noticed that many eleva 
tors entered the feed business with. 
out adequate storage facilities anc 


(Continued on Page Forty-three. 
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Frank Becker Dies 
In Auto Accident 


Frank F. Becker, 41, secretary and man- 
ager of the Woodland Lumber & Grain 
Co., Woodland, Wis., and a former secre- 
ary of the Central Retail Feed associa- 
ion was instantly killed Jan. 18 as the 
result of an auto accident. 

Mr. Becker was enroute to church when 
‘he car he was driving collided with a 
ruck at highways 60 and 67 near Neosho 
Corners in Dodge county. Sheriff's depu- 
ies said Becker’s body was run over by 
the truck, after being tossed about 30 
‘eet to the pavement. 

Mr. Becker was well known in lumber 
and feed circles. He was an active mem- 
ber of the Central Retail Feed association, 
‘he Wisconsin Lumberman’s association, 
‘he Knights of Columbus, the Eagles and 
‘he Holy Name society. 

Survivors include his widow; two sons, 
Franklin and Lew; three brothers, Edwin, 
Colby; Lorenz, Woodland; and Oscar, May- 
ville; and two sisters, Mrs. Julia Rohlinger, 
Woodland and Mrs. Agnes Krueger, Bur- 
lington. 


Only Healthy Hogs 
Use Feed Efficiently 


“Only healthy animals can utilize feed 
economically,” producers of food for free- 
dom attending Farm and Home Week Feb. 
5 at the University of Illinois college of 
agriculture were told in livestock sessions 
by E. T. Robbins, extension livestock 
specialist. 

“This is especially true in the case of 
hogs because they are fed relatively more 
concentrated and high-priced feed than 
other animals. Also hogs are more subject 
to injury from parasites and diseases.” 

Mr. Robbins said the McLean county 
system of swine sanitation is the only 
method which has been reasonably suc- 
cessful in protecting pigs from contamina- 
tion with internal parasites and filth-borne 
diseases. The plan was devised to raise 
pigs free from the common large round- 
worms. It has been found effective also in 
preventing injury from other internal para- 
sites and from various infections, of which 
necrotic enteritis is perhaps the most com- 
mon. 

The sanitation system provides that farm- 
ers do only four simple things: 

l. Scrub the farrowing quarters with 
boiling water, adding one pound of lye to 
30 gallons. 

2. Wash the sows with soap and water 
before they farrow. 

3. Haul the sow or sow and litter if they 
must be moved afterwards through old 
hog lots. 

4. Keep the pigs, until they are four 

onths old, on pasture where no hogs 
ave been for a year. 

Farmers who follow these instructions 
ind feed a good ration make money with 


ogs practically every year, according to 
\obbins. 


® STANTON ELEVATOR CO., Stanton, 
lich., was destroyed by fire last month. 
oss was estimated at $20,000. 
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@ ANTHONY J. SALAK, Toledo, Ohio, wire 
operator and manager of the Thomson & 
McKinnon office has enlisted in the signal 
corps of the United States navy. His 
duties are being taken over by Martin W. 
Murphy who retired from the same post 
several months ago. 


@ ARTHUR W. BUNCE, 84, Toledo, Ohio, 
well known grain man, died Jan. 5. Mr. 
Bunce was formerly connected with the 
Paddock-Hodge Co. and was later secre- 
tary of the Toledo Savings association. 
oo—— 

@ MUTUAL FEED CO., INC., Broadway, 
Va., has increased its maximum authorized 
capital stock from $40,000 to $100,000. 
H. M. Turner is president of the firm. 


O SHORTAGES 


V4 << 


ture demands. 
HIGHLY FIRE RESISTANT 


2 Hygeno is speciall 
fire. Helps avoid 
Hygeno is very absorbent. 


brooder 
moisture and dries out quickly. 


periods. 
4 ANTISEPTICALLY TREATED 


HIGHLY ABSORBENT 


Hygeno is treated by special formula, 


developed by Professor W. H. L 


mould development. 

DURABLE, ECONOMICAL 
With proper care, 
light and fluffy for many weeks. 
be salvaged and used repeatedly. 


ygeno is an Ameri- 
can product, produced 
by American farmers. 
No shortages in sight. 
No problem in supply- 
ing immediate or fu- 


treated to resist 
re hazards in the 
house during the heating 


Being light and porous in texture, 
Suspends 


app, 
which assists in resisting germ and 


Hygeno remains 
Can 


MURPHY PLANT SPEEDS UP 

Among other defense industries that 
have gone on a full time production basis 
is the Murphy Products Co., Burlington, 
Wis. To keep pace with the growing de- 
mand for their products the Murphy plant 
is now operating 24 hours a day, seven 
days a week. Sunday shifts have been 
arranged so that every man who wishes 
may attend church services company offi- 
cials announced. The new schedule was 
put into effect Jan. 18. 


@ J. McKENNEY WILLIS & SON, Easton, 
Md., suffered a loss estimated at $85,000 
Jan. 24 when fire destroyed a warehouse 
in which 43,000 bushels of grain were 
stored. 


POULTRY 


LITTER 


product of § fey 


Get On the Hygeno Bandwagon...Help Protect Early Chicks! 


Make the most of the coming chick season! Stock and push Hygeno, the 
American grown and produced litter! Hygeno is available in quantity for 


immediate and future delivery. It is preferred by poultrymen everywhere 


HYGENO’S National 


Advertising Brings 
Customers In Sold! 


Plus from 8 to 10 state farm papers 


LAPP LABORATORIES, 1234 Jackson St. N. E. H 
Minneapolis, Minn. 2 i 
Please send full information on Hygeno Litter, in- H 
.cluding a sample for inspection and details on your 5 
dealer and national advertising. ‘ 
Name 4 
Address H 


because of its fire-resistance, high absorbent 
qualities, thriftiness. Don’t let customers be 
forced by shortages in other materials to go 
back to inflammable, substitute litters. Get 
their business by switching them to Hygeno. 
Mail coupon for full details now. 


LAPP LABORATORIES 


1234 Jackson St. N. E. Minneapolis, Minn. 


MAIL COUPON for Sales Proposal and Sample 


YOU WANT 
TO HELP WIN 
THE WAR. 


“Help Them Live Grow 
to Do Their Part’’—says ELSIE 


Be sure your feeds supply adequate 
Vitamin D and essential milk factors. 


Borden’ 
FLAYDRY-D or RATION-AYD 


Supplies Feeds with these Vitamin Factors 


Both products provide a the removal of albumen and 
combination of Vitamin D the partial removal of milk 
(A.O.A.C. chick tested) plus  sugarfromcleansound whey, 
Dried Whey Solubles* and to which no foreign sub- 
other valuable nutrients. stances have been added ex- 


cept such as are necessary in 
*DRIED WHEY SOLUBLES = themanufactureofmilksugar 
is the product resulting from (AFCD 1942 Ruling T-34). 


You get these extra benefits 


Y Vitamin D in dry form. | Available in commonly 
used potencies. 


Y Chick tested and guar- 
anteed (A.O.A.C.). 


THESE BENEFITS COME TO YOU IN BORDEN’S 
FLAYDRY-D and RATION-AYD 


WRITE TODAY FOR FULL INFORMATION 


GROWTH * HATCHABILITY * EGG PRODUCTION 


3 SPECIAL PRODUCTS DIVISION 
onden 5 350 MADISON AVE, NEW YORK, N. 


Y Convenient to measure. 


Y Easy to mix. 


Concentrators of Milk Solids — Manufacturers of 


Vitamins for Poultry and Livestock. 


Keep ‘en’ Fed 


———— by EMIL J. BLACKY 


They're in the army now—the hoc, 
the hen, the cow, 

And we're the generals in the driv 
to help them make more chov.. 

They're willing soldiers, every on:, 
who'll get the job of victory don: 

If we'll supply their greatest need 
— good management and ba- 
anced feed. 


Yes, feed that makes ‘em lay ani 
cackle and puts on pork ‘til strong 
bones crackle; 

Good feed that keeps cows slick as 
silk and like a geyser, gushing 
milk. 

From every farm and feeding lot, 
must come the best and most 
we ve got, 

A constant flow to fill our larder 
and make our striking power 
harder. 


So keep ‘em milking, keep ‘em 
growing; keep ‘em fed to over- 
tlowing; 

Keep ‘em laying, keep ‘em crowing; 
that's the spirit to be showing. 

Keep ‘em flying, keep ‘em fight- 
ing from New York to Singapore, 

Until the day the headlines say that 
“food has finally won the war.” 


@ STANDARD SEED CO., Madison, Wis., 
has changed its name to Standard Seed 
& Feed Co. 


ONE MINUTE PRAYER 
In accordance with a resolution recently 
passed by the board of directors all trad- 
ing will be suspended at 11 a.m. for one 
minute daily on the Kansas City Board of 
Trade. Following the sound of the bell 
members have been asked to devote the 
ensuing minute to a silent prayer for vic- 
tory for our armed forces. 
oe 
@ CAPT, WALTER H. WRITE, 37, Janes- 
ville, Wis., formerly a partner in the A:- 
cade Feed store with Ernie Westendorf, has 
been killed in action in the Phillipines ac- 
cording to an announcement by the wor 
department. Capt. Write, whose death wes 
reported as of Dec. 24, was commanding 
officer of Co. A, 192 Tank Battalion. 
HEADS ST. LOUIS EXCHANGE 
W. H. Toberman, Toberman Grain Cc, 
was elected president of the St. Lous 
Merchants Exchange at the annual electica 
of officers recently held. Mr. Tobermona 
succeeds Julius Mayer, retiring presiden., 
who was elected to a directorship. Other 
officers named were: C. H. Williamsc1 
first vice president and J. M. Adam, seconi 
vice president. 
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Te fertilizer industry is better prepared 
to meet the demand of increased crop 
goals than it was in 1917-18, but this does 
not mean that there is an abundance of 
all fertilizer materials, according to Charles 
J. Brand, executive secretary and treasurer 
of the National Fertilizer association. 

In estimating fertilizer supplies for the 
first wartime crop American farmers have 
put in in 22 years Mr. Brand said, “It 
looks today like we could squeeze through 
the coming season with only minor short- 
ages and although there must be some 
price increases as time passes on, they 
will not take on the extremes experienced 
in the last World War with its pronounced 
shortages of fertilizer materials. 


“There is an adequate supply of potash. 
During the first World War we were en- 
tirely dependent upon foreign sources for 
this material. Today the American potash 
industry, built during the past 25 years, 
can produce what we need. 

“The demands of munitions upon the 
nitrogen industry are enormous, but we 
now have three great synthetic nitrogen 
plants, and others on a smaller scale are 
beginning to produce or are in the process 
of building. We have a higher by-product 
sulphate of ammonia production than we 
had 25 years ago,” he declared. 


“Nitrates can be brought from Chile, 
though the number of ships available for 
this operation presents an ever-changing 
problem. It is expected that allocation 
which OPM will make of the available por- 
tion of the national supply of sodium ni- 
trate for agriculture will afford an equit- 
able distribution of it among various com- 
panies and various regions. It appears 
that there will not be enough nitrate of 
soda to go around and that supplies of 
sulphate of ammonia, cyanimid, and ura- 
mon will not be sufficient to make up the 
deficiency in nitrogen for top-dressing and 
side-dressing, where some shortages will 
exist. These, however, will not be severe if 
good distribution is accomplished,” he 
added. 


“We have an abundant supply of phos- 
phate rock for the manufacture of super- 
phosphate and ample mining capacity for 
more. However, the future demands of 
war industry for sulphuric acid, which is 
used in making superphosphate, may 
cause some shortage in this material. It is 
hoped, however, that it will not be great. 


“Already the government has earmark- 
ed two-thirds of the burlap supply for use 
in sand bags and for other war purposes. 
The bag situation is serious. We have been 
asked by defense agencies to urge that 
all secondhand bags be conserved and 
re-used wherever possible giving prefer- 
ence to superior uses. It appears that very 
little more burlap or osnaburg than that 
on hand in fertilizer factories will be avail- 
able for this season. However, it is report- 
ed that sufficient paper bags have been 
allocated to the industry to make up the 
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face shortage of 
some fertilizers 


shortage. In the circumstances, manufac- 
turers should supply themselves with paper 
bags. 

“Increases in transportation costs, labor, 
and expenses incident to wartime adjust- 
ments probably will occasion some price 
rises. These should be on!y in proportion 
to the additional costs and difficulties of 
wartime production,” he concluded. 


@ OESTER IMPLEMENT CO., Mendota, 
Ill., has purchased the feed business for- 
merly operated by Charles Waldorf and 
will open a feed department in the build- 
ing on Illinois Ave. 

@ HARRY TOBIN, 59, Norwalk, Conn., 
owner of the Saugatuck Grain & Supply 
Co., died suddenly last month at his home 
in Shorefront Park. 

@ T.E.IBBERSON CO., Minneapolis, Minn., 
has completed a 25x60 addition to the 
Farmers Cooperative Co., plant, Worthing- 
ton, Minn. 


@ GLEN BERRY, North Manchester, Ind., 
has been placed in charge of service in 
the feeds department at the North Man- 
chester hatchery. 


LINE of vitamin oils! 


tory control. 


177 MILK STREET 


A VERY FAMOUS 
“FAMILY” 
TO AGAIN SERVE YOU IN *42! 


VITAMIN D in AOAC units. 


The Gorton-Pew Fisheries Co.— America’s oldest and 
largest cod-fisheries—are still producing a COMPLETE 


1942 Supplies 


Because of Gorton’s wide range of oil sources in U. S. 
fishing waters all grades of GORTON oils will maintain 
their regular A and D potency levels! 


All the oils as listed above are still available in adequate 
quantities and at economical cost levels . . . their quality 
and vitamin potency is guaranteed by Gorton’s labora- 


This unusual service is made possible by 
Gorton’s favorable production facilities. 


NEW ENGLAND BY-PRODUCTS CORP. 


VITAMIN A in USP units 


BOSTON, MASS. 


| 
COD LIVER & / FEEDING OILS | 
“4000 | 1000 4200 
2000 A 10000 Z 1000 A 600 A 
250 


Cceiling Sweat 


C EILING sweat sometimes is a nuisance 
in feed plants. Those who have worked 
under corrugated sheet metal roofs, poorly 
insulated or not insulated at all, have very 
likely known it to almost “rain” when the 
outdoor temperature was low and the in- 
door temperature warm and the air humid. 

Briefly, there are two ways in which to 
prevent ceiling sweat: 

1. Apply an ample thickness of suitable 
insulation to the roof; 


can be prevented 
in feed plants 


2. Keep the air “dry” inside of the build- 
ing or room. 

Regarding method No. 2, which is the 
more difficult of the two in the long run, it 
is not necessary to keep the air “perfectly 
dry” in fact is exceedingly difficult to pro- 
duce air that is perfectly dry. But it is 


It's New! Different! And SELLING FAST 


A SACCO 
Dealer Writes: 


ESTABLISHED 1894 


Sacco V-17 —a different, better min- 
eral designed to speed up production 
of meat, milk and eggs — is making 
record sales for dealers everywhere! 


It’s a complete, balanced, uniform 


Made by the manufacturers of 
Sacco Guaranteed Quality Fertilizer 


mineral — stepped up in quality to 


make all farm animals produce more 
It’s all feed, no 
filler — contains the approved iodine 
content—sells at a reasonable price. 
Now is the time to get started with 
Sacco V-17, build up volume and 
make more money on mineral feed! 


at lower feeding cost. 


How We Help You 
Sell More Mineral 


We're advertising Sacco V-17 in the farm 
papers — millions of messages! And we 
offer dealers a complete selling plan. 
Free consumer folder, newspaper electros, 
local-mix store cards, etc. Get full in- 
formation now! 


Write today — address the office nearest you! 


THE SMITH AGRICULTURAL CHEMICAL COMPANY 


Plants at Columbus, O.; Indianapolis, Ind. ; 
Saginaw, Mich.; Holland, Mich.; Carey, O. 


necessary to hold the humidity of the air 
down low enough so that no “dew poin.” 
will be established on the celing. By kee)- 
ing the air properly dry it will absorb any 
tiny particles of sweat that may manage ‘o 
collect on the ceiling and dripping will be 
prevented. 

Here is a rule that may prove helpful ‘o 
feed plant operators computing the limiting 
relative humidity: 


RULE: Subtract the outside tempera- 
ture from the inside temperature (both 
in degrees F.), multiply the difference 
by 0.19 and then subtract the product 
from 100. The remainder is the relative 
humidity limit. Should a greater rela- 
tive humidity be permitted in the room, 
ceiling sweat is likely to occur. 


But, (and this is important) the above 
tule applies only to a well insulated roof 
— four inches of concrete; plus two inches 
of corkboard, plus five-ply roofing. It will 
be found on checking the above rule that 
if the temperature is 10 degrees F. below 
zero outdoors, and 70 degrees F. indoors, 
the relative humidity indoors can be over 
80 per cent and there will be no ceiling 
sweat. But if the humidity goes above 
84.8 per cent there will be ceiling sweat. 

For a roof made of four inch gypsum 
composition in place of the above structure 
use 0.3 in the rule instead of 0.19. For a 
roof made of 2%2" tongue and groove 
spruce planking plus five-ply roofing use 
0.5 instead of 0.19. For a roof made of 142" 
tongue and groove spruce planking plus 
five-ply roofing use 0.62. And for a roof 
that is made of four-inch concrete use 0.94 
instead of 0.19. 


WPB To Buy Huge 
Stock Of Osnaburg 


Frank L. Walton, chief of the textile and 
fibre section of the War Production Board, 
has announced that the War Production 


Board and the Defense Supplies Corp. have 


worked out a plan whereby the latter will 
buy up to 200,000,000 yards of osnaburg. 
Osnaburg is a cotton fabric similar to bur- 
lap, used mainly for bagging. 

“The plan is to get fabric into production 
in a large way as quickly as possible and 
to give the mills enough business so they 
can change over to this product,” Mr. Wal- 
ton said. “This quantity will be a stockpile 
program but will be immediately available 
for use where and when most needed. 

“This plan further contemplates coordin- 
ating the osnaburg and burlap program so 
that enough of one or the other will be 
available for all essential needs. Under 
this arrangement WPB in collaboration 
with DSC can move burlap into distribu 
tion for agriculture bags and osnaburg for 
sand bags and other uses, or reverse the 
order, or both fabrics can be used in the 
same channels, depending on which plan 
is the most desirable at the time and which 
goods the most available. 


@ E. T. RIDGEWAY, Hillsboro, Iowa, spon 
sored a farmers meeting last month. Prin 
cipal speaker at the meeting was Harolc 
E. Morgan, regional director for Murphy 
Products Co. Music was furnished by the 
high school band. 
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Best of friends are Charles S. Latchaw, 
of Fostoria (standing), secretary of the 
Farmers Grain Dealers association of Ohio, 
and W.W.Cummings of Columbus (seat- 
ed), secretary of the Ohio Grain, Mill & 
Feed Dealers association. They and their 
associations cooperate in all enterprises for 
the benefit of the industry and jointly pub- 
lish an annual directory of the grain and 
feed dealers of Ohio. Right now Charlie 
is inviting everybody to his 27th annual 
convention which will be held at Toledo on 
February 23 and 24 and Bill is worrying 
about whether his members will have tires 
on which to drive to his convention on 
June 8 and 9. The picture above was taken 
at the recent convention of the Indiana 
Grain Dealers association in Indianapolis. 


Bohstedt Speaks At 
McMillen Meeting 


Prof. Gus Bohstedt, University of Wiscon- 
sin college of agriculture, and M. Clifford 
Townsend, director of the office of agricul- 
tural defense relations of the United States 
department of agriculture, were the princi- 
pal speakers at the seventh annual general 
sales meeting of the McMillen Feed Mills, 
Inc., held Feb. 7, at Fort Wayne, Ind. 

The theme of the meetings throughout 
stressed the responsibility of commercial 
feed manufacturers in the production of 
more and better livestock and poultry pro- 
ducts to meet war conditions. 


Following the evening banquet at the 
Hotel Anthony, D. W. McMillen, president 
and chairman of the board, addressed the 
70 members of the sales staff and brief 
talks were also given by other company 
officials. 


@ ELMER S. ROTH, Forrest, Ill., has pur- 
chased an interest in the produce and 
feed business operated by Albert Hofer, 
Cissna Park, Ill. The firm will be known 
as Hofer & Roth. 
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Itinerant Truckers 
Must Have License 


Feed dealers, farmers and local mer- 
chants in the states having itinerant mer- 
chant laws are being warned by trade 
commodity leaders not to deal with gypsy 
peddlers who have not provided them- 
selves with itinerant merchant licenses for 
1942. There are ten such states—Arkansas, 
California, Illinois, lowa, Kansas, Montana, 
Nebraska, Oklahoma, Wisconsin and Wy- 
oming. 

In all of these states, the gypsy peddler 
is required to furnish a surety bond to 
guarantee honest dealing before he can 
obtain a license. Also, in eight of the 
states he is required to display an itinerant 


merchant plate showing the year for which 
it was issued. The two exceptions are Mon- 
tana, where only a license certificate is 
required, and Illinois, where the licensee 
must paint on his vehicle the capital let- 
ters “I. M.” followed by his license number. 
Both merchants and farmers are being 

asked to cooperate with enforcement agen- 
cies by reporting unlicensed itinerants to 
the county sheriff, county attorney or the 
nearest state, county or municipal peace 
officer. 

@ NELS A. JORGENSEN and his son Rob- 
ert, have opened a seed and feed store at 
Avoca, Iowa. 

@ URA SEEGER, Marshfield, Ind., has in- 
stalled a Steinlite moisture tester. 


Every Bag 


FOODS. 


Wake thts a 
VICTORY YEAR! 


Every Bag of Feed you Sell, will, by 
its quality, add to or subtract from 
our National Production of VITAL 


Y-O FEEDS 


of Feed we Make and 


“It Pays to 
Follow the 
Y-O Way” 


Write for Dealer Proposition 


THE G. E. CONKEY CO. 
6761 Broadway 


Both Ready-Mixed Mashes and 
Supplements for mixing will be 
carefully maintained in quality 
and every pound will continue 
to be VITALIZED with Y-O, 
rich in the important health and 
growth vitamins A, B, D, E 
and G. 


Cleveland, O. 


Mills and warehouse stocks located at 
convenient centers 


THE ORIGIN 


MANUFACTURED 


Aw 


STARTING | 
| FEED 


EY co. 


| | 


RICH IN VITAMINS A,B,D,E&G 
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Those words pack a wallop these days and they have real mean- 
ing on the poultry farm, too, where eggs are the contribution to 
national defense. Today your customers have a definite duty and 
you can help them—and their chickens—to perform it. 


Egg consumption is undoubtedly scheduled for further increases 
and the job of keeping production up to consumption is laid indi- 
rectly at your door. You can help to keep ’em rolling if you pay 
more attention to your feed ingredients. One you should consider 
and consider carefully is Produlac Dried because it can add to your 
mashes without adding to cost. This is not such a big order because 
Produlac Dried may replace other more expensive ingredients and 
still do a job for your customers. This was demonstrated to the 
satisfaction of a well known State College which, after twelve 
months’ tests, included distillers grains with solubles in their 
“1941-42 Recommended Rations,” but with the warning that the 
grains must be of high quality especially in relation to the Ribo- 
flavin content. That describes Produlac Dried to a “T.” 


Why not try mixing Produlac Dried with its substantial content of 
yeast .. . and keep ’em rolling! 


DOES NOT CAKE NOR HARDEN x 


FEED DEALERS: Write today for a supply 
of Produlac Dried folders which tell the 
complete story of this remarkable ingredient, 
explain methods of mixing, etc. 


a product of 


National Distillers Products 
Grain Products Division « 120 Broadway, New York 


| 


PRODULAC 


MILK PRICES 
Prices received for milk sold by Wiscon. 
sin farmers continue at a higher level than 
last year with almost no seasonal decline 
shown from December to January of tis 
year, according to the crop reporting se: v- 
ice of the Wisconsin and United States ce- 
partments of agriculture. Milk prices ‘or 
January averaged $2.30 per hundred 
pounds, which is one cent below the Le. 
cember average. The price for the pcst 
month was 75 cents above the January 
1941 average price received by Wisconsin © 
farmers. 
— 

@ CHARLES J. LANDERS, 79, Baltimore, © 
Md., senior partner in the C. J. Landers & © 
Co., grain and feed dealers, died Jan. °] 
following a brief illness. 

@ JOHN F. STRATTON, Milwaukee, Wis. ~ 
president of the Gudmundsen-Stratton Lab- 
oratories, Inc., and secretary of the Strat- 
ton Grain Co., has been appointed wirg 
adjutant of Wisconsin's civil air patrol. Mr. 
Stratton, who took up flying in 1930, is a 
member of the National Aeronautic asso- 
ciation and the Private Flyers association. 


Calendar 


Minnesota Farmers Elevator Asso- 
ciation, Hotel Radisson, Minnea- 
polis, Minn... Feb. 17-19 


Pacific Northwest Feed Dealers 
Association, New Washington 
Hotel, Seattle, Wash....Feb. 23 

Farmers Grain Dealers Associa- 
tion of Ohio, Secor Hotel, Toledo, 


Society of Grain Elevator Super- 
intendents, the Paxton hotel, 
Omaha, Neb. ........ April 9-11 

Illinois Grain Dealers Association, 
Hotel Pere Marquette, Peoria, 

Kansas Grain, Feed & Seed Deal- 
ers Association, Lora Locke Ho- 
tel, Dodge City, Kan.. .May 11-12 

American Feed Manufacturers’ As- 
sociation, French Lick Springs 
Hotel, French Lick, Ind..June 4-6 

Central Retail Feed Association, 
Schroeder Hotel, Milwaukee, 

Ohio Grain, Mill & Feed Dealers 
Association, Biltmore Hotel, Day- 

Eastern Federation of Feed Mer- 
chants, Arlington Hotel, Bing- 
hamton, N. Y........ June 12-13 

American Seed Trade Association, 
Hotel Pennsylvania, New York 

International Baby Chick Associa- 
tion, Municipal Auditorium, New 
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HE “all out’ character of the 

war was demonstrated in the 

program of the 4lst annual 
convention of the Indiana Grain 
Dealers association which brought 
more than 400 grain and feed men 
to Indianapolis for two days on 
January 26 and 27. 

Six scheduled speakers, in addi- 
tion to the president and secretary 
of the association, discussed sub- 
jects of war interest and war was, 
of course, the topic at all the infor- 
mal meetings of old friends and 
acquaintances. The principal con- 
vention resolution, unanimously 
adopted at the closing session, 
pledged the full support of all In- 
diana grain men to the government 
until victory is won but at the same 
time urged efficiency and economy 
and good business management in 
all government enterprises so that 
“not a dollar that would help our 
soldiers, sailors, air forces and ma- 
rines should be spent for any pur- 
pose that is not needed”. 

To top off the proceedings, the 
board of directors authorized the 
purchase of one $1,000 defense 
bond for the association treasury. 

Carl T. Wilson of Sulphur Springs, 
president of the association, opened 


Problems 


chief discussion topic 
at indiana convention 


by DAVID K. STEENBERGH 


the convention with an address in 
which he described the additional 
problems which war has brought 
to the grain trade and pointed that 
longer and harder work and the 
maintenance of morale will go a 
long way toward solving them. 
“We are told that food will win 
the war’, he concluded, “and that 
it will write the peace when peace 
is written. This is a challenge to 
every grain man because we are 
closer to the farmer than any other 
businessman and can do a lot to 
support his program. When the 
farmer of our country is asked to 
produce 20 to 40 per cent more than 
he has been producing with less 
physical help and no more mechan- 
ical help, he will appreciate all the 
support he can get. It is our patri- 
otic duty to help him with his prob- 
lems and cooperate in every way 
possible to get this increased pro- 
duction of grain and food products 
to consuming destination.” 
Secretary Fred K. Sale reported 


GOOD FELLOWSHIP is the keynote when grain and feed men get together. 
Convention scenes shown below are, top row, left to right: R. C. Crawford, 
Oyster Shell Products Co., St. Louis; Walter Uebele, Burlington (Wis.) Feed 
Co.; and A. E. Schultz, secretary of the Toledo Board of Trade—Popular Joe 
W. Seabold leads the singing—W. B. Short, Covington, Ohio, and L. A. 
Windle, Sidney, Ohio, Sidney Grain Machinery Co.—H. D. Burge, Indiana 
Seed Co., Indianapolis, chats with C. C. Major and Harold Ferrin, both of 
Foster Kendall Co., Carmel, Ind. Bottom row: Three of the four holdover 
directors, Floyd L. Myers, St. Johns, Ind.; W. R. Beck, Shelbyville, Ind.; and 
Maurice D. Campbell, Bunker Hill, Ind. At the registration desk, Secretary Fred 
Sale checks with his assistants—J. E. Sams, Blatchford Calf Meal Co., Wauke- 
gan, Ill.; George Barrett, United Feed Products Co., Chicago, Ill.; and John 
Rayney, Fox Lake, Ill., Silmo Sales Corp. Two of the four new directors, 
Roy L, Mossburg, Warren, Ind., and Harold L. Gray, Crawfordsville, Ind. 


that the association had 557 mem- 
bers, 33 more than a year ago and 
the highest total of record. He de- 
scribed the various activities and 
services of the organization and 
noted with regret that because of 
the speeded tempo of work at the 
agricultural college it may be ne- 
cessary to discontinue the associa- 
tion's grain grading and nutritional 
schools for the period of the war. 

Dr. E. E. Clore, Hoosier Mineral 
Feed Co., Greenwood, opened the 
afternoon session with an address 
“Do Feeds Kill Livestock’, publish- 
ed beginning on page 12 of this 
number of The Feed Bag. 

The Grain & Feed Dealers Na- 
tional association was represented 
by President Sam L. Rice of Meta- 
mora, Ohio, who discussed “The 
Grain & Feed Industries in National 
Defense”. 

“In this war there are none ex- 
empt from attack and by the same 
reasoning there are none exempt 
from the obligations of war serv- 
ice,” said Mr. Rice. “Your son may 
be called into the military service 
but in the same measure your busi- 
ness, your capital and you yourself 
are open to call to the home serv- 
ices which must support the mili- 
tary. It is best to consider that each 
of us is fighting his part in the war, 
for the immediate future of your 
business will be measured by its 
efficient and unselfish contribution 
to the war effort. 

“But as a trade we have been 


a ae 


through other wars and in the World War 
No. 1 we served our country efficiently and 


unreservedly. The ability and experience of 


men in our trade were used to the fullest 
and that the world was fed until victory 
came was in no small part due to the 
efficient movement of grain from the farms 
to foreign shores through agencies of the 
established trades. Since this last tragic 
war has started, scores of men in our trade 
have volunteered their services to both 
the military and civilian services. 

“I hope that every man in this group has 
already recognized his responsibilities; has 
bought defense stamps or bonds; has vol- 
unteered in the civilian defense groups of 
his own community. And I also hope that 
each of us has re-examined his own busi- 


ness to see how better and best it can 
serve our country without thought or hope 
of personal advantage from war condi- 
tions. To win this war a great sacrifice 
must be made and, if the spirit of our 
democracy is to survive, that sacrifice must 
be as freely made in our homes and offices, 
as it is being made by our boys who face 
the cruel decisions of battle. 

“As this war grows in force, there will 
be increasing intensity on the home effort. 
Gradually we will see more and more 
articles rationed or allocated first to mili- 
tary use and we will face shortages in our 
business in many lines that we have never 
considered possible. In some lines we will 
have to develop substitutes if we are to 
continue functioning properly and we will 


the corn is going to grow — on greater 


acreage than before. Steel and rubber 


may get scarce, but old King Corn will be abundant. 
There will be an abundance of profits, too, for the custom miller equipped to make 


corn more valuable for feed. 
Just investigate the steel-cut corn 
It will surprise you. 


business. 


And investigate the Blue Streak Corn-Cutter that produces five sizes of 
steel cut corn — coarse, medium, baby chick, meal and bran, with the top three 
cleaned and aspirated to a bright merchantable grade. It will fit in an odd 


corner of your mill and make you money. 
It also makes an excellent grader for small 
grains. Write for catalog and process. 


PULVERIZER COMPANY 


1825 South 55th Avenue, Chicago, Illinois 


WHAT HAPPENS, 


CONVENTION DUOS, top to bot- 
tom, Sam L. Rice, Metamora, Ohio, 
president of the Grain & Feed Dealers 
National Association and C. T. Wil- 
son, Sulphur Springs, Ind., president 
of the Indiana Grain Dealers Asso- 
ciation—F. J. Holt, Aurora, Ill., White 
Laboratories, and Tom Syler, Syler & 
Syler, Plymouth, Ind.—Lucian A. Gar- 
ner, Lawrenceburg, Ind., working on 
resolutions with W. R. Beck, Shelby- 
ville, Ind.—E. G. Horst, Calcium Car- 
bonate Co., Chicago and Charles 
Devers, Union City, Ind., National 
Distillers Products Corp.—Joe Nelson, 
Armour & Co., Chicago and Russ P. 
Bailey, Napanee Milling Co., Napa- 
nee, Ind. 
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more than ever before be forced to con- 
serve valuable material which we may 
formerly have considered waste. Right now 
our national association is urged to write 
all its members asking careful saving of 
such items as metals, rags and paper. We 
will soon work out with the government a 
plan for re-use of burlap bags; we will use 
less molasses in our feedstuffs for a time, 
and we will have to find some substitutes 
at times for manila rope. There is growing 
interest in some areas about war risk in- 
surance, about the protection of warehouse 
property against sabotage, about diversion 
of grains to manufacture of military muni- 
tions, about the need of careful preserva- 
tion of the nation’s food supply against 
loss or deterioration in any manner. 

“Truly we have a bigger job ahead of 
us and every member of our trade can 
do a better job, a more patriotic job, if he 
joins his effort with that of other members 
of the trade. This is no day for the “lone 
wolf” in business; we are all in this thing 
together and we had better act together, 
in associations of our trade.” 


T. C. Crabbs of Crabbs-Reynolds-Taylor 
Co., Crawfordsville, Ind., described the 
problem of the infiltration of hard wheat 
into Indiana changing many acres of soft 
wheat to the mixed wheat classification. 
He urged the grain dealers to cooperate 
with the agricultural extension workers 
and the millers to improve the purity and 
quality of the wheat grown in their lo- 
calities. 


“The public debt is a bomb shell and 
may lead to a financial collapse”, said 
Stephen C. Noland, editor of the Indian- 
apolis News, in discussing “What's Ahead 
for Business”. “But foundation assets like 
land, forests, mines and streams will still 
be here and when the war ends America 
will emerge as the dominant nation of the 
world.” 


James D. Strickland of Indianapolis, state 
tire rationing director, explained the pro- 
cedure to be used in applying for tires. 
Feed dealers, he said, may have tires 
needed for trucks delivering animal and 
poultry feed but not to transport any mer- 
chandise for household or personal use. 
All applications for tires must be made to 
the local tire rationing board. 


The second morning session was opened 
with an attack on “Federalizing Unem- 
ployment Compensation” by Thomas M. 
Quinn of Indianapolis. Mr. Quinn said 
that federal control would increase costs 
to the employer without additional bene- 
fit to the employe. 


Plans for “Defense in Indiana” were dis- 
cussed by Edward F. Stegen of Indian- 
apolis, assistant director of the Indiana 
state defense council. He asked for the 
interested cooperation of all feed and 
grain men. 

The convention closed with an address 
on “Better Salesmanship” by O. J. McClure, 
president of the Sales Development Co., 
Chicago. “Salesmanship is a thinking pro- 
cess, not a talking process”, said Mr. Mc- 
Clure. “It's what's inside of you that counts. 
Developing better salesmanship is a man- 
building proposition — the better the man, 
the better the salesman. It is the people 
you can influence rather than the merchan- 


THE FEED BAG — February, 1942 


dise you sell which makes you the profit 
you realize in your business.” 

Entertainment features included a ban- 
quet which was addressed by H. L. Chail- 
laux, director of Americanism for the 
American Legion. There was a floor show 
and dancing and several exclusive events 
for the ladies. 

H. E. Miller of Bainbridge was elected 
vice president of the association for the 
ensuing year while all other officers were 
reelected with C. T. Wilson of Sulphur 
Springs continuing as president, D. G. 
Phillips of Indianapolis as treasurer and 
Fred K. Sale of Indianapolis as secretary. 

H. D. O’Brien of Indianapolis, H. L. Gray 
of Crawfordsville, W. W. Suckow of Frank- 
lin and R. E. Mossburg of Warren were 


elecled to the board of directors. 

Hold-over directors include W. R. Beck of 
Shelbyville, Floyd L. Myers of St. John, 
Fred Antell of Princeton and M. D. Camp- 
bell of Bunker Hill. 


@ FRANK. J. SENNOTT, Boston, Mass., has 
been elected president of the Boston Grain 
& Flour Exchange. Joseph A. Bassett was 
named first vice president and Charles J. 
Koelsch, second vice president. 

@ LAMIS ELEVATOR CO., New Sharon, 
Iowa, has installed a new feed mixer. 

e C. A. STOUT & CO., Moweaquag, IIl., 
held the formal opening of their new feed 
store in the Gaskill building, Jan. 31. 


ConstTANT 


VIGILANCE 


is the Order of the Day 


In the White Laboratories, constant vigilance is not an inno- 
vation created to meet a new set of conditions. Extreme care 
and unceasing watchfulness have been established practice 
from the day we pioneered in the production of vitamin 
products. 

From the selection of raw materials, through processing to 
testing and checking, every precaution has been taken to pro- 
vide a carefully standardized and thoroughly dependable 
product. 

As in the past, so in the present. The CLO-TRATE Products 
which you buy today measure up fully to our rigid require- 
ments. You can use each CLO-TRATE Product with every 
assurance that it contains not less. than the unitage claimed 
for it . . . and that every batch is thoroughly checked before 
shipment in our chemical and physical laboratories, and tested 
on chicks by the A.O.A.C. method. 


Write for Particulars 


WHITE LABORATORIES, Inc. 


Manufacturers of Dependable Vitamin Products 
NEWARK NEW JERSEY 


CLO-TRATE 
PRODUCTS 
VITAMINS A & D 


for 


5 
5 
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Hens Can Be 
“Mineral Starved” 


Take the shells from a dozen 24-oz. 
eggs and what do you have? About 
2.3 ounces. Do you know that dry 
weight is made up of minerals—and 
mostly calcium? A hen that lays 
160 eggs needs 3.80 pounds of cal- 
cium for egg production alone and 
an added amount more for her body. 


It takes about twenty hours to put a 
shell on an egg. All that time, the 
hen must be able to draw on a steady 
supply of calcium. She needs not 
a big dose now and after that a 
deficiency — she needs a constant 
slow dissolving source which keeps 
her supplied with working materials. 


“Mineral starvation” in a land 
(otherwise) of plenty has caused the 
death of countless birds and un- 
counted loss through reduced egg 
production. 


There's material 
for a lot of Egg Shells in 
bag of Lime Crest 


calcite! 


Rations Enriched With Minerals 


Lime Crest Calcite Flour in the ration is now used 
by many feed manufacturers. It is used by them 
either with or without manganese and iodine. 
quality of the Lime in the ration is just as important 


as the quality of any other ingredient. 


LIMESTONE PRODUCTS CORP. OF AMERICA 


The 


that’s nothing 
compared to what 
they make ME do! 


It is impossible to make something 
from nothing. Sometimes it seems we 
are getting away with it, but sooner or 
later the facts catch up and a loss is 
the result. 


When laying hens get less calcium than 
they need to put out in the form of 
egg shells, it means the mineral is com- 
ing from their bodies, or the shells are 
poor in texture, or egg production is 
being reduced. None of these things 
can you afford where your feed is fed. 


Lime Crest 
CALCITE 


Forward looking feed manufacturers 
striving always to improve their rations 
do not neglect the quality of any single 
ingredient. The famous 6-sided particle 
permits slow but steady dissolving in 
the digestive system and keeps the sup- 
ply of calcium available for absorption. 


BOX 6, NEWTON, NEW JERSEY 


Announce Campaig: 
On Poultry Health 


With war-time demand calling for in- 
creased poultry production, Dr. Salsbury’s 
Laboratories, Charles City, lowa, have a.- 
nounced that they will emphasize the im- 
portance of poultry health in their annul 
spring consumer ai- 
vertising campaicn 
now getting under 
way. 

Phen-O-Sal, the 
popular Dr. Salsbury 
drinking water meci- 
cine, receives speci] 
emphasis in the cam- 
paign, which also 
publicizes Avi - Ton, 
Avi-Tab, Can-Pho- 
Sal, Rakos, and other 
major products. 

“Today's condi- 


Dr. J. E. Salsbury 


tions,” says Dr. J. E. Salsbury, “call for ex- 
panded advertising and sales effort to 
bring home to poultry raisers the impor'i- 
ance of poultry health in attaining the 


increased production our 
desires.” 

Dr. Salsbury is a firm believer in the 
value of backing up dealers with consistent 
advertising in farm papers and this year 
an extended radio advertising campaign 
is included in the advertising program. A 
complete set of advertising and sales helps, 
such as posters, counter cards, window 
display materials, and educational litera- 
ture also are provided to enable all local 
dealers to identify themselves with these 
campaigns. These point-of-sale _ selling 
helps are designed to help the dealer to 
“follow through in ‘42,” a slogan adopted 
as a theme for Dr. Salsbury’s 1942 mer- 
chandising program. 

That dealers may make their own adver- 
tising and selling more effective, that they 
may follow through better in ‘42, special 
literature on selling and merchandising 
has been prepared for them. Complete de- 
tails of this program may be obtained by 
writing Dr. Salsbury’s Laboratories, Charles 
City, Iowa, or from any Dr. Salsbury rep- 
resentative. 


government 


@ KNOWLES PRODUCE & TRADING CoO., 
Knowles, Wis., recently installed a Kelly- 
Duplex ear corn crusher and feeder. 

@ ELWIN FARMERS CO-OPERATIVE ELF- 


VATOR, Elwin, Ill., has installed a Steinlite 
moisture meter. 


@ GEORGE C. BARNUM, Duluth, Minn., 
head of the Barnum Grain Co. was elected 
president of the Duluth Board of Trade for 
1942. Kilmer S. Bagley, Archer-Daniels- 
Midland Co., was named vice presiden!. 


NAME OFFICERS 

Orville Badertscher, Bluffton, Ind., was 
elected president of the Northeastern Hay 
& Grain Dealers association at the annucl 
meeting held Jan. 12 at the Wayne hote, 
Fort Wayne, Ind. Walter Penrod, Sout1 
Whitley, was chosen vice president ani 
Lloyd Rumsyre, Columbia City was re- 
elected secretary-treasurer. 
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WH ITH an eye on increased production 
of nearly all agricultural products 
the United States department of agriculture 
has recently released a set of tables out- 
lining the 1942 production goals on vital 
foodstuffs required to carry on the war 
effort. 

Production goals have been estimated 
for each of the individual states which are 
grouped in regional areas. The tables re- 
produced here on pages 35 and 36 show 
the 1942 goals which the department of 
agriculture has set up under the following 
classifications: milk, milk cows, eggs, cattle 
and calves, hogs, sheep and lambs, corn, 
oats, barley and wheat. For purposes of 
comparison the production figures for 1939 
are shown in addition to the 1942 goals. 


MILK PRODUCTION 

The recommended national goal for milk 
production in 1942 is 125 billion pounds. 
This is 12.5 per cent more than the 1940 
figures and six per cent over 1941. 

The highest suggested increases are in 
Wisconsin the far West, and the South. 
Manufacturing plants for the dairy pro- 
ducts most needed are highly concentrated 
in Wisconsin and the far West. In addi- 
tion, defense industries on the West coast 
call for additional fluid milk. The large 
percentage increases suggested in the 
South are in line with the desirable long 
term changes needed both from the farm 
management and nutritional points of 
view, and are immediately needed in areas 
where the concentration of military camps 
has greatly increased fluid demands. Be- 
cause of the present low level, production 
per cow may be increased rather easily in 
this region if sufficient feed is available, 
the report points out. 


The suggested goals for the Northeast- 
ern, Middle Atlantic, Central Corn Belt and 
Great Plains States are relatively lower 
than the national goal. In the Northeast 
production per cow is now at a fairly high 
level. The reduced hay yields in some 
areas in the Northeast and prospective 
labor shortages will tend to keep milk 
production from increasing rapidly in this 
region. Furthermore, this is a deficit feed 
region and most of the milk is utilized for 
fluid consumption, according to the de- 
partment’s report. 


Suggested milk production goals in the 
Corn Belt and Great Plains are low prin- 
cipally because of competing livestock 
enterprises. The Iowa increase is especial- 
ly low because no large fluid milk markets 
are supplied from this state and because 
Iowa farmers are expected to concentrate 
more heavily on hog and beef cattle pro- 
duction. 

EGGS 

With favorable weather and feeding ra- 
tions the national goal of 3,700 million 
dozens of farm produced eggs should be 
easily attained and perhaps exceeded the 
department believes. The number of layers 
on farms at the beginning of 1942 is ex- 
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pected to be 10 per cent larger than in 
early 1941 and heavy increases are an- 
ticipated in the North Central, South Cen- 
tral and Western states. Egg production 
by states for 1942 was estimated largely 
on the basis of the number of chickens 
raised on farms in each state last year and 
the probable number of layers this year. 
Because of the record large late hatch, 
however, the report states slight revisions 


On pages 34 and 35 will be found the 
1942 production goals for leading agri- 
cultural products as estimated by the 
United States department of agriculture. 
Figures are listed for each individual 
state as well as for regional areas. Tear 
out these tables and tack them up for 
future reference. Additional copies of 
these tables may be obtained for a nomi- 
nal sum from The Feed Bag Magazine, 
741 N. Milwaukee St., Milwaukee, Wis. 


may be necessary as more information be- 
comes available. Increases in individual 
states may also be modified by labor and 
feed conditions. 


The national goals for meat animals are 
in terms of dressed weight for animals 
slaughtered during the calendar year 1942. 
For convenience in distribution, the nation- 
al goals for beef and veal, pork and lard, 
and lamb and mutton were converted into 
pounds of liveweight of cattle, hogs, and 
sheep and lambs for marketing and for 
farm slaughter. Allowances were made 
for duplications in marketing; for example, 
feeder cattle are reported as marketed 
both from the state where they are pro- 
duced and from the state where they are 
fattened. 

BEEF CATTLE 

The national goal for beef cattle for 1942 
is about 15 per cent greater than for 1940 
and about eight per cent greater than for 
1941. As beef cattle numbers on January 
1, 1942 were near an all-time high it is 
suggested that increased quantities of beef 
and veal be obtained principally from in- 
creased marketings in the states producing 
cattle mainly for beef so as to keep num- 
bers in these states on January 1, 1943 at 
about the same level as a year earlier. 


The suggested rates of increase for mar- 
ketings in the North Central states are 
somewhat less than in the Range states 
because the production of forage crops in 
the latter region has been increased in 
recent years. The variation in the rate of 
increase among states in the North Cen- 
tral region is scaled in accordance with the 


Goals 


on vital foodstuffs set up 
for each individual state 


needs for increasing numbers of dairy 
cows and the local feed situation. 


HOGS 

The 1942 goal for pork and lard is 
equivalent to about 18.7 billion pounds of 
hogs as compared with marketings of 
about 16.8 billions pounds in 1941 and 17.8 
billion pounds in 1940. Hogs marketed in 
1942 will represent part of the spring pig 
crop of 1941, all of the 1941 pig crop, and 
part of the 1942 spring pig crop. Since the 
relative changes in each of these three pig 
crops compared with the immediately pre- 
ceding years has varied greatly among 
states, the relation of marketings in 1942 to 
those in 1940 also varies greatly. Both the 
1941 fall pig crop and the 1942 spring pig 
crop are expected to be considerable 
above the corresponding crops in 1940 and 
1941 in most of the North Central states 
and it is estimated that hog marketings in 
this region in 1942 will be about eight per 
cent above those in 1940. The largest in- 
creases in the 1942 spring pig crop are ex- 
pected in the western Corn belt. Increases 
in marketing from this area will not be 
correspondingly high, however, because of 
the relatively small spring pig crop in 1941. 


SHEEP 

The national goal for sheep and lambs 
for 1942 is about two per cent above the 
number slaughtered in 1941. The state 
regional goals for sheep are an estimate 
of the net production in each state in 1942 
based on the number of sheep on hand 
January 1, 1941, the current and prospec- 
tive lamb crops, and present feed condi- 
tions. Production for 1942 is made up in 
part by the 1941 lamb crop and in part 
by the 1942 lamb crop. Feed conditions in 
the western Corn Belt and in the range 
area are good and plenty of feed is avail- 
able for winter feeding. Production, there- 
fore, seems likely to be somewhat above 
that in 1940 in the Western Corn Belt, in 
the Plains states and in Texas. In other 
states the expected change in production 
in 1942 is comparitively small. 


CORN 

Because of the application of corn acre- 
age allotments and because Iowg, Illinois, 
Indiana and Ohio will have to maintain or 
increase the acreages of some crops other 
than corn if other national crop goals are 
to be achieved, the 1942 planted corn acre- 
ages probably will not change much from 
1941. The 1942 goals for the non-commer- 
cial corn areas of the more important 
wheat states—Kansas and Nebraska-—were 
suggested at levels moderately above the 
1941 planted acreages because of a need 
for corn acreages nearer the pre-drought 


(Continued on Page Thirty-seven) 
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State Distribution Of 1942 Food Production Goals As Es} 
‘MILK PRODUCTION | MILK COWS EGG PRODUCTION __ CATTLE AND CALVES | __HOG PRop 
Suggested Estimated Expected Estimated q Suggested Estimated Suggested 
on farms on farms on farms on farms for in slaughter slaughter slaughter 
State 1942 1939 1942, 1939 1942 1939 1942 1939 1942 
Million Million 1,000 1,000 1,000 1,000 1,000 
pounds pounds Thousands Thousands | dozen dozen pounds pounds pounis 
Arizona | 253 44 5,080 5,167 299,796 242,190 8.729 | 
California 5,100 4,243 725 638 169,774 138,250 1,075,692 809,755 171,666 
Colorado 1,183 1,067 238 230 32,266 30,083 609,924 540,175 95,985 
Idaho 1,340 1,121 230 194 24,210 21,417 183,696 150,080 103.936 
Montana 763 696 166 146 19,875 15,667 324,653 200,270 63.210 
Nevada 120 113 21 20 2,588 2,000 102,288 76,390 5,684 
New Mexico 305 268 77 73 8,828 8,000 405,418 340,975 22.550 
Oregon 1,589 1,364 258 248 32,853 29,167 280,088 218,150 66.538 
Utah | 630 538 ~=—s_—«100 96 26,294 21,333 136,764 105,000 26.855 
Washington | 2,376 2,001 360 328 69,560 59,417 197,976 151,800 71.656 
Wyoming | 300 276 sé 64 6,722 6,500 299,354 240,115 12.772 
Total 13,959 11,917 | 2,289 2,081 | 398,050 337,001 | 3,915,649 3,074,900 648,58] 
Illinois 5,944. 5,227 | 1,150 1,080 | 176,639 167,333 | 1,517,316 1,152,775 | 2,058,914 | 
Indiana 3.612 3,217 800 743 143,547 128,667 616,831 526,755 1,545,292 
lowa 7,282 6,519 | 1,465 1,393 251,218 215,412 2,430,038 1,938,325 3,961,425 
Kansas 3.400 3,121 820 743 147,967 126,500 1,212,291 1,149,255 532,350 
Michigan 5,560 4,740 940 886 118,102 101,167 371,343 372,680 312,525 
Minnesota 9,679 8,160 | 1,700 1,600 181,667 147,500 1,004,465 883,270 1,474,851 
Missouri 3,918 3,452 | 1,030 933 181,082 156,833 1,022,262 814,375 1,175,097 
Nebraska 2,990 2,728 655 620 109,634 93,833 1,217,376 1,041,600 751,520 
North Dakota 2,606 2,068 575 508 38,350 26,250 306,322 253,380 236,915 
Ohio 5.216 4,588 | 1,070 1,004 214,891 182,250 557,073 519,700 1,081,773 
South Dakota 2,121 1,785 540 476 59,992 47,917 466,997 375,325 492,101 
Wisconsin 15,156 11,973 | 2,320 2,108 177,508 142,333 674,950 605,610 781,396 
Total 67,484 57,578 | 13,065 12,094 | 1,800,597 1,535,995 | 11,397,264 9,633,050 14,404,159 
Connecticut 753 720. | 127 °#124 31,672 26,750 33,165 32,355 7,627. 
Delaware 155 143 36 34 11,000 9,250 7,155 7,745 7,560 
Maine 720 652 142 140 23,712 20,000 35,045 33,545 16,632 
Maryland 1,000 875 210 191 30,674 28,750 55,975 50,760 67,050 
Massachusetts 860 804 141 137 41,616 33,750 45,020 41,350 36,636 
New Hampshire 381 354 75 74 15,694 15,917 21,410 22,130 6,600 
New Jersey 1,000 909 150 140 64,289 57,500 47,400 49,500 23,870 
New York 8,525 7,465 | 1,425 1,355 166,564 141,917 346,910 346,700 65,754 
Pennsylvania 5,111 4,622 950 882 195,110 171,917 359,880 334,600 154,155 
Rhode Island 154 145 23 23 4,994 3,750 8,960 8,860 3,315 
Vermont 1,626 1,392 300 287 11,900 9,750 66,525 67,190 8,976 
West Virginia 875 840 245 238 37,427 35,167 133,788 127,295 64,680 
Total 21,160 18,921 | 3,824 3,625 634,652 554,418 1,161,233 1,122,030 462,855 
Alabama 1,465 1,295 412 390 45,630 44,083 150,752 132,375 187,980 
Arkansas 1,564 1,337 465 430 56,525 49,667 187,404 184,165 248,897 
Florida 312 279 108 98 16,987 15,667 65,055 63,700 93,632 
Georgia 1,285 1,224 365 362 50,255 41,667 122,847 96,870 336,777 
Kentucky 2,190 1,886 545 521 78,295 69,167 338,022 285,490 323.760 
Louisiana 678 627 285 280 26,413 25,917 183,467 153,720 187,136 
Mississippi 1,500 1,373 520 522 38,850 37,417 204,467 197,720 157,328 
North Carolina 1,520 1,439 390 369 65,120 55,000 94,864 96,750 251.720 
Oklahoma 2,660 2,487 775 687 99,100 81,750 751,135 660,600 304,920 
South Carolina 664 582 170 164 26,460 23,583 55,384 56,475 126,530 
Tennessee 2,270 1,936 580 553 77,311 66,417 279,966 221,605 304,227 
Texas 4650 4,227 | 1,430 1,342 203,775 174,667 1,764,053 1,701,460 489,700 
Virginia 1,639 1,450 445 405 82,479 73,083 172,628 140,670 202.515 
Total 22,397 20,142 | 6,490 6,123 | 867,200 758,085 4,370,044 3,991,600 3,215,322 
U. S. Total | 125,000 108,558 25,668 23,923 | 3,700,499 3,185,499 | 20,844,190 17,821,580 | 18,732.17 
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UCTION SHEEP AND LAMBS CORN OATS BARLEY WHEAT 
= ; — Expected Estimated Suggested Estimated |Suggested Estimated |Suggested Estimated Suggested Official Estimated 
and farm net net acreage acreage acreage acreage acreage acreage acreage allotment acreage 
slaughter production production 1942 1939 1942 1939 1942 1939 1943 1942 1939 
939 1942 1939 
7,120 30,000 33 28 13 10 40 34 30 33 35 
153,048 162,000 189,052 70 60 135 136 | 1,250 1,341 576 634 715 
78,412 121,000 110,080 | 1,022 1,064 190 175 650 658 1,185 1,303 1,625 
93,550 112,500 113,520 39 33 155 169 180 155 787 865 936 
43,270 157,000 136,665 208 148 390 325 275 230 3,053 ~° 3,346 3,828 
5,440 26,500 26,695 5 4 7 7 18 15 12 14 16 
19,800 67,000 66,530 210 219 35 30 14 13 295 316 368 
64,670 91,250 94,475 65 66 330 350 170 182 688 736 799 
27,200 85,000 85,459 24 19 35 29 80 68 192 211 263 
68,750 35,500 37,685 34 32 245 229 145 96 1,506 1,657 1,943 
12,600 152,500 145,975 220 208 150 126 76 83 278 296 376 
~ 573,860 | 1,040,250 1,038,267 | 1,930 1,881 | 1,685 1,586 | 2,898 2,875 8,602 9431 10,904 
| 1,467,250 — 47,000 45,270 | 103 101 | 3,075 3,376 180 150 1,494 1,676 2,072 
1,154,235 48,250 46,720 138 138 | 1,300 1,282 60 43 1,233 1,411 1,627 
2,929,314 106,250 99,270 — — | 5,290 5,309 400 589 323 373 451 
431,930 43,000 31,815 | 1,440 1,559 | 1,933 1,663 | 1,400 1,200 | 10,352 11,372 13,895 
266,060 64,500 60,350 | 1,040 1,076 | 1,400 1,174 200 207 601 661 766 
1,087,420 78,500 71,455 840 731 | 4,400 3,939 | 1,900 2,136 1,325 1,489 1,609 
927,904 82,500 80,465 940 958 | 2,050 1,870 235 182 1,462 1,658 1,962 
712,200 50,250 49,830 | 1,030 1,015 | 2,275 1,676 | 1,500 1,401 2,926 3,147 3,978 
167,040 47,000 39,065 | 1,180 1,052 | 2,201 1,616 | 1,650 1,822 7,270 7,982 8,160 
915,456 88,250 89,145 360 386 | 1,150 1,109 50 50 1,428 1,636 2,038 
382,750 78,500 63,810 | 1,680 1,547. | 2,425 1,906 | 1,850 1,882 2,637 2,887 2,940 
614,970 23,750 22.855 | 1,540 1,480 | 2,400 2,185 500 779 78 86 93 
711,056,529 757,750 700,050 {10,291 10,043 | 29,899 27,105 | 9,925 10,441 31,129 34,378 39,591 
| 7,970 130 175 50 50. 7 7 
| 6,990 185 185 78 78 3 3 a mais 59 65 75 
' 17,580 1,350 1,300 14 14 121 121 4 4 4 4 4 
67,320 3,800 3,850 190 192 4) 4] 73 72 310 341 396 
36,400 195 195 38 38 7 7 
5,160 200 265 15 15 7 7 
26,180 225 225 183 189 45 45 5 5 46 50 70 
79,055 16,000 15,480 675 699 782 782 147 146 199 219 278 
173,300 15,000 15,260 840 847 906 906 125 124 689 758 954 
3,000 130 130 10 10 2 2 img 
12,000 650 755 76 76 57 57 5 5 o~ _ oa 
| 75,910 24,250 28,220 475 491 73 73 11 11 114 119 157 
* 510,865 62,115 66,040 | 2,644 2,699 | 2,051 2,051 370 367 1,421 1,556 1,934 
| 233,880 975 910 | 3,425 3.550 300 132 10 oan 5 5 6 
, 280,870 2,450 2.175 | 2,100 2,151 402 132 soni na 46 57 49 
101,400 375 490 850 805 12 8 oe 
357,860 525 595 | 4,100 4,346 638 426 _ _— 133 138 196 
325,685 69,000 68,040 | 2,480 2,403 210 63 230 51 359 374 464 
195,140 4,850 5,285 | 1,500 1,588 128 52 
206,205 1,225 1,270 | 2,900 3,024 288 76 — — ~ _ —— 
269,800 1,700 1,925 | 2,400 2,442 300 245 40 ll 350 365 443 
289,645 14,500 13,590 | 1,970 1,972 | 1,570 1,380 527 462 3,653 4,004 4,851 
144,690 225 245 | 1,725 1,754 543 490 _ som 131 136 216 
334,000 21,250 20,775 | 2,800 2,635 200 85 94 55 323 337 388 
468,208 275,500 211,620 | 4,800 4,827 | 1,658 1,488 313 263 3,407 3,748 3,919 
—- 212,620 21,500 22,430 | 1,360 1,405 125 80 | 1,310 922 44] 469 555 
3,420,003 414,075 349,350 |32.410 32,902 | 6,374 4,657 {44.503 14,605 8,848 9.634 11,087 
2,274,190 2,153,707 | 47,275 47,525 | 40,009 35,399 96 80 50,000 55,000 63,516 
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“WEAR A SMILE when you pay your 
taxes, your dollars are going to whip the 
axis,” says Ward Olmsted, president of 
Olmsted-Hewitt, Inc., Minneapolis adver- 
tising agency, in the February number of 
his firm's house organ: “This Business of 
Selling”. Ask Ward to send you a copy 
of this interesting periodical. 


And speaking of house organs, the 
oldest in continuous publication in the 
United States is The Travelers Protection 
started by the Travelers Insurance Co. in 
1865. Of interest to the feed trade is No. 7, 
Th Merck Report of Merck & Co., Inc., 
started in 1891; No. 8, Pittsburgh Plate 
Products of the Pittsburgh Plate Glass Co., 
started in 1892; and No. 11, Bagology of 
Chase Bag Co., started in 1901. 

Millfeeds may show their colors in the 
near future if a color scheme for identi- 
fying the various flour mill byproducts is 
adopted by the Millers’ National federa- 


tion. It has been suggested that orange 
paper or printing be used for tags on 
wheat bran, green for standard middlings 
or brown shorts, pink for flour middlings 
or gray shorts, red for red dog, blue for 
mixed feed or millrun, yellow for rye mid- 
dlings and salmon for rye low grade or 
rye red dog. 

Mark N. Mennel of the Mennel Milling 
Co., Toledo, is the oldest, active miller 
who served as president of the Millers 
National federation. His term was from 
1914 to 1916. 

For two consecutive years, Miss Eva 
True, assistant to Fred Sale, has been 
unable to attend conventions of the Indi- 
ana Grain Dealers association. Last year 
she was recovering from an automobile 
injury and this year she was confined to 
a hospital by illness. 

Five per cent of the 3,500,000,000 eggs 
produced in the United States in 1940 
were wasted through mishandling. Eighty 
per cent were consumed as eggs, 11 per 
cent used as an ingredient in food pro- 
ducts and four per cent used for hatching. 

J. Forrest Moyer of Dodge City, cowboy 
secretary of the Kansas Grain, Seed & 


ELEMENTARY, 
my dear WATSON 


COORED CORN CEREAL 
ARO FEEDING COMM SUGAR ASSES 


26% Protein 


CO-PRO-CO CHIP 


Volume of business on Co-Pro-Co Chips in 
1941 was approximately 2'2 times that of 
1940. This increase was made up partly by 
new customers in 1941, partly by old custom- 
ers using much larger quantities of Chips. 
There is only one simple and obvious conclu- 
sion to draw from this result: that Co-Pro-Co 
Chips is doing a real job as a cereal ingredi- 
ent of dog and fox foods. 


Include Co-Pro-Co Chips in your product in 
1942. Descriptive folder and samples will be 
sent immediately on request. 


CORN PRODUCTS SALES CO. 
17 Battery Place New York, N. Y. 


The all-corn, cooked cereal in- 
gredient for dog and fox foods. 
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Feed Dealers association, recently made 
a trip through Texas and into Mexico. 
“With a few dollars of good old United 
States cash”, he reports, “one can live 
like a king down there. Cigarettes retail 
at four cents a package in our money and 
six-year old whiskey at $1.50 a quart.” 

Louis E. Thompson of Glen Ridge, N. J., 
enterprising secretary of the Eastern Fed- 
eration of Feed Merchants, reports add- 
ing 60 new members to his organization 
during the past year. Of these, 21 signed 
up at group meetings, 17 came in on per- 
sonal solicitation and 22 sent in their 
applications by mail after previous solici- 
tation at meetings and by personal call. 

Friends will be glad to know that Lou 
Thomas, veteran Michigan and Chicago 
feed man, is gradually recuperating from 
a serious illness at his home in Royal 
Oak, Mich. 

The prospect of bombs is not scaring 
many grain or feed men from Florida 
vacations. Among those now in Florida, 
and there for the winter, are W. T. Fraser 
of the Cereal Grading Co., Minneapolis, 
and Don Mihills of the National Food Co., 
Fond du Lac, Wis. Frank Rosekrans, Jr., 
Minneapolis feed jobber, has just return- 
ed from a Florida vacation while J. W. 
Jouno, vice president of the Stratton Grain 
Co., Milwaukee, will leave for the South 
on February 18. 

L. C. Webster, secretary of the North- 
west Country Elevator association, Minne- 
apolis, has been called to duty as a major 
in the office of the Quartermaster Gen- 
eral, Fourth and D streets, S. W., Wash- 
ington, D. C. Good luck to you, “Cap”. 

Most all the boys in the Milwaukee 
Grain & Stock exchange helped Clarence 
Moll of the Paetow Co. celebrate his 16th 
wedding anniversary on February 6. 


Harry B. McCoy of the Humphreys-God- 
win Co. has been elected president of the 
Memphis Merchants exchange succeeding 
H. L. McGeorge of Royal-Stafolife Mills. 

Amateur photography is fast becoming 
a major hobby among feed men. Includ- 
ed among those who vie with the press 
in snapping pictures at the various con- 
ventions are: Dr. Tevis Goldhaft of Vine- 
land Poultry Laboratories, Vineland, N. J.; 
Herbert K. Clofine, Philadelphia; C. M. 
Stormes of the Iowa Feed Co., Des Moines, 
Charles Devers, Union City, Ind., western 
sales manager of the National Distillers 
Products Corp; John W. Rayney, Fox 
Lake, Ill., western sales manager of the 
Silmo Sales Corp., Gradon Swanson, sec- 
retary of the Western Grain & Feed asso- 
ciation, Des Moines; Fred J. Holtby of the 
T. E. Ibberson Co., Minneapolis; and 
Carl Orsinger of the Waterloo Mills Co., 
Waterloo, Iowa. Carl is particularly proud 
of his camera because he won it for ex- 
pert golf which is the first major hobby 
of the feed world. 

All sales representatives of the Strong- 
Scott Mfg. Co., Minneapolis, are also 
camera fans taking pictures for Strottco 
Grainews, the firm's house organ. Be on 
your best behavior when you meet K. S. 
(Sig) Fangen of Willmar, Minn.; Emil 
Fredrickson of Fargo. N. D.; Fred H. Chase 
of Oshkosh, Wis. or Jim H. Harders of 
Winona, Minn. 

— D. K. S. 
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levels, and because of the reductions in 
wheat acreages which created a tendency 
for corn acreages to be increased in areas 
where a wheat-corn economy prevails. In 
the non-commercial areas of Michigan, 
Minnesota and Wisconsin corn acreage has 
been increasing gradually. For this reason 
and because of the need for increased live- 
stock and dairy production, increases in 
corn acreage in 1942 appear to be needed. 
For the non-commercial areas of all the 
North Central states the 1942 goal exceeds 
the 1941 planted acreage by about 2.4 per 
cent. The suggested 1942 goal for the Far 
Western states was increased about three 
per cent above the 1941 acreage and for 
the non-commercial corn area of the North- 
eastern states about two per cent. In most 
other states the suggested 1942 acreage 
was not increased materially above 1941. 


OATS 

Compared with 1941 the suggested 194° 
oats goals for the states involves a shift in 
oats acreage from the North Central states 
to the South and at the same time a redis- 
tribution of the oats acreage among states 
within the same region. The shift among 
states is most significant in the North Cen- 
tral states region. Here the 1942 goals 
suggested for Illinois and Iowa are 14 and 
seven per cent respectively below the acre- 
age of oats planted in 1941, while the 
goals suggested for Nebraska, South Da- 
kota and North Dakota are larger than 
the 1941 acreages by 19, 8, and 31 per cent 
respectively. These changes are necessary 
the department points out to fit oat goals 
into the suggested changes for other crops 
—principally wheat and corn. 


BARLEY 

The national goal suggested for barley 
in 1942 is slightly below the acreages 
planted in 1939 and 1941. It is suggested 
that 68 per cent of the acreage required 
for the 1942 goal be grown in the North 
Central states, 20 per cent in the far West, 
nine per cent in the South and three per 
cent in the Northeastern states. While 
marked changes are made in suggested 
1942 plantings in individual states in the 
North Central region the net change is a 
six per cent decrease compared with 1941. 
Outstanding changes in individual states 
include a decrease of 25 per cent in Ne- 
braska and a 23 per cent increase in Iowa. 
In Nebraska and other states on the west- 
ern fringe of the Corn Belt barley has 
been decreased to allow for substantial in- 
crease in the acreage of oats. Substantial 
increases are also expected in Illinois 
where farmers are rapidly finding winter 
barley a valuable part of their cropping 
systems. In the South an increase of 126 
per cent is suggested in Kentucky, 100 per 
cent in North Carolina and 14 per cent in 
Oklahoma. These shifts are resulting from 
wide variations among states in their ad- 
justments to reduced wheat and cotton 
outlets and increased uses of grain sor- 
ghums. 

WHEAT 

The 1943 goal of 50 million seeded acres 

of wheat represents a 9.1 per cent reduc- 
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21.3 per cent reduction from the acreage 
seeded for 1941. In general the modifica- 
tions recommended comprise a more than 
average cut from the 1942 allotment in 
the Corn Belt and Lake states and a small- 
er than average cut in the South, Southeast 
and the Great Plains. The goal of 50 mil- 
lion seeded acres was distributed among 
states irrespective of whether or not cur- 
rent AAA restrictions apply. It is not ex- 
pected, therefore, that the southeastern 
states will hold their wheat acreages with- 
in the suggested goals, because most of 
the wheat in those states is produced on 
farms that have less than 15 acres of 
wheat. Thus the current AAA restrictions 
do not apply. 


NEW CUSTOMERS 
HEADED YOUR WAY! 


DEALER MEETINGS 

Allied Mills, Inc., Fort Wayne, Ind., has 
again been conducting a series of educa- 
tional meetings for its dealers in the mid- 
west. Eight meetings have already been 
held and others are scheduled as follows: 
March 3—Aurorg, Ill.; March 4—Freeport, 
Ill; March 5—Madison, Wis.; and March 6 
—Appleton, Wis. 


oe 


@ C. M. STORMES, Iowa Feed Co., Des 
Moines, Iowa, has purchased a new home 
on Grand Ave. 


@ N. W. MATTIX & SON, Frankfort, Ind., 
has installed a new Blue Streak vertical 
feed mixer. 


Stock STERLING Mashes Now! 


With the demand for egg and poultry products mounting 
rapidly this coming chick season should be the biggest in 
years. Make it your biggest profit season, too, by displaying 
and pushing the brand of chick feed that has the acceptance 
and good will of your customers. Stock Northrup, King & 
Company’s Sterling Chick Ration’s backed by Northrup, 
King’s 57-year-old reputation for quality and dependability 
— preferred by thousands of Northwest poultrymen. 
Blended and balanced for best results. Fortified with vitamin 
D oil. Order Sterling Rations for early delivery now! 


NORTHRUP, KING & CO. 


Minneapolis 


DEPENDABLE SINCE 1884 


Minnesota 
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If You’re in the Business for Profits — 


ARMOUR’S 
FEEDS! 


@ Profits in any business come from selling what 
your customers want! In the feed business 
— that’s Armour’s Supplementary Feeds... 
because here are feeds that keep your customers 
satisfied, right from the first time they try them. 
Feature Armour’s Supplementary Feeds! . . . 
You’ll make good profits whether you mix 
feeds for your customers, or they mix their own 


—because they’ll be back for more, lots of times! 
Feature the Feeds If you are not already handling Armour’s 
that are Feeds, write to Armour and Company, Animal 
Better 3 W ! Feed Department, Union Stock Yards, Chicago. 
~~ Dealerships in good territories are available 

(1) More palatable, be- now. Write today ! , 


cause of low free fatty acid 
content. (2) Made of fresh A K M 0 U R y S 6 0% 
materials only . . . 2 hours 0 

from killing floor to feed 

processing. (3) Laboratory D I G E S T E R TA N KA G E 
controlled... expert tech- & 

nicians make constant tests 

ARMOUR’S 50% MEAT AND BONE SCRAPS 
high protein and mineral e 


content! ARMOUR’S SPECIAL STEAMED BONE MEAL 
(65% bone phosphate of lime) 


‘GIVE YOUR FEEDS THE SAME WIDE RANGE 
OF VITAMINS AND MINERALS As FounD 

NATIONAL BRANDS 


——-- 


100 LBS. NET WT. 


YOUR BRAND 


Your feeds will sell faster if they contain the same 
type of complex fortification as National Brands 
offer. Fortify your brand with VITAMELK .. . the powder 
premix that contains all 11 known vitamins plus 5 vitally- 
important trace minerals. VITAMELK is produced by 
nationally-famous DAWE’S research laboratories .. . it is 


VITAMINS 
p MINERALS 


. . TH E 
scientifically prepared, biochemically controlled. VITA- "16-CYLINDER” 
MELK costs less than oils and milk. With VITAMELK, 
the VITAMELK mixing formulas, and VITAMELK FEED 


sales-advertising helps, you can compete | agen with 
the country’s leading National Brand feeds. Many users 
have enjoyed up to 100% sales increases the first year. 


YOUR FIRM NAME 


Fortifying with VITAMELK. 


FREE DAWES VITAMELK bene 


| HEE DAWE’S VITAMELK CO. Dept.1 


is like putting a 16-Cylinder 
4800 S. Richmond St., Chicago, Ill. | Motor yet bag. 


Please send me free samples of VITAMELK Feed Formu 
and “16-Cylinder”’ Feed Sales Campaigns. 


DAWE’S 
Aa VITAMELK CO. 


City. Stat 4800 S. Richmond St., Chicago, HI. 


Annual Waterloo 
Meeting Feb. 23 


The spotlight in Iowa will swing io 
Waterloo, February 23, when the Waterl« > 
Mills Co., holds its 12th annual Waterlc 5 
dealers’ meeting and stag party. The date 
for the annual affair was announced r-- 
cently by Carl G. Orsinger, partner in th» 
firm. 

The party will again be held at the Rus- 
sell-Lamson hotel and is expected to ai- 
tract a crowd of more than 300 persons. 
The affair is already a tradition in Iow« 
and is held to “get better acquainted, prc- 
mote good fellowship, learn a little ani 
have a lot of fun” as Mr. Orsinger so abl, 
puts it in his invitations. 

The party will get underway at 1:30 p.m. 
on the 23rd. The afternoon session will 
feature several speakers including Ralph 
Field, president of the American Feed 
Manufacturers association; H. E. Patterson, 
Anderson Box Co.; Fred Kerber, Emmetts- 
berg, Ia., and Dr. Frank Wells of the 
Waterloo Mills Co. It is also expected that 
either “Dizzy” Dean or “Gabby” Street o! 
baseball fame will put in an appearance. 
During the evening there will be the usual 
dinner, vaudeville acts and other enter- 
tainment, Mr. Orsinger reports. 


Arcady Program Is 
Popular Feature 


Farm folks want market information if it 
is intelligently and understandingly inter- 
preted. This is one of the many interesting 
things brought to light in a contest recent- 
ly conducted by the Arcady Farms Milling 
Co. on their Boss Johnston market program 
over radio station WLW, Cincinnati. The 
program is a 15 minute review and fore- 
cast of the livestock and poultry markets 
at Cincinnati, Chicago, Indianapolis and 
Louisville, given Sunday morning at 11:45 
by Boss Johnston, well-known farm market 
personality. 

Prizes of 1000, 600 and 400 pounds of 
Arcady Complete Chick Starter for the best 
letters on “Boss Johnston’s program has 
been helpful to me in marketing my live- 
stock or poultry because .. .” went to 
Charles W. Bickoff of Fort Wayne, Ind.; 
Clark Rohrer of Logansport, Ind. and B. H. 
Questel of Chesapeake, Ohio. 

Almost every one of the several hundred 
entries stressed the need on the part of 
farm folks for a program such as this. Not 
merely a recital of the week's markets, 
but a clear, concise analysis of the trends 
and possibilities of future markets based on 
past performance. The Arcady Farms Mill- 
ing Co., also sponsors a similar and equal- 
ly popular program over WLS, Chicago, 
featuring Jim Poole, dean of livestock re- 
porters. 


@ HAROLD CHRISTENSEN, Salix, Iowa, 
has succeeded Charles F. Corr as manager 
of the Farmers Elevator Co. 

@ LOUIS BECKEMEYER, Carlyle, Ill., has 
leased his feed mill to the Hugley Milling 
Co., of Nashville. Laverne Hustedde, Car- 


lyle, will manage the plant for the Hugley 
Co. 
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4] LTHOUGH Congress has since enacted 

a new price control law, this has not 

changed the situation with respect to price 

ceilings set by the Office of Price Adminis- 

tration Jan. 20 on fish meal and animal 
products used as feeding stuffs. 

a price fixing action was the first of its 
kind to be taken on any feed product and 
se: ceilings at the general level of prices 
prevailing on Jan. 17. The ceilings do not 


LIMIT VITAMIN A 

In order to conserve supplies of Vita- 
min A the War Production Board issued 
an order Feb. 10 limiting its use in the 
manufacture of vitamin capsules or pills 
and livestock feeds. The order (L-40): 

Prohibits, effective Feb. 10, the use or 
dilution for use in the manufacture of 
feed of fish liver oil with a potency of 
more than 12,000 units of Vitamin A per 
gram. This applies to natural or artificial 
feedstuffs, or rations for poultry, cattle or 
other animals. 


Prohibits, beginning April 10, the manu- 
facture or preparation of feeds which, in 
the form recommended for consumption, 
contain more than 1,000 units of Vitamin 
A per pound, derived from fish or fish 
liver oils. 


apply to retail prices and were placed in 
effect for 60 days at the end of which time 
a permanent maximum schedule of prices 
will become operative. 

In its order on feedingstuffs OPA stated 
the move was necessitated by recent rapid 
price increase amounting to as much as 20 
per cent with indications that supplies 
were being held back in the expectation 
of further increases. 

Should unwarranted price rises occur at 
distribution stages not covered by the 
schedule, appropriate action will be taken 
OPA advises. Millfeed prices, however, 
have receded recently to some extent with 
declines ranging from one to three dollars 
per ton in different areas. The CCC pro- 
gram for selling wheat for feed at below 
corn prices is thought to have been a con- 
iributing factor in stabilizing feed prices. 

Animal product feedingstuffs as defined 
in Price Schedule No. 74 cover the follow- 
ing 14 different commodities used as such 
/t as important ingredients in the manu- 
— of mixed livestock and poultry 

Blood meal — blood flour — meat — 
meat by-products — meat meal — meat 
scraps — raw bone meal — steamed bone 
meal — special steamed bone meal — 
cone charcoal or bone black — spent bone 
black digester tankage, meat meal tank- 
age or feeding tankage — digester tank- 
age with bone, meat and bone meal di- 
gester tankage — meat and bone meal 
‘ankage or feeding tankage with bone. 

The maximum prices for sales of fish 
meal by processors as established in Price 
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Price 


set on fish meal 
and meat products 


Schedule No. 73 are based on a guaran- 
teed minimum percentage of protein per 
ton and vary at the Pacific Coast and At- 
lantic and Gulf Coast points. 

Although the 1941 fish catch was prob- 
ably the largest on record, OPA in its 
price fixing order pointed out that during 
the past two months fish meal prices have 


advanced approximately $16 per ton or 
about 26 per cent. 

Temporary maximum prices for sales of 
fish meal in new bags f.o.b. coastal ship- 
ping points were set as follows: 


Guaranteed Pacific Atlantic & 
percentage Coast Gulf Coast 
of protein Ton Price Ton Price | 

55 63.50 66.00 

58 67.00 70.00 

60 69.50 72.50 

62 71.50 75.00 

65 75.00 77.50 

67 77.50 . 80.00 

70 81.00 82.50 


Maximum prices for fish meal sold in 
used bags was set at $1.00 per ton less 
than the above prices and for shipments in 
bulk at $3.00 less than the schedule. 


SILMO CHEMISTS 


ALWAYS 


THE 


Take Their Place With 
the Men Behind the 
Guns of the Nation's 
Better Feeding Program 


National defense demands 
a better feeding program. 
Wise feed men in plann'ng 
such a program will place 
their confidence in SILMO 
Vitamin A and D oils and 
products. SILMO quality is 
the result of years of unre- 
mitting vigilance by the men 
"behind the guns" — the 
chemists in the SILMO re- 
search laboratories, constant- 
ly on the alert to safeguard 
the potency and accuracy of 
all SILMO Vitamin A and D 
oils and products. 


SILMO ViT-D-400 


Vitamin D in a dry, granular cereal 
carrier. Easy mixing, no waste, no 
mess. 400 A.O.A.C.—D per gram. 


SILMO VIT-D-100 


Same as — but with 100 A.O.A.C. 


—D perg 
Both in 100 Ib. dated bags. 


Vitamin D potency guaranteed | year. 


Write for samples and prices of any of our 
proven weapons for economy 


SILMO SALES 


CORPORATION 


a division of SILMO CHEMICAL CORP. 
RAILROAD BLVD., VINELAND, N. J., U. S. A. 


Vay 
- 
0°39 


Why your Red Cross urgently needs 


How the fund is allocated... 
What it does in service 


Every dollar that you give now to your Red Cross marches into the thick of things 
where humanitarian help is needed most—up to the fronts and battle stations where 
the fighting is heaviest. Into the Red Cross hospitals and First Aid units where 
prompt medical attention and supplies may save innumerable lives. And throughout 
our broad land to train and equip volunteers to meet any emergency that may strike. 


How the $50.000.0000 
War Fund is Used 


SERVICE TO THE ARMED FORCES . .. . . . . . $25,000,000 | 


Provides for the care, welfare and morale of the Army and Navy, including services to 
men in hospitals and during convalescence. @ Provides an important link between the 
service men and their families; keeps the families from breaking up, supplies food, 
shelter, medicine, and even jobs where necessary. @ Provides essential medical and 
other supplies outside of standard Government equipment. @ Operates Red Cross head- 4 
quarters at camps and naval stations. @ Enrolls blood donors and medical technologists 4 
for Army and Navy needs. @ Provides millions of surgical dressings, sweaters, socks, q 
ete. through volunteer workers. q 


DISASTER AND CIVILIAN EMERGENCY RELIEF . . . $10,000,000 


Supplies emergency needs for food, clothing, shelter and medical attention for disaster 
victims. @ Assists stricken families in repair of homes and other adjustments; provides 
minimum reserves of essential relief supplies to prevent unnecessary delays. 


CIVILIAN DEFENSE SERVICES . .... . . $5,000,000 | 


Trains volunteers for home nursing and nurses’ aides. @ Trains nurses, men and 
women, for active duty with the Army and Navy. @ Trains volunteers in First Aid and 
accident prevention. @ Trains volunteers for work in Motor Corps, Canteen and 
Production. @ Instructs men, women and children in preparedness against explosive 
and incendiary bombs. @ Organizes for evacuation of children and their families from 
stricken areas. @ Assists Red Cross Chapters in establishing effective coordination of 
emergency relief with local and State defense authorities. 


SERVICE AND ASSISTANCE THROUGH CHAPTERS... $ 4,000,000 


Gives assistance and service to the 3,740 Red Cross Chapters with their 6,131 Branches 
responsible for local Red Cross activities, particularly welfare work among the service 
men and their families. 


OTHER ACTIVITIES AND CONTINGENCIES .. . . $ 6,000,000 


Provides for unforeseen expansions in program and for new activities made necessary 
by unexpected developments. 


THE AMERICAN RED CROSS $50,000,000 WAR FUND 


Note to Red Cross Canvassers: Use this material to better inform contributors how their donations are being expended. 


Space for this advertisement is donated by The Feed Bag 
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C. W. Sievert, feed expert with the 
American Dry Milk Institute, Inc., Chicago, 
(ll, occupies the birthday spotlight this 


month. Known as “Cy” throughout the 
trade, he celebrates March 24. When it 
somes to feed formulas and problems Mr. 
Sievert is recognized as an authority. He 
‘; also much in demand for speeches at 
‘oed meetings. He admits he has no real 
:obbies but does enjoy “high hat music 
uch as symphonies.” 

Mr. Sievert claims the University of IIli- 
nois as his Alma Mater. He has been ac- 
‘ively connected with the feed industry 
ince 1914 having served several large 
nanufacturers in the various capacities of 
chemist, general superintendent and feed 
echnologist. He has been with the Amer- 
ican Dry Milk Institute, Inc., since 1931. 


March 


C. W. SIEVERT 


1—ROY L. HERRICK, Herrick Feed Co., Harvard, IIl. 


E. C. CHRISTEL, Froedtert Grain & Malting Co., Minneapolis, Minn. 


March 


2—A. W. LOHRY, Kay-Dee Feed Co., Sioux City, Ia. 


J. J. WICKENS, Specialty Feed Products Co., Plymouth, Mich. 


March 
March 
March 
March 


3—CARL G. ORSINGER, Waterloo Mills Co., Waterloo, Ia. 

4—JOE SINAIKO, Iowa Milling Co., Cedar Rapids, Ia. 
5—CHARLES G. HOOKER, Wausau, Wis. 

7—S. E. GEASEY, Campbell-Sanford Advertising Co., Chicago, Il. 


D. G. MILLER, Miller Chemical Co., Omaha, Nebr. 


March 


9—L. M. BROWN, National Oil Products Co., Harrison, N. J. 


FRED H. CHASE, Oshkosh, Wis. (Strong-Scott Mtg. Co.) 


March 13—W. J. BORST, Jr., Wm. Borst & Son, Brooklyn, Wis. 
WILLIAM G. CHAPMAN, Midland Hay & Feed Co., Minneapolis, Minn. 
E. H. SATHER, Doughboy Mills, Inc., New Richmond, Wis. 
C. L. STRUVEN, Chas. M. Struven Co., Baltimore, Md. 
W. G. HOTTENSON, W. M. Bell Co., Milwaukee, Wis. 


March 14—CLYDE H. HENDRIX, McMillen Feed Mills, Fort Wayne, Ind. 

L. B. STUART, Purina Mills, St. Louis, Mo. 
March 15—FLOYD M. WILSON, Denver Alfalfa Milling & Products Co., Lamar, Colo. 
March 17—CARL B. MELANDER, Pittsburgh Plate Glass Co., Milwaukee, Wis. 
March 18—ROBERT HERRICK, Herrick Feed Co., Harvard, Ill. 

GEORGE BARRETT, United Feed Products Co., Chicago, Ill. 
March 21—C. W. DEVERS, Union City, Ind., (National Distillers Products Corp.) 
March 24—STANLEY L. DESCHMIDT, Fond du Lac, Wis., (Penick & Ford, Ltd.) 

C. W. SIEVERT, American Dry Milk Institute, Inc., Chicago, III. 
March 25—JOHN R. STUART, Reliance Feed Co., Minneapolis, Minn. 
March 26—A. E. BUSH, Froedtert Grain & Malting Co., Milwaukee, Wis. 

HARRY FRANKE, Franke Grain Co., Milwaukee, Wis. 
March 27—CHARLES S. CLARK, Grain & Feed Journals, Chicago, III. 

JOE S. MORRIS, Panhandle Grain Dealers association, Amarillo, Texas 
March 28—WALTER HAERTEL, Walter Haertel Products Co., Minneapolis, Minn. 
March 30—CHARLES GORMAN, Milwaukee, Wis. 

EUGENE G. BERRY, B. F. Gump Co., Chicago, IIl. 


@ JOHN W. BINGHAM, 65, Chicago, IIl., 
for 24 years an executive of the Corn Pro- 
ducts Refining Co. and traffic manager for 
the company at the time of his illness, 
died Jan. 16. 


——eo——_ 

@ MISS NELLIE NOGGLE, Cayuga, Ind., 
has been named manager of the Farmers 
Market & Supply. She succeeds Delbert 
McLaughlin, who has joined the army air 
corps. 
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@ CARL A. SANDELL, Philadelphia, Pa., 
has been named president and general 
manager of the Sea Board Supply Co., Inc. 
succeeding Carl D. Bevis, who has retired 
from active management. 

@ COOPERATIVE ELEVATOR CO., Fran- 
cesville, Ind., has been authorized to in- 
crease its capital stock to 20,000 shares of 
common stock with a par value of $5.00 
per share. 


ARE YOU USING 
FLEISCHMANN'’S 
Irradiated YEAST? 


Don't overlook this product 
to improve your dairy and 
swine feeds at an ALMOST 
INSIGNIFICANT COST. But 
don't confuse it with yeast 
feeds. Irradiated yeast is 
really sunshine vitamin D for 
4-footed animals. Cows and 
swine need vitamin D just like 
poultry. Cost of fortifying a 
ton of feed ranges from 1|3c 
for pig and sow meals to 78c 
for 32% dairy concentrates. 


Note the number of well 
known manufacturers adding 
irradiated yeast to their 
feeds. More than 100 deal- 
ers already using it in dairy 
and swine feeds in Wiscon- 
sin. 


OTHER 


FAMOUS PRODUCTS 
CLO-TRATE Vitamin Oils, in- 


cluding fresh stocks of genuine 
fortified cod liver oil. 


KODDY-MIX — Dry vitamin D 
for poultry. 


KRACO Dried Whey. 


FORMULA B—To make min- 
eral feeds. 


PRODULAC 
REX Wheat Germ Oil. 
CCC Calcium Carbonate Prod- 


ucts. 


SWIFT'S Meat Products. 


tratton Grain Company 


Milwaukee a Wisconsin 
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Michigan Dealers 


M ERCHANDISING for the feed dealer 
was one of the important topics at the 
ninth annual convention of the Michigan 
Feed Manufacturers & Dealers association 
held January 27 at the Hotel Olds, Lansing, 
Mich. More than 100 persons were in at- 
tendance. 

The meeting, a one-day affair, opened 
with a talk by S. J. Kresbach of the Michi- 
gan department of revenue. Two speakers 
were on the afternoon program. They were 


hold meeting at 
lansing jan. 27 


E. L. Anthony, dean of the division of ag- 
riculture of Michigan State college whose 
subject was the relation of the feed dealer 
to the war, and Roy La Budde, La Budde 
Feed & Grain Co., Milwaukee. The char- 
acteristic La Budde talk bore the title 
“Nothing Comes From Doing Nothing.” 


fy modern departmental- 
ized Purina Farm Supply 
Store is no more like the old 
fashioned feed store than today’s 
Mazda is like the kerosene lamp. 

To begin with, Purina’s 
expert store designers may be 
called on for detailed remodel- 
ing plans, designed specifically 
to modernize your present 
equipment ata minimum of cost. 

Scores of attractive displays 
are available to make yours the 
most interesting store in town. 

Sparkling promotion and 
merchandising programs make 


YOUR STORE 
above the Crowd 


your business the hub for farm 
trade. 

And of course, a full line of 
farm-proven Chows, with year- 
’round Feeding, Management, 
and Farm Sanitation Programs, 
—all built on one all-important 
principle,—to satisfy your farm 
customers and bring them back 
to you, month after month, year 
after year. 

Ask the Purina Salesman to 
call to share Purina’s program 
for lifting YOUR store above 
the crowd. 


PURINA MILLS e St. Louis, Mo. 
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Mr. La Budde stressed the importance of 
the feed industry to the war effort and do. 
clared that the feed dealer is in a favored 
spot. This is true, he said, because the 
source of supply and outlets for feed care 
not dependent in any great measure on 
far-away places. 

“The products of the soil are vitally im. 
portant in winning the war, Mr. La Budde 
said. “For that reason the feed industry 


today has a special moral obligation ‘o 


use its talents to the best of its ability” 

Emphasizing the fact that merchandising 
is the biggest single problem of the fecd 
industry, Mr. La Budde urged feed deale:s 
to: 

1. Carry large, varied and comple 
stocks regardless of market price. History 
has shown that the prices always averace 
out over the long pull. 

2. Have their money represented in feed 
inventory rather than in book accounts-- 
in other words sell for cash. 

3. Have an advertising program and 
plan it for consistency. 

4. Build a reputation for integrity. 

5. Give better service and don’t be afraid 
to charge a reasonable price. 

Fred N. Rowe, Portland, was re-elected 
president of the association. Ward Bron- 
son, Elwell, was re-elected first vice presi- 
dent; Lewis Moon, Rosebush, was named 
second vice president and John A. Krusoe, 
East Lansing, was elected secretary-treas- 
urer. The board of directors, in addition io 
the officers, include Alfred Roberts, Pigeon, 
Andrew Lohman, Hamilton, and Lew Kae- 
chele, Caledonia. 


2o— — 

@ FRANKFORT ELEVATOR, Frankfort, Ind., 
has installed a 30 ton dial truck scale with 
a 40 foot deck. 

@ HAZELRIGG GRAIN CO., Hazelrigg, 
Ind., has installed a new one ton vertical 
feed mixer. 


ee 
@ C. S. LATCHAW, Fostoria, Ohio, secre- 
tary of the Farmers Grain Dealers associa- 
tion of Ohio has announced that the asso- 
ciation’s annual convention will be held 
at the Secor hotel, Toledo, Ohio, Feb. 23-24. 
© 
BUYS ARCADY BRANCH PLANT 
Staley Milling Co., Kansas City, Mo., has 
recently purchased the Arcady Farms branch 
feed plant at North Kansas City. The mill, 
which previously had only been in partial 
operation, has been occupied by the Staley 
Co. since last summer when its own prop- 
erty was destroyed by fire. The Arcady 
Farms Milling Co., maintains headquarters 
and operates a large feed plant in Chicago. 
DISCONTINUE RETAIL BUSINESS 
Fruen Milling Co., Minneapolis, Minn., is 
retiring from the retail feed business and 
in the future will sell its products exclusive- 
ly through dealers according to an an- 
nouncement by A. B. Fruen, presideni. 
Local farmers who have been accustome:: 
to pick up their requirements at the Fruen 
plant on Glenwood and Thomas avenue: 
will, in the future, be referred to establish- 
ed retail dealers Mr. Fruen stated. In addi 
tion to its well known line of cereals anc 
whole grain flours the Fruen compan’ 
manufactures a complete line of poultry 
dairy and livestock feeds. 
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— olson 
(Continued from Page Twenty-two) 


were consequently undependable sources 
i supply for their patrons. He prides him- 
elf on the fact that he is always able to 
{| any normal order and in addition to 
-ipplying a large retail trade now whole- 
ales to many of the other dealers in his 
‘orritory. He has one retail and one whole- 
-ale outside salesman. 

Jim Olson is both a good student and a 
sood mixer. He likes to know all about 
-yerything and he likes people. These 
-aalities have proved a business asset for 
his customers like to come to him with 
‘heir problems as well as to visit and his 
ability and friendliness have won the re- 
spect of his suppliers and competitors. Last 
year, Jim was a director and chairman of 
the feed division of the Western Grain & 
feed association. 

The Davenport Elevator Co. at West 
Bend advertises in every issue of the local 
weekly newspaper. In addition, Jim has 
wo other pet forms of advertising which he 
believes have been profitable — the dis- 
scibution of advertising book matches and 
mm advertising film which is shown at the 
local movie and which he obtains from 
Ray Bell Films, Inc. of St. Paul, Minn. 

Other branches of the firm are operated 
at Casey, Adair and Harris, lowa and Ells- 
worth, Minn. The home office is at Daven- 
port, Iowa. 

The next time you get in or near West 
Bend, you'll find it a pleasure to call on 
Jim Olson. Perhaps he’ll have time to show 
you the famous grotto of which West Bend 
is so justly proud and take you to his new 
home for a bottle of beer at the bar in his 
basement recreation room. You'll find Jim 
a fine fellow as well as a successful feed 
man. 


Decrease In Number 
Of Cattle On Feed 


Farmers in the Corn Belt were feeding 
fewer cattle for market on January 1 than 
a year earlier according to the estimates 
made by the crop reporting service of the 
United States department of agriculture. 
Reports indicate that there is a decrease 
in the number of cattle on feed but more 
sheep and lambs are on feed lots than 
January of last year. 

During December feeders bought fewer 
cattle to be fed for market than during the 
same month in 1940. However, they have 
been holding a larger number of cattle 
that were purchased earlier last fall than 
they held a year ago. It is expected that 
ihe cattle will be sold at heavier weights 
than last year. 

If present intentions are carried out, mar- 
‘etings during January and February will 
be high compared with a year earlier, will 
be about the same in March and April, 
and sharply less after April as compared 
vith marketings of a year earlier. The num- 
Ser of cattle on feed for market in the 
vorn Belt is three per cent below a year 
‘go. Estimates of the number of sheep 
and lambs on feed for market for the Uni- 
ed States shows an increase of five per 
-ent compared with January 1941. 
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@ EDWIN MEYER and Arthur Inkrott, 
Glandorf, Ohio, have purchased the feed 
mill formerly operated by Clarence Kohls. 
The business will be operated under the 
name of the Glandorf Milling Co. 

 — 


@ ARTHUR SIEBENTHAL, 31, owner of the 
Wayne Hatchery & Feed store at Chenoa, 
Il, died suddenly Jan. 17, following a 
brief illness. 

@ MORGAN TOWNSHIP FARMERS CO- 
OPERATIVE ELEVATOR CO., Malden, Ind., 
has been dissolved. 

@ THOMAS WILSON & SONS elevator, 
Marlette, Mich., was destroyed by fire 
Jan. 11. Loss was estimated at $15,000. 


@ Better protein supplements make better livestock and 
KELLOGG’S Soybean Oil Meal is a better protein concen- 
trate. The soybeans used are selected, to be sure of finest 
quality, and processed under laboratory control to make a 
uniform feed. While guaranteed 41% protein (the standard 


HEADS DALLAS EXCHANGE 

Wiley Akins, Dallas, Tex., was elected 
president of the Dallas Grain Exchange at 
the annual meeting held last month. J. R. 
Brown was elected vice president and Ho- 
mer Rogers, secretary treasurer. The follow- 
ing were named directors: R. T. Cofer, J. P. 
Burrus, A. J. Biggio, J. C. Crouch, Warren ~ 
Howard, A. J. Gleason and Louis Holder. 

@ WILSON GRAIN CO., Sulphur Springs, 
Ind., has installed a new Kelly-Duplex ver- 
tical feed mixer. ; 


@ HOWARD VAN RUDEN, Cambridge, 


Minn., proprietor of the General Feed mill 
has installed a new hammermill. 


Old Process protein content) Kellogg’s 


Meal contains all the protein naturally in 
the soybeans from which it is made, aver- 
aging over 43% protein for the past 


twelve months. 


SPENCER KELLOGG AND SONS, INC. 


Sales Offices: Buffalo, Chicago, Decatur, Ill., Des Moines, 
Minneapolis, Los Angeles 
Mills: Buffalo, Chicago, Decatur, Ill., Des Moines, Minneapolis, 
Edgewater, N. J., Los Angeles 


KELLOGG'’S Old Process 
LINSEED OIL MEAL 


has given assurance of quality in 
eeds for many years. 
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— good equipment 


(Continued from Page Twenty) 


equipment has already given good account 
of itself. By December 1, 20 per cent more 
feed had been moved than over the same 
period any preceding year, raising the 
total of feed manufactured in 1941 (includ- 
ing farmers grindings) to 89 car loads. 
“Good equipment pays,” Mr. Herring 
says and here is his proof. There is no red 
ink on the company’s books now. The last 
dollars of indebtedness, including $14,720 
total cost of improvements since Mr. Her- 
ting took charge have been cleared away. 
The plant is making money. Mr. Herring 
watches the plant's progress carefully. He 
invoices every 30 days. At which time he 


FOUR-FOOTED 


also runs an operating statement, a trial 
balance, and an account balance as well. 

That's where Mrs. Herring comes in. She 
is in the company’s office six days out of 
the week. She keeps the books, makes out 
statements, collects money, pays bills, etc. 
She is valuable to the business in that she 
knows nearly all the customers, and has a 
remarkable facility for remembering faces 
and names. And it is to her desk that farm 
women have worn a path. “About my 
hens, Mrs. Herring, what shall I feed along 
with the grain we have?” or “How shall I 
set my separator to make the most on 
cream?” Mrs. Herring is a trained agricul- 
turist with farm experience and she has a 
friendly desire to be of service wherever 
she can. 

The Farmers Elevator & Supply Co. takes 


ANIMALS 


Special Products 


595 Madison Avenue 
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FOR YOUNG ANIMALS Vitamin D is needed to pre- 
vent rickets, and for rapid, economical growth. In 
pregnancy and lactation it helps the mother to ab- 
sorb and utilize the large amounts of calcium and 
phosphorus required for building the bones of the 
young and for milk production. 


Four-footed animals often do not receive enough 
sunshine, and sun-cured roughage may supply little 
Vitamin D, if it is not of the best quality. No such 
deficiency will occur when your feeds are used, if 
they are always fortified with adequate Vitamin D. 


FLEISCHMANN’S 
IRRADIATED DRY YEAST, Type 9-F 


is guaranteed to contain 4,000,000 U.S.P. units of Vitamin D 
per pound (9,000 units per gram). It is a most economical 
source of Vitamin D for four-footed animals. For example, a 
100-pound bag fortifies 400 tons of full-ration pig feed at a cost 
of only a few cents per ton. It is highly stable, in both feeds and 
mineral mixtures; it is a dry powder which mixes readily; has a 
mild flavor. For prices and sample write to 


STANDARD BRANDS INCORPORATED 


Department FB-2 


New York, N. Y. 


eggs and other farm produce in excha: ge 4 
for groceries and farm supplies — and cur. 
ing those hard drouth years even gave ut 


these supplies when nothing was offerec in J 


exchange. “They had to have help,” staed | 
Mr. Herring defending his policy, “They'd © 
have gone under without it.” 4 

But that’s all over now. Crops aroind © 
Clinton were pretty good last year. Fa m- 
ers have turned a lot of low-priced gr:in 
into high-priced feed. They are paying up 
back bills and not making new ones. ‘‘r, 
Herring states proudly that his 1942 bi si- 
ness will be strictly cash. He is look:ag 
forward to a good year and anticipating 
his customer's needs, he is already inst: 
ing a new Prater crusher-feeder for red ic- 
ing ear corn. With this, as with his ot!.er 
equipment, he expects to be of more se-v- 
ice to his customers and gain more ciis- 
tomers to serve. 


Amburgo Begins 6th 
Year of Service 


The Amburgo Corp., Philadelphia, is 
now beginning its sixth year of service to 
the feed trade according to an announce- 
ment by Samuel M. Golden, general man- 
ager. The firm now has developed a per- 
sonnel of five men who are in daily con- 
tact with the feed trade. Mr. Golden re- 
ports that these men possess an agricultur- 
al school education, farm management ex- 
perience and actual feed milk experience. 

According to Mr. Golden these men work 
with the feed manufacturer helping him 
establish the best formulas based on the 
latest college and industry findings. 

The men who now represent the Ambur- 
go Corp. include, in addition to Mr. Gold- 
en: Bernard Ziegler, Edward N. Frankel, 
Kenneth Lisk, Howard E. Chadwick and 
Hyman M. Lelchook. 

@ TREE CITY FEED MILLS, INC., Greens- 
burg, Ind., has been incorporated by R. F. 
Baird, Jr., A. C. Gerwig and R. E. Lehnert. 


@ HARRY H. YOUNG, Sr., 72, Mononga- 
hela, Pa., former feed store operator, died 
Jan. 25. 


@ UNION NATIONAL MILLS, Springfield, 
Ohio, was destroyed by fire Jan. 15. Grain, 
lost in the blaze, was valued at $125,000 
and W. J. McDonald, president of the 
mills, estimated the damage to machinery 
and equipment at $100,000. The building, 
owned by the city and leased by the 
mills was valued at $25,000. 
PLAN NEW ELEVATOR 

Archer-Daniels-Midland Co., Minneapolis, 
Minn., is planning construction of a new 
giant elevator with a capacity of three io 
six million bushels of grain to replace the 
structure at Superior, Wis., recently d:- 
stroyed by fire, according to an announc»- 
ment by S. M. Archer, president. The el:- 
vator which was destroyed at a loss f 
two million dollars, had a capacity 
1,500,000 bushels and was erected 54 yeas 
ago. The Great Northern railway owrs 
the property on which the proposed el: - 
vator will be constructed, providing prio: - 
ties can be obtained for the necessary 
materials and equipment. 
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“AREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


HEAVY TRAFFIC 
Drunk (bumping into lamp post): “Ex- 
-:3e me, sir.” (Bumping into fire hydrant): 
Excuse me, boy.” (Bumping into second 
amp post): “Well, I'll just sit here until 
-he crowd passes.” 
* * * 
BAD HABIT 
“They say Mrs. James plays golf just 
like a man.” 
“She should be ashamed to use such 
language.” 
* * * 

You can’t fly with the owls at night and 
keep up with the eagles in the daytime. 
* * * 

WHAT DID THE CALF SAY? 
What did the calf say to the cow? 
“Shoot the udder to me, mudder.” 
And a little later he mumbled, ‘And de 

udder udder to me brudder, mudder.” 
* * * 


“OH” OR “WHOA” 
Farmer's Daughter: How'd it happen 
that you got home so late last night? 
Hired Girl: It was that horse of Bili’s. 
The dumb thing didn’t know the differ- 
ence between “Oh” and “Whoa.” 
* * * 


A good scare is worth more to a man 
than good advice. 
J * * * 


GREAT ENGINEERS 

The Scandinavian had just arrived in 
California, delighted with the way his 
new car withstood the trials and tribula- 
tions of the trip. 

“How are the roads, Hans?” 

“Vell, dis guy Lincoln vas uh great en- 
gineer, but dat Frenchman De Tour he 
vas no roadbuilder at all.” 

* * * 
HIS BID 

A colored preacher at the close of his 
sermon, discovered one of his deacons 
asleep. He said: “We will now have a 
few minutes of prayer. Deacon Brown 
will lead.” 

“Lead!”, said Deacon Brown, suddenly 
awakening, “I just dealt.” 

* * * 
DESCRIPTIVE 

Johnson, a bachelor, had been to call 
on his sister, and was shown the new 
baby. The next day some friends asked 
nim to describe it. The bachelor replied: 

Um—very small features, clean shaven, 
red faced and a very hard drinker.” 
* * * 
JUST A HOPE 


Little Mary: “Mother, they are going to 


‘each us domestic “silence’ at school, 
now.” 


Mother: “Don’t you mean domestic sci- 
ence?” 


Feed Dealer: “There is a bare hope that 
our little girl means what she is saying.” 
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PLAYING SAFE 

John: “Teacher, can someone be pun- 
ished for something he didn't do?” 

Teacher: “Why, no, of course not.” 

John: “Well, I haven't done any arith- 
metic.” 

* * * 

Every man has a front seat in the lec- 

ture room of the University of Civilization. 


IN THE MIXTURE 
FOR EASIER SALES / 


CHIEF USE FOR COWHIDE 
Teacher: “What is cowhide chiefly used 
for?” 
Little Willie raised his hand. 
“Tell the class,” the teacher said en- 
couragingly. 


“To hold the cow together.” 
* * 


* 
Our deeds determine us, as much as 
we determine our deeds. 
* * 
A BUM STEER 
Farmer: “I bought a cow that was 
supposed to have held the county record 
for blessed events. I have had her now 
for over a year and nothing has 
happened.” 
Feed Dealer: “Somebody must have 
given you a bum steer.” 


WITH 


VERDICT 


/ 


Educational Service 


NATIONAL COTTONSEED PRODUCTS ASSN., Inc. 


1411 Santa Fe Building 


Dallas, Texas 


A 

| \ 
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Farmers Are Told Of 
Urea Experiments 


Possibility of substituting urea, a syn- 


New Chase Bag Plant 


thetic chemical compound, for protein con- 


centrates in diets of such ruminants as 
cows and sheep is seen as a result of re- 
cent experiments at the University of Illi- 
nois college of agriculture. 

Farmers attending Farm and Home Week 
Feb. 2-7 were told of tests in the laborator- 
ies of the division of animal nutrition in 
which the performance of growing lambs 
fed urea was compared with that of lambs 
fed diets containing such protein sources 
as soybean oil meal, casein, skim milk and 


corn gluten feed. 


With rations of a 12 per cent protein 
level, 50 per cent of the nitrogen as urea, 
is as satisfactory a source of nitrogen as 
commonly used protein concentrates, it 
was said. At higher levels of protein feed- 
ing, the protein sources proved somewhat 
more efficient than urea. Ewes were car- 


tied through pregnancy and lactation on 


diets containing 50 per cent of their nitro- 


gen as ured. 


“It appears that there is a veritable fac- 
tory in the rumen, the first stomach of 
ruminants, for various nutrients—vitamins, 
fats, proteins—that the animal needs in its 
diet,” visitors were told by Connor John- 
son, assistant in the animal nutrition divi- 
sion. “Bacteria in the rumen have the 
ability of converting urea into the protein 


of their body cells. 


First occupied in the early fall this new, modern plant of the Chase Bag Co., ai 


New Orleans, La., has now been completed including initial exterior landscaping. 


The building is of reinforced concrete construction and was specifically engineered 
for streamlined production of bags of all kinds. In addition to direct railroad facilities, 
the plant also has dock facilities on the far side of the building, so that ocean-going 
vessels can load and unload their cargoes of raw materials and finished bags. This 
is one of the 13 Chase factories located at strategic points throughout the United 
States. G. M. Conrad, vice president and J. D. Crump, branch manager, have extended 
a cordial invitation to Chase customers and friends in the vicinity to drop in and 


inspect the new plant, whenever the opportunity presents itself. 


SOUTH DAKOTA 


NEBRASKA 
COLO, 


KANSAS 


Write Today 

for informa- 
tion and 
samples of 
“CCC” qual- 
ity products. 
Dept. FB. 


Caletam Carbonate (ompany 


NORTH Dakota 


IND. 


Missouri 


OKLAHOMA 


“CCC” Multiple 


PLANT OPERATION 


Assures 
Delivery 
MICH. 
‘ 
wk. PENN 
OHIO 


NTUCKY 


5 Plants Reach Out 


® To serve feed manufacturers 

and mixers from Minnesota to 
Texas and from Colorado to Pennsyl- 
vania, with highest quality Calcium Car- 
bonate products. 


To feed manufacturers and mixers, the 
"CCC" Multiple Plant en: means 
insurance against failure of suppl y dur- 


ing the uncertainties of the months ahea 


“Pioneer Producers of Trace Elements Products’ 


eats OHIO ST 


CHICAGO. ILL 


BOX 409 BRANDEIS THEATRE BLOG 


CARTHAGE MO OMAHA WER 


Plan To Sell CCC 
Wheat For Feeding 


The United States department of agri- 
culture has announced a plan for the offer- 
ing of approximately 100 million bushels of 
wheat by the Commodity Credit Corp. for 
feed, to aid producers of livestock, dairy 
and poultry products in attaining the goals 
established under the production program 
of the department. 

No sales of cracked wheat will be made 
at a price delivered of less than 90 cents 
per bushel except wheat produced and 
stored in those counties where the 194] 
wheat loan value is below 90 cents. The 
CCC sales price for corn at point of deliv- 
ery will be the announced sales price for 
No. 2 yellow corn, basis Chicago, in store, 
plus cost of freight and handling to point 
of delivery. Sales of bulk wheat for feed 
will be made at a price slightly less than 
the price for cracked wheat. The majority 
of sales will probably be made of whole 
wheat and dealers will be bonded to in- 
sure that it actually is used for feed. 


@ DALE TRAXLER, has taken over the 
Shonkwiler Feed mill at Atwood, IIl. 


@ O. M. SCOTT & SONS, Marysville, Ohio, 
have installed two large bucket elevators 
and a grader with motor and roller chain 
drive. 

@ CHARLES S. LOTHAMER, Malvern, 
Ohio, well known flour and feed merchant 
and owner of the Welco Cereal Co., died 
recently following a long illness. 
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New Name Proposed 
For Nicotinic Acid 


Change of the name of nicotinic acid to 
“niamid” was urged by Dr. James A. Tobey 
-ecently, in an address before the Public 
‘ealth association of New York City. 

Explaining that nicotinic acid is a bene- 
“cial and necessary vitamin, but that too 

‘any persons erroneously associate it with 
‘se nicotine of tobacco, Dr. Tobey stated 


RECOGNITION GRANTED 
Official recognition of “niacin” and 
“niacin amide” as proper synonyms 
for nicotinic acid and nicotinic acid 
amide has been granted according to 
an announcement by Paul V. McNutt, 
federal security administrator. 


cat the two have nothing whatever in 

ommon, and that a new name for this 
-aluable food substance would clear up 

ich unnecessary and undesirable con- 
‘;sion in the public mind. 

Although nicotinic acid itself has been 
/nown for about 75 years, it was discover- 
od to be a life-giving vitamin only about 

sur years ago, Dr. Tobey said. It is neces- 
ary in the daily diet to prevent the defi- 
iency disease, pellagra, and to promote 
jood nutrition and health. It is a very 
mild acid, like the acids in our common 
fruits. 

Since other important vitamins of the B 
group bear such newly recognized names 
as thiamine and riboflavin, the time has 
come to give a new and better cognomen 
'o nicotinic acid, in the opinion of this food 
authority, who is chairman of the national 
defense committee of the Institute of Food 
Technologists and director of the American 
institute of Baking of New York and 
Chicago. 


F. E. Boling Joins 
Hales & Hunter 


Hales & Hunter Co., Chicago, Ill., have 
announced the appointment of F. E. Boling 
as coordinator of the various activities of 
the organization. 

Mr. Boling has a broad background in 
the feed industry and for the past 18 years 
has been employed with Purina Mills, St. 
Louis, Mo. During 11 of those years he was 
manager of products development. His ex- 

rience in the operating and manufactur- 
og end has been extensive. In this latter 
‘apacity Mr. Boling coordinated the work 

‘ the many departments involved in re- 
search, buying, manufacturing and distri- 
S.tion and was closely associated with 

FP. Seay. 

‘or six years he has been chairman of 
‘ie committee on definitions and contacts 

1 feed control officials for the American 

-d Manufacturers association, a position 

will continue to hold, working very 

‘ely with R. M. Field, president of the 
ociation. 

_OGAN JOHNSON, Anna, Ill., has been 

c ointed manager of the Phoenix Flour 

ed store at Cobden, Ill., to succeed 
Biggs. 
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@ DARROUGH & ROBB, feed and imple- 
ment store, Coulterville, Ill., was com- 
pletely destroyed by fire last month. In 
addition to many implements and a con- 
siderable amount of feed the firm lost its 
entire set of books and records. 


OHIO CONVENTION DATES 

The 64th annual convention of the Ohio 
Grain, Mill & Feed Dealers association will 
be held June 8-9 at the Biltmore hotel, 
Dayton, Ohio, according to an announce- 
ment by W. W. Cummings, secretary. The 
program committee is composed of Elton 
Kile, Kileville, chairman; G. E. O’Brien, 
O'Brien Milling Co., Greenville; and F. E. 
Watkins, Cleveland Grain Co., Cleveland. 


ARGENTINA TO MAKE BAGS 

Because of growing difficulties in finding 
export markets for surplus cotton, the ex- 
isting shortage of jute bags, and the needs 
of industries requiring bags in their opera- 
tions, the government of Argentina recently 
authorized the allocation of $3,000,000 for 
the construction of a National Cotton Sack 
factory to make bags from surplus cotton. 
The factory will have an estimated produc- 
tion capacity of 30 million sacks a year. 
@ PROF. KENNETH A. CLARK, of the Uni- 
versity of Maryland animal husbandry de- 
partment has joined the staff of Dietrich & 
Gambrill, Inc., feed manufacturers of Fred- 
erick, Md. and Lewisburg, Pa. 


| Ibberson Finds New Ways Of 


Saving Time and Labor for You 


as well as retail trade. 


tion costs. 


Engine. 


Every effort is bent toward faster and more efficient 
operation in every building that we design and build. 


At Nora Springs, Iowa, the Hofler Seed Company 
desired a new plant (see above) for storage and process- 
ing field seeds. A series of processing machines were 
installed as well as a scale 40 feet long and 30 ton capac- 
ity, so as to efficiently and quickly serve the wholesale 


Write In Full Confidence 


No obligation for consultation. Learn how we can 
save you money on your building and lower your produc- 


COMPANY 


| 


S= Mathieson Alkali Works, Inc., manu- 
facturer of bleaching agents and other 
chemicals used in the milling industry, is 
this year observing its 50th anniversary. 
The company was incorporated in Virginia 
in 1892. 

With plants in Saltville, Va., Niagara 
Falls, N. Y., and Lake Charles, La., Mathie- 
son is one of the major producers of al- 
kalies, chlorine, synthetic ammonia, and 
numerous other products. At present, all 
three plants have been geared to maxi- 
mum production to supply chemicals vital- 
ly necessary to our all-out war effort. 

Half a century ago, all of the bleaching 
powder and most of the alkali consumed 
in this country were still imported from 
England, and the prejudice in favor of the 


Century 


imported products was strong. To insure 
a product equally as good, construction 
and initial operation of the new company’s 
plant were entrusted to a retired English 
alkali manufactures, Neil Mathieson. He 
sent a son, Thomas T. Mathieson, to this 
country, and under the latter’s supervision 
a plant was built at Saltville, Va., where 
there are huge and historic salt deposits. 

About that same time, Mathieson ob- 
tained control, in this country, of the Cast- 


The only way you can be sure of procuring your requirements 
for 1942 is to contract your seed corn acreage now. 


* FIELD * SWEET « HYBRID * 


All standard varieties of open pollinated 
and white and yellow dent corn, 


This is the home of the famous 


Since there will be a 
shortage of farm labor and 
a scarcity of acreage, in- 
dependent crops will not 
be grown except on con- 
tract. 


Avoid disappointment. 
Contract now and we will 
plant against your order. 


Buy your seed corn from 
seed corn specialists! 


You can always depend 
on uniformly excellent, 
Northern Ohio grown 
O & M Seed. 


O & M Hy-Cross T-13, one of the 
best ensilage corns we have ever 
produced. A cross between one of 
the leading red cob varieties and 
one of the leading white cob va- 
rieties, it has much deeper roots, 
more vigorous growth, broad 
leaves which assure an abund- 
ance of ensilage, and large ears 
(10 to 12 inches long) with 12 to 14 
rows of deep wide grains, and a 
red cob. 


Write Today 
The SEED Co. 
=Growers— 
Green Springs, Ohio 


mark is reached by 
mathieson alkali 


ner electrolytic cell for the manufactire 
of extremely pure caustic soda and chl:r- 
ine. To obtain cheap power a plant wis 
constructed at Niagara Falls, N. Y., aid 
production began in this plant late in 
1896. 

Other notable Mathieson accomplich- 
ments include the commercial produc- 
tion of synthetic ammonia in 1923; the 
development of a true calcium hypochlcr- 
ite as a new chlorine carrier in 1928; the 
development of sodium chlorite as an in- 
proved bleaching agent for textiles, paper, 
flour, and other materials in 1939; fused 
alkalies in briquet form for a variety of 
uses; synthetic salt cake to replace for- 
eign supplies for kraft paper manufactur- 
ers; exceptionally pure dry ice and car- 
bonic gas from carbon dioxide, obtained 
as a by-product from the ammonia soda 
process at Saltville; especially designed 
containers for the shipment of liquid chlor- 
ine; and the distribution of caustic soda 
in liquid form in tank cars and in a spe- 
cially designed sea-going tanker, plying 
between Lake Charles and Norfolk, Va., 
where Mathieson operates a liquid caustic 
storage terminal. 


@ EASTERN STATES MILLING CO., But- 
falo, N. Y., has granted a five cent hourly 
wage increase affecting over 300 employes 
in accordance with an agreement between 
the company and the mill workers union. 
The increase, retroactive to Jan. l., will 
raise the basic pay at the mill to 80 cents 
per hour. 


MARKET SAME BRANDS 

All operations of the Inland Milling Co. 
and the Beaver Valley Milling Co., which 
were dissolved as of Dec. 31, 1941, have 
been taken over by the Inland Mills, Inc., 
Des Moines, Iowa, according to an an- 
nouncement by firm officials. Inland Mills, 
Inc., which was formed Jan. 1, 1941, will 
continue to market the same brands of 
flour, feed and cereals formerly manufac- 
tured by the two companies mentioned 
above. 


BILLION DOLLAR QUOTA 

President William Green has announce: 
that the American Federation of Labor ha 
set a billion-dollar quota for purchase c 
defense bonds by its five million member 
and all affiliated unions during the com 
ing year. An integrated drive to get ever: 
American Federation of Labor worker t 
invest in defense bonds will be inaugur 
ated on February 22, Washington's Birth 
day, with a joint radio appeal by Mr 
Green and Secretary of the Treasury Henr: 
Morgenthau. This broadcast will be car 
tied from coast to coast by the Blue Net 
work from 8 to 8:30 p.m., E.S.T. 
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A. P. LOOMIS 


\. P. Loomis, well known poultry breed- 
er and feed expert, is now affiliated with 
the Honegger Bros. breeding establishment, 
Forrest, Ill., according to an announcement 
by Ben A. Roth, sales manager. 

Mr. Loomis was formerly superintendent 
of the Kansas State College poultry farm 
and for eight years supervised the Poultry 
Tribune experimental farm. Cittadella Farm 
which he has been operating for nearly 
four years was sold last spring and since 
his only son Lee has now joined the army 
Mr. Loomis decided to discontinue his poul- 
try operations. His flocks were sold at 
auction last November with Honegger Bros. 
buying much of best stock. 

In addition to a thriving feed business 
and hatchery, Honeggers operate one of 
the largest poultry farms in Illinois. During 
1942 they expect their flocks to produce 
over a million eggs. Mr. Loomis, who as- 
sumed his new duties Feb. 1., will have 
full charge of breeding and experimental 
feeding. 

e@ FARMERS’ FEED & SEED STORE, Alex- 
andria, Ind., was recently opened for busi- 
ness at 409 W. Washington St. 

@ CORTRIGHT MILLING CO., Homer, 
Mich, has installed a new feed mixer and 
iv building an addition to its loading plat- 
iorm, 


© McMILLEN FEED MILLS, INC., Fort 
\cyne, Ind., will open a branch retail 
cu ‘et at Greensburg, Ind., in the building 
| serly occupied by the Rose Feed Co., 
N. Michigan Ave. The store will be 
vaged by Galen D. Groves, Millersburg, 


)ARROUGH & ROBB, Coulterville, 
v se feed and implement store was de- 
s: ved by fire last month, have purchased 
‘* Souas Machine shop building and are 


r conducting their business in the new 
tion. 


~ 
‘ 
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@ LEE BEEBE, Forreston, IH., was elected 
president of the Illinois Seed Dealers asso- 
ciation at the annual meeting of the group 
held Jan. 6. 
NEW FEED PRODUCT 

The Calcium Carbonate Co., Chicago, 
Ill., announces a new product, Co-Cal for 
use in feeds. This product was developed 
at the Calcium Carbonate Co. laboratories, 
Quincy, Ill. It is a highly concentrated 
form of cobalt compounded to supply one 
ounce of cobalt sulfate in each pound of 
Co-Cal and provides an easy and prac- 
tical method of including trace quantities 
of cobalt in mixed feeds and concentrates. 
Full information and prices may be ob- 
tained by writing to the Calcium Carbon- 
ate Co., 43 East Ohio Street, Chicago, III. 


MILK SALES UP 

Fluid milk sales for the 12 months of 
1941 were 5.06 per cent higher than in 
1940 according to reports from leading 
distributors in 152 United States markets 
to the Milk Industry foundation. Daily 
average sales of fluid milk for December 
1941 increased 4.60 per cent over the same 
period a year ago. In December daily 
average sales totaled 7,071,504 quarts com- 
pared with 6,760,457 quarts in December 
1940. 

@ S.W.McMILLEN, secretary-treasurer of 
the McMillen Feed Mills, Inc., Fort Wayne, 
Ind., addressed the members of the Quest 
Club at the Fort Wayne Chamber of Com- 
merce last month on “New Products From 
Agriculture.” 


1942’S A GREAT YEAR 


With the Poultry Industry 
Geared Up for Production, the 
Call is for High Producing Feeds 


Like Ful-O-Pep! 


WITH sales of Ful-O-Pep Poultry Feeds now at 
all-time highs, Ful-O-Pep raised hens again 
cleaning up at National Egg Laying Contests, and 
the Government calling for a bigger chick crop in 
1942, now’s a great time to be a Ful-O-Pep Dealer. 

Remember Ful-O-Pep Feeds have a famous Vita- 
min Boostasa selling point—cereal grass and other 
vitamin rich ingredients that means so much to 
poultry production and profits. Plenty of advertis- 
ing, too! The Farmer’s Radio Favorite, “Man on 
the Farm” every Saturday noon over 28 leading 
stations. Ful-O-Pep Ads in leading Poultry, Na- 
tional and State Farm Papers. 

For details on Ful-O-Pep Dealership and Feeds, 
write to 


The Quaker Oats Company, Chicago, Ill. 
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Old Windmills 


y) N these wartime days and with talk of 
rationing electric power, residents of 
Cape Cod, that long sandy arm of south- 
eastern Massachusetts stretching out into 
the Atlantic ocean, are suggesting that 
some of the old windmills standing on the 
Cape might again be put in service for 
grinding grain. There are several of these 
mills, sound as the day they were built, 
whose lofty vanes, wooden toothed gears 
and massive stones could again turn out 
their grist of corn and wheat . 

One of the most interesting of these old 
mills is at Bass river or South Yarmouth, 


may again be used 
for grinding grain 


as the entire village strung along the 
banks of the tidewater river used to be 
known. As late as 1889 this mill, shown in 
the picture, was used to grind grain for the 
farmers of that section of the Cape. Built 
long before the war of the American revo- 
lution, these wind mills were scattered 
along both sides of the Cape. Some date 
back to the reign of the famous millwright 


of the United States. 


HOG SUPPLEMENT 
A NECESSITY 


R. CLORE’S Formula for Hog Supplement is the 
standard of comparison in the Hog Section 


We have a good many protected territories still 
available for live wire dealers who desire making 
their own feeds under their own name. We give you 
a definite territory and protect you. 


Some feed manufacturers sell you and then go ten 
miles away and sell another dealer. Soon your price 
is chiseled to the point where no one except the large 
manufacturer makes a profit. 


The Cambridge Feed Mills of Cambridge City, Indi- 
ana, retailed 36,000 bags of Dr. Clore’s Formula 
Hog Supplement in one year. Many companies try 
to copy our tag but they can’t match the feed. 


Dr. Clore’s mineral in the formula makes the differ- 
ence. If you are in the hog belt, write to: 


Dr. E. E. Clore, 


HOOSIER MINERAL FEED COMPANY 


GREENWOOD, IND. 


Thomas Paine in the 1680's. 

The mills, of conical shape, have a mov- 
able roof or top through which runs the 
shaft and to which the arms and vanes are 
attached. On the opposite side of the 
arms, a heavy timber or spar slants to the 
ground. To this is attached a heavy cart- 
wheel which permits swinging the whole 
upper works so that the vanes catch the 
wind. The motive power for turning the top 
is a heavy tackle, hooked to posts scatter- 
ed in a circle about the mill. By this means 
one man can swing the top. 

When the miller had a batch of grain to 
grind he fastened long narrow sails of 
canvas to the slat frames on the arms, 
pulled the working part of the mill into 
position and put the machinery into gear. 

If the wind was right, and there is gen- 
erally plenty on Cape Cod, the spindle 
from the fan shaft revolved at a great rate 
turning the 3000 pound stone at the ratio 
of five to one. Generally there were 64 
wooden cogs and 16 iron cogs in the sim- 
ple machinery. The wooden cogs, which 
were of oak, often had to be replaced. As 
a result most of the miller’s spare time was 
taken up in making cogs. 

There was only one unpleasant feature 
about these Cape Cod windmills. They were 
noisy. The slatting of the canvas vanes, 
the creaking of the arms, and groaning of 
the cogs, made a racket that a hostile sub- 
marine could hear two miles off shore. 

Wind gristmills were not the only form 
of milling on the cape operated by win1- 
power. During the war of 1812, the sup- 
ply of salt was cut off by the British bloc- 
ade. Cape Codders came to the rescue 
and erected several smaller windmills wi'h 
wooden sails along Bass river. Sea water 
was pumped into shallow wooden vas 
covering several acres. The sun evaporate d 
the water and left large quantities  f 
glistening salt which was sold to farme's 
and fish curers in that section of the stat». 
One of these salt mills was in operation «s 
late as 1890. 


@ CLYDE E. BEARDSLEE, vice preside: t 
of The Borden Co., has been appointed ‘2 
head the dairy products division in tl2 
OPM food supply branch. 
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hl T looks as if “business as usual” in 

Bs the fertilizer field is at an end. When 
say “business as usual” we refer to 
various and sundry practices of pre- 
1s years which tended to have a de- 
alizing effect on the market. 

ith war conditions staring the feed 
\ «ler and the fertilizer industry in the 
{.-s, methods of marketing fertilizer seem 
~.» for a change—for the better. It looks 

as if the feed dealer can forget about 
ignment selling, cut prices and order- 

. on the spur of the moment. In pre- 
vious years these were common practices 

they will not be so much in evidence 
during 1942. 

Some of the important materials which 
oo into fertilizer are in top demand by the 
munitions makers. Fortunately, most of 
'-se vital materials are still produced 
abundantly enough to leave fairly ample 

cks for use in fertilizer. In addition, the 
government realizes that there must be 
sufficient stocks of fertilizer available if 
the American farmer is to reach the pro- 
duction goals set for him in 1942. 

With increased demand and some scar- 
city of materials, fertilizer may be harder 
to obtain this season. However, the big 
factor in whether or not you are going to 
get the fertilizer you order is TRANSPOR- 
TATION. The fertilizer manufacturers seem 
almost certain of being able to produce 
enough fertilizer to meet the demand — 
but the big question is “Can the railroads 
get the fertilizer to your door?” 

The rails of America are being called 
on to move an increasingly large volume 
of freight every day. Much of this is vital 
war material which has to be transported 
to protect the very life of our nation. This 
volume of traffic will necessarily slow up 
the movement of all freight. That is the big 
reason why you as a feed dealer should 
anticipate your fertilizer needs and ORDER 
OUT YOUR FERTILIZER IMMEDIATELY. 

This may mean doing business on a dif- 
ferent scale than last year. It will mean 
going out today and seeing the farmers in 
your locality. Find out which ones will be 
using fertilizer this season and urge them 
to give you their order now, so you can 
order your supplies. Impress upon them 
that if they do not place their order at 
once you might not be able to obtain the 
fertilizer when they need it. 

Some of the large manufacturers report 
that many feed dealers are already follow- 
ing the above plan. Early season demand 
has been good. Dealers now place their 
orders with instructions to “ship immedi- 
ately”. These dealers are wise. They real- 
ize that they can no longer say “I want a 
cca of fertilizer shipped to arrive March 
1°." and then have the merchandise at 
their door when they want it. They know 
that such selling days are past. 

‘ou might think that it will be hard to 
¢ ‘ your farmers to order fertilizer early. 
Crce you start your campaign, however, 

oa will find that this problem is just like 
co ‘light saving time. If you used to arise 
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Onder 


early, feed men 
are advised 


at 7 a.m. before February 9 no doubt you 
scratched your head and tried to figure out 
how you could possibly get up at the same 
time when the clocks were pushed ahead 
an hour. Sure, it meant getting up an 
hour earlier and it may have been tough 


—a substantial sav- 
ing in operation and 
maintenance costs— 
smooth, trouble-free 
operation — greater 
capacity and a better 
product — because it is 


designed right and built 
right. 


The cutting plates pro- 


the first day or so but you soon got used 
to it. That's just about the way it will be 
with your fertilizer customers. It may be 
a little difficult at the start but once your 
farm customers realize that the ONLY way: 
they can be sure of getting their require- 
menis in fertilizer is to order NOW—the 
job will be easier. 

Of course it is not only important to g- 
the orders in but also to get your share of 
the business. It appears now that more 
fertilizer will be sold this year than in 1941. 
If that assumption is correct, it means that 
every feed dealer will have to boost his 
tonnage over last season in order to keep 
abreast of the times. Success in such a 
venture means a planned selling program 
——are you prepared for it? 


vide millions of cutting actions; the assembled beater groups 
10 to 20 blades as a single unit, holds spacing exact and 
facilitates quick change of hammers; (these are patented 


features). 


It has direct drive with integral cast iron motor base; 
the motor load is controlled by self-contained feeder with 
syphon air metal and stone separation; all rotating parts 


are carefully balanced. 


These are only some of its many advanced features. 
Write us NOW for the whole story and our 30 DAYS’ 


TRIAL PLAN. 


A. E. JACOBSON MACHINE WORKS, Inc. 


1074 Tenth Ave. S. E. 


Minneapolis, Minn. 
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— don’t blame feed 


(Continued from Page Twelve) 


course if the hogs eat there can't be much 
wrong and that the feed is just too rich. 
Any feed even corn is “too rich” when 
hogs are sick with a disease. Necrotic 
enteritis should always be treated by using 
a special diet and strict sanitary measures 
properly applied. Bloody dysentery is a 
disease that is characterized by a bloody 
mucous discharge and a heavy death rate 
in a very short time. I have seen farmers 
lose as many as 50 per cent of their hogs 
in 10 days with this disease and then I 
have seen the condition straighten up and 
no more hogs would be lost. 

Here is another good opportunity for the 
farmer to lay the blame for this disease on 
any feed that he might be using and any 
evidence of blood in the feces magnifies 
the fear that the feed might be causing the 
trouble. The post mortem lesions in bloody 
dysentery show a severe infection of the 
stomach and the large intestine and when 
a hog is posted and the farmer sees these 
lesions he cannot associate anything with 
an inflamed stomach except something that 
the hogs have eaten. 

The one thing that we as feed manufac- 
turers should strive to do is to work in 
closer harmony with the American Veterin- 
ary Medical association and the state asso- 
ciations in order to be sure that the veter- 
inarian does not unintentionally cause any 
farmer to be suspicious of the feeds he is 
using. In practically all livestock diseases 
the farmer is always advised by the veter- 


inarian ‘o either change the diet of the 
hogs or to lighten it considerably for a 
time and this recommendation is quite 
often misunderstood by the farmer. If we 
could get the farmer to realize that it is 
always necessary to decrease the amount 
of feed in any kind of sickness and that it 
is a routine practice, we would go a long 
way toward relieving the farmer’s mind 
about feeds killing his livestock. 

Many times I have heard veterinarians 
ask a farmer while they were making a 
post mortem examination what kind of 
feed he was using and the farmer would 
name over the various grains off the farm 
and the commercial hog supplement he 
was using. The veterinarians would tell 
him he believed it would be better to stop 
the hog supplement for a time, not thinking 
that this simple instruction would prejudice 
the farmer's mind toward the particular 
brand he was using. In many instances 
the veterinarian would never think that he 
had done the feed company an injustice 
but that very statement would give the 
farmer an opportunity to jump on to the 
feed company and perhaps always think 
that particular feed caused his trouble 
when as a matter of fact it had nothing to 
do with it whatever and the veterinarian 
had no intention of blaming the feed. 

If we could work out some kind of an 
arrangement with the veterinary profes- 
sion whereby the veterinarian would say 
to the farmer, “I would like for you to take 
practically all the feed away from these 
hogs, including the hog supplement you 
are using but I want you to understand 
that the feed has nothing to do with this 


POULTRYMEN MUST HAVE IT 


PILOT 


BRAND 


Pershing Square Building 
NEW ROCHELLE, N. Y. 


OYSTER SHELL 


OYSTER SHELL PRODUCTS 


CORPORATION 


3615 Olive St. 
ST. LOUIS, MO. 


condition and has not caused it. This is g 
germ disease and we are taking these 
feeds away in order to give nature 
opportunity to clear the condition and oy; 
treatment a chance to be effective,” — we 
would have no more misunderstanding; on 
the part of the farmer about what caused 
his trouble. Just those few words to the 
farmer would keep down many a con. 
plaint to the feed man and make the sell. 
ing of feed an easier task for the salesman, 

It is surprising how slowly good news 
travels and how fast bad news is spread 
over the neighborhood. Let a man have 
a bunch of hogs that weigh 275 lbs. ct § 
months of age and very few people hea 
of it. Let a man have a bunch of sick hogs 
in a@ community and every Tom, Dick «nd 
Harry for 20 miles around knows about it. 
If there is a hint dropped by the layma 
or veterinarian that the feed might be re. 
sponsible, it is hard to say how much dan.- 
age is done the feed company whose feed 
the farmer used. If a veterinarian should 
make a diagnosis of feed poisoning and 
stick with it to the point where the farmer 
desired to sue the feed company, both the 
feed company and the farmer could get 
into a law suit that would be costly to 
both. 


If a farmer decided that a certain feed 
has caused trouble in his hogs and it 
goes to the point where he brings suit or 
threatens suit there is no compromise pos- 
sible on the part of the feed dealer. If 
the feed dealer compromises by paying the 
farmer any amount of money or giving him 
feed, he has said in so many words that 
his feed is responsible for the trouble and 
that he is willing to make restitution. Then 
the next farmer who has bloody dysentery, 
necrotic enteritis, coccidiosis or bacillary 
white diarrhea in his livestock or poultry, 
may decide that he has grounds for a suit 
against the feed company and inasmuch 
as the feed company made proper adjust- 
ment with the other man he decides he 
might as well have an adjustment also 
and the first thing you know every farmer 
who has any trouble at all will lay it on 
to the feed and you have a condition in 
that community that may cause a feed 
dealer to go out of business, all because of 
a mistake made by a veterinarian or by 
the farmer. 


I am personally of the opinion as a vet- 
erinarian, that 99 per cent of our troubles 
in livestock and poultry are due to dis- 
eases and I honestly believe that if the 
other one per cent of conditions in live- 
stock are caused by feeds, they are due 
to the fact that the farmer has not prop- 
erly fed the feeds. My experiences in the 
field of veterinary medicine for over 25 
years, lead me to believe that there isn't 
a feed manufacturer in the United States 
who manufactures feeds that kill livestoc 
or cause livestock diseases and I believe 
that the greatest single thing that could 
happen to a feed manufacturer, would 
be a close collaboration between the vet- 
erinary associations of the United States 
and the feed industry. 


oe 


@ JAMES W. AMIDON, Herscher, Ill., has 
leased the Van Doren building where he 
will operate a feed and implement busi- 
ness. 
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7 | HE excellent illustration below appear- 
ed in Cooper’s “Use of Belting” pub- 
ished nearly 50 years ago. It is being re- 
produced here because it shows more 
-learly than any other illustration I have 
ever seen the action of a thick belt on a 
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small pulley. By means of stiff and in- 
elastic blocks of the shape indicated the 
illustration shows the change in length that 
is continually going on in a belt as it 
passes around a pulley. The spaces a, b, 
c, d, e, f, and g, added together, equal the 
total stretch of the outer belt fibres. At the 
same time the inner fibres are compressed 
by a similar amount, the blocks “closing 
up”, as shown. The heavy central black 
line is the “neutral axis”, which is the only 
portion of a belt that does not change in 
length. 

The illustration makes plain the reason 
why belt thickness should always be con- 
sidered when computing pulley and belt 
speeds. The old rule which says that belt 
speed is directly proportional to pulley 
diameter is not correct. For exact compu- 
tations use this formula: 

(D + t) 

n=N —— 
(d + +) 
n = r.p.m. of driven pulley 
N = r.p.m. of driving pulley 
D = diam. of driving pulley, inches 
d = diam. of driven pulley, inches 
t = thickness of belt in inches 


Or, eliminating the algebra and putting 


@ ZISKE FEED CoO., Aitkin, Minn., has in- 
stalled a new hammer mill with a 40 hp. 
motor. 

— -— @ 


@ WILLIAMS COUNTY FARM BUREAU 
COOPERATIVE, Montpelier, Ohio, has com- 
pleted construction of a new and com- 
pletely equipped elevator on W. Main St. 
® GLEN LANDERS, Sullivan, Ill., has pur- 
chased the Wadley building on the corner 
cf Van Buren and Jefferson streets and 
will move his seed company to the new 


location as soon as alterations can be 
made. 
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important factor in 
computing speeds 


it entirely in words, we have this rule: 

Add the thickness of the belt to the 
diameter of the driving pulley, both in 
inches; multiply by the r.p.m. of the driving 
pulley; then divide by the sum of the belt 
thickness and diameter of driven pulley, 
both in inches. The result will be the r.p.m. 
of the driven pulley. 


@ FARMERS COOPERATIVE ELEVATOR, 
Donnelly, Minn., was damaged last month 
when an engine used to operate the feed 
mill exploded. All of the windows were 
shattered, two walls were pushed about 
six inches out of place, and the roof was 
damaged. 


UNCLE JOHNNY MEETING 

Over 150 feed dealers attended the 1942 
annual Uncle Johnny meeting sponsored 
by the South Texas Feed Co., Jan. 7 at the 
Lamar hotel, Houston, Tex. Dealers and 
friends attending were entertained with 
humorous skits and talks on merchandising, 
advertising, personnel, the food for defense 
program and other phases of the feed 
business. The meeting was concluded with 
a banquet in the evening. 


SALES 


REAK 


ALL 


Dealers Reap Big Profits 
Demand Soars to All-Time Highs 


Are YOU sharing in this tremendous 


volume — in YOUR territory? 


Last month Minral Meat Meal sales 
shattered all previous records. As much 
sold in one month as used to be sold in 


an entire year. 


Now, the increased pig crop, means 
still larger profits for dealers in 1942 
on this great mineral and protein hog 
supplement. Feeders like it because it 
gives them both minerals and proteins 
in one bag — easy to feed — costs less 
than average mineral prices — feeds 


twice as far as tankage. 


Get in on the big profits to be made 
right now with Minral Meat Meal. 
Write today for our dealer proposition. 


SARGENT & CO., Des Moines, lowa 


Over Half a Century of Quality 
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@ L. J. FLORA, Kansas City, Mo., was 
elected president of the Kansas City Feed 
club at the annual election of officers held 
Jan. 20. E. A. Hogan was named vice pres- 
ident; Gene Selders, secretary; and R. O. 
Foster, treasurer. 


@ PHILIP R. O'BRIEN, was re-elected pres- 
ident of the Chicago Board of trade at the 
annual election of officers held last month. 
Harvey S. Austria was named first vice 
president and Harry C. Shaack, second 
vice president. 


@ GEORGE C. SPRIESTERSBACH, Minne- 
apolis, Minn., is now representing the 
Lacto-Vee Products, Inc., Dayton, Ohio, in 
the states of Wisconsin, Iowa, Minnesota, 
Montana and the Dakotas. 


Have You a Safe 
and Economical 
Way of Supplying 
plenty of Vitamin 
D in Your Ration? If Not, 
Investigate “LAB - MIX”. 
Write Today for Information. 


LAB-MIX Calf Manna Dept. 


Carnation Bldg. 
Oconomowoc, Wis. 


Hagerman,NM.  - 


TRY OUR 


PECOS SPECIAL 


IT’S BETTER 


Your inquiry would be appreciated 


Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 
CHANDLER, ARIZONA 


@ MORREL W. JACKSON, 40, Portland, 
Ore., secretary of the Commercial Review 
for the past 14 years, died Jan. 19 following 
a brief illness. 

@ WESTPHALIA MILLING CO., Portland, 
Mich., is building a new two story addition 
to its main plant for the storage of feed 
and flour. 


ee 
@ CLEO W. FLENNER, Wadena, Minn., 
local manager for H. E. Kiger & Son dur- 
ing the past four years, has purchased a 
half interest in the firm. 
ee 
@ A. E. GOURLEY, Spencer Kellogg & 
Sons, Des Moines, Iowa, received orders 
last month to report to Camp Roberts, Cal., 
for duty with the U. S. artillery replacement 
center. Mr. Gourley has been active in 
military work for the past seven years and 
holds a 2nd Lieutenant's commission in the 
field artillery. 

——— @ 
@ C. M. BODENSTEINER, has been named 
manager of the feed division of the com- 
mercial feed department recently establish- 
ed by the Tobin Packing Co., Fort Dodge, 
Iowa. Mr. Bodensteiner was formerly con- 
nected with the Wilson Packing Co., Albert 
Lea, Minn. 


APPOINTS NEW REPRESENTATIVES 

Interstate Brokerage Co., Denver, Col, 
has been appointed representative for the 
New England By-Products Co., Bos'on, 
Mass., according to an announcement by 
W. M. Anderson, sales manager of the Fos. 
ton firm. Mr. Anderson reports that the 
Interstate Brokerage Co. will sell Gortin’s 
cod liver oil and feeding oils throughou 
Colorado. Mr. Anderson also announces 
that H. W. Miltimore, Zeeland, Mich., 
be the New England By-Products Co. rep. 
resentative in the state of Michigan. Mr. 
Miltimore is well-known in the state, hav- 
ing been connected previously with sev- 
eral large feed manufacturers. 


@ HIRAM W. CRAMER, 62, Kamrar, Iowa, 
owner and manager of the Kamrar Eleva- 
tor Co., died last month. 

@ WAR PRODUCTION BOARD, Washing- 
ton, D. C., has announced that after March 
1, no more dog food may be packaged in 
tin containers. 


@ SWEET & CANTERBURY SEED CoO, 
Springfield, Ill, has been organized by 
Harry Sweet, C. E. Canterbury and ihe 
latter's two sons, M. D. and A. L. Canter- 
bury. 


Is a Floating Powder 


Applied with an inexpensive 
dust gun, HTH-15 powder gives 
all the advantages of the chlorine 
inhalant treatment without 
undesirable damp vapor. 


Every hatcheryman and poultryman in your community 
is either a user or a good prospect for HTH-15. Around 
poultry, HTH-15 is used as a floating dry dust to guard 
against and aid in the treatment of respiratory diseases. 
HTH-15 is also used to help keep poultry drinking 
water safe and to make chlorine solutions for treatment 
of equipment and buildings. 


Stock and Sell HTH-15 


There is a steady demand for HTH-15. Constant adver- 
tising in poultry magazines has built a great, waiting 
market. There are just two sizes to stock—the 1-lb. can, 
retailing at 50c, and a 3-lb. can at $1.00. Both sizes 
are of the convenient key-opening type, with a handy 
measuring spoon packed in each 
a card today and let us send you more information. 


THE MATHIESON ALKALI WORKS (Inc. 


can. Drop us 


60 East 42nd St. 
NEW YORK 


MILKMALT 


Protein 32% 


Fat 112% 
Dependable... Since 1930 


WRITE 


CENTRAL FEED SUPPLIES, INC., Ill.-Ind. Distributors 
CHICAGO, ILL. 
OR 
GERARD MILK PRODUCTS CO. — Baltimore, Md. 


Fiber 4%, 
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~—dealer’s duty 
(Continued from Page Eighteen) 


secome a specialist. I'd talk to every sales- 
»an that came in and milk him for all of 
is information and do the same thing with 
\e next one that came along. I'd spend an 
-xtra 30 minutes both morning and night 
sligiously reading the literature prepared 
» the manufacturers of the products I 
sndled. I’‘d subscribe to the free bulletin 
.orvice offered by your very excellent uni- 
versity and I'd read them over and keep 
hem filed in my office. And then I'd do 
ig — and while I hestitate to talk about 
Il am encouraged by the fact that 
hroughout the field I find it is a practice 
{ the most successful men in the business. 


I'd clean house — or I'd have my wife or 
omebody else’s wife come down and do it 
tor me and I like the latter suggestion the 
sest. I'd pay more attention to my mill and 
. my office and to my personal appear- 
ince. I'd make the dust fly. I'd clean up 
he walls of all confusing material. I'd 
olace things on the wall that would help 
me but I'd never clutter the walls. I'd try 
and make it comfortable for my patrons 
when they came in and I think I'd have 
more of them coming in if I did. Those of 
you who have been in my office will laugh 
when I say this but I'd toss that old relic 
of a desk that I got in a second hand store 
so long ago that I've forgotten where, in 
the stove or out the back door or at least 
I'd clean out the pigeon holes and clean 
it up so it looked like it belonged to a man 
in a good business. 


There was a day when the farmer came 
to town once a month perhaps, driving a 
team to get the supplies for the next month. 
There was a time when we spoke of farm- 
ers as hay-seeds and country-jakes — but 
where will you find him today — not in 
Minnesota or Iowa. They go to California, 
they go South, they get around more than 
most of us. They have more dealings with 
the banker and the business man than we 
do. The farmer won't resent a clean office 
and a comfortable business-like appear- 
ance. His wife might even come in once 
in a while and if you don’t think she 
doesn't have something to say about what 
is fed out there on the farm you've got an- 
other guess coming. 

We don't need to talk to you about feeds 
or about selling or about anything else. 
The most of you are doing a better job 
every year, and this year you're going to 
do a still better job for many of the rea- 
sons that have been reviewed. 


Like a great many of you, I have a son 
in service. He has been located at Victoria 
flying field in Texas. We expected him 
home Christmas but the events of the few 
weeks preceding that date changed many 
plans. Instead we drove down to see him. 
Enroute we passed through Oklahoma and 
a section of the New Year's day edition of 
he Daily Oklahoman came to my notice. 
his review of 1941 seems well worth con- 
‘dering at this time. We are looking 
‘head, we are endeavoring to anticipate 
vhat may follow so that we may more 
‘ficiently fit the pattern of the picture we 
‘re striving to complete. 
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A year ago, America was a house divid- 
ed. The isolationists were parading up and 
down the land confusing the majority with 
their feeble claim that this continent could 
and should stand alone. Politics was ham- 
stringing our slow moving defense effort. 
Strikes were crippling the production lines. 
Men thought more of what they could get 
rather than what they could give. 

It was only a year ago in January — it 
seems an age — Washington was fuming 
over the lend-lease bill. London was suffer- 
ing heavy bombardment. Willkie flew to 
England on a tour of inspection for the 
President. Lindbergh was saying Britain 
could not win even with our aid. 

In February, after days of bitter and 
selfish debate, Congress passed the aid to 
Britain bill. In March, Yugoslavia bowed 
to Axis domination. In April we moved 
into Greenland and in April the Nazis 
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re ras 


dropped their parachute troops on Crete in 
that spectacular and successful invasion. 
Russia and Japan signed a treaty of neu- 
trality. Lindbergh quit the army air corps 
in an open letter of attack to his President. 

In May came the Rudolph Hess incident. 
The British battleship Hood was gunned 
and sent to the bottom and three days 
later it was an American flying boat that 
led the fleet to the Bismark and watched 
its destruction. 

June saw Hitler make the greatest mis- 
take of his fantastic career when he turned 
upon his ally Russia. We thought the Ger- 
mans would cut through Russia like a knife 
through cheese. Steel fingers closed around 
the old city of the Czars and clutched at 
Moscow. Then came the winter and out of 
the frigid battlefront that congealed the oil 
in motors and the blood in man, came the 
white sheeted Cossacks to nip and knife 


IODIDE 
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IODIDE 


MIX 
MIX 
MIX 


@ An intimately blended and milled combination of 
90% Potassium Iodide U.S. P. with Calcium Car- 
bonate and Calcium Oxide. Protected by U.S. Patent. 


/PFIZER)\ 
QUALITY, 


CHAS. 


81 MAIDEN LANE, NEW YORK, N. Y. 


Manufacturing Chemists 


‘PFIZER & CO., INC. 


A stable, very finely divided Powder, bulky and free 
running, thus assuring uniform distribution and a 
uniform ration of Iodine in your feeds. 


Write for Sample and Circular 


444 w. GRAND AVE., CHICAGO, ILL. 


“PEAK 
QUALITY” 


Which do you prefer 
—high or low potency 
in your vitamin A 
and D fortification for 
feeds... ? We can 
supply VITAND in 
various potency com- 
binations of these 
vitamins. 


VITAMIN: 


Your Inquiries Invited. 
Address Feed Division 
of NAPTHOLE, Inc., 
— NEW JER- 
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Help Build Up Breeder’s 
Mashes and Chick Starters 


wth YEASTEX 


% Results show up quick on your 
poultry mashes and starters. That's 
why conscientious feed mixers 
add vitamin rich, enzyme active 
Yeastex to their poultry feeds and 
build business on the extra nutri- 
tional job Yeastex helps get done. 
Feed for egg fertility now. Higher 
hatchability and livability go 
hand in hand. Investigate the 
growth vitamin factor in Yeastex. 


% You see, Yeastex runs uniformly 
high in quality: results are de- 
pendable. And many authorities 
agree that carefully processed 
yeast helps get the greatest pos- 
sible good out of proteins, starch- 
es and minerals by aiding in 
breaking down starches into su- 
gars and helping split proteins in 
simpler, more available body 
builders. 


Build business on Yeastex’ proven 
results. Save money on its special 
low price in quantity lots. Write 


REEL PRODUCTS CO. 


MONTICELLO, IOWA 


SPECIAL PREPARED 
STEAM BONE MEAL 


REPRESENTS 
A 
DEPENDABLE 
YEAR ’ROUND 
PRODUCTION OF 
GUARANTEED 
UNIFORM 
HIGH QUALITY 


Write for Quotations 
e 


WILSON & Co 


until the thousand mile front was in rear- 
ward motion. 

July, only six months ago, Roosevelt asks 
Congress for the right to keep the drattees 
in service beyond the year limitation. In 
August he clamped on an embargo against 
exporting gas to the Japanese. And on 
August 14th the British Bulldog Churchill 
and our President met on the rolling North 
Atlantic to pledge themselves and their 
peoples to a program of war and a peace 
after war. 

September — and the Greer was attack- 
ed by a German submarine off the coast of 
Iceland. The Kearney was torpedoed and 
our navy was directed to “Shoot on Sight” 
. . . The shooting war had commenced. 

In October the Reuben James went down 
with a loss of a 100 boys — United States 
sailors — and not until then did Congress 
permit the arming of merchant ships. It 
was not until November, after German 
subs had been sighted off the coast of 
Newfoundland, that the neutrality act was 
repealed by a slim and disgraceful margin 
of only 18 votes. Italy’s East African em- 
pire crumbled before the furious British 
drives and in November came the slinking, 
smirking Kurusu with his deceitful talk of 
peace. 

In December — last month — American 
flyers flying the Chinese flag took up pa- 
trol duty on the Burma road. England de- 
clared war against Finland, Rumania and 
Hungary, and on December 6th President 
Roosevelt sent his final plea for peace 
direct to the Emperor of Japan. 

On December 7th — that day that shall 
live long in infamy — we had our answer 
— an answer that gave America her 
battle-cry: Remember Pearl Harbor 

And so the year ended with our fleet 
stripped for action, the youth of America 
responding as has always been the habit 
of American youth; with enemy planes 
lurking near great coastal cities, with can- 
cellations of bowl games and the Mardi 
Gras as a handfull of gallant Marines at 
Wake island gloriously defending Ameri- 
can traditions in the face of terrific odds 
continued to hold high the Star Spangled 
Banner. 

Today — taking strength and courage 
and determination from their splendid ex- 
ample — we are a nation united, rising in 
great might, resolved to pool our efforts, 
curb selfish desires and striving only to- 
wards one goal — the eventual Victory. 


‘than in 1940. Reports from the state's 3 


Dairy Farmers Are 
Using More Feed 


Never before has the dairy industry 
played such an important role in nationg| 
defense as at the present time and ty 
insure a higher milk production milk cows 
are receiving record amounts of feed, ac. 
cording to the Crop Reporting servic: of 
the United States department of agricul. 
ture. 

Wisconsin as the leading dairy state ha; 
an especially responsible place in the nro. 
gram for national defense. With more «nd 
more milk needed for the manufacture of 
dairy products, Wisconsin farmers have 
been feeding their dairy herds quantities 
of grains and concentrates much larger 


dairy correspondents indicate that for the 
past year the amount of grain and con. | 
centrates fed per milk cow averaged 4.1] a 
pounds daily. This quantity of feed is @ 
about 19 per cent above the average for ~ 
1940 and over 43 per cent more than the 
average for the nine years 1931-39. Heavy 
feeding was reported this year during 
months when pastures were well above 
average. 

Although feed prices have increased con- 
siderably compared with those of last 
year, the rapid rise in the prices received 
for milk sold during the past half year 
has made feeding profitable. During No- 
vember Wisconsin farmers paid an aver- | 
age of $14.92 per 1,000 pounds of dairy © 
ration, which was about $3.50 more than 
the average price a year earlier. However, 
with the increase in milk prices the dairy 
farmer could exchange 100 pounds of milk 
for about 151 pounds of dairy ration last 
month; last year the same quantity of 
milk would only buy 137 pounds of dairy 
ration. While the cost of feed has increased 
31 per cent during the past year, milk 
prices have increased 44 per cent, which, 
the reporting service adds, has justified 
the heavy feeding producers are reporting. 

© @- - 
@ HOWARD HUCKELBERRY, Arthur, III, 
has purchased the Arthur Coal & Feed 
Co., from A. L. Fulfer. 

@ G. L. F. has purchased the Farmers’ 
Feed & Milling Co., at Dryden, N. Y. 
Frank Lawrence, Cortland has been ap- 
pointed manager of the plant. 


Sunset Feed & 


CHAMBER OF COMMERCE 
BUFFALO, N. Y. 


CLO-TRATE PRODUCTS 


Fortified Cod Liver Oil & 
Vitamin A & D Feeding Oils 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


FEED JOBBERS 


Distributors of : 
Hubinger (Keokuk) 
Corn Gluten Feed 

Kellogg's Hominy Feed 
Chenango Dried Whey 
Wheat Germ Oil 
Wheat Germ 


WRITE US FOR FURTHER INFORMATION 


Grain Co., Inc. 


BRANCH OFFICE 
MIDDLETOWN, N. Y. 


SUNSET BRAND FEED 
(an exclusively milk product) 


High in flavin, milk albumen, 
and milk minerals. 
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New McMillen Feed Plant 


McMillen Feed Mills, Fort Wayne, Ind., has announced recent purchase of 
the feed mixing plant shown above, located at Harrisburg, Pa. This plant 
formerly operated by Old Fort Mills, Inc., is ideally located to render excellent 
service to the steadily expanding Master Mix business in the eastern section 
>{ the country. Situated in Camp Hill, on the south side of the Susquehanna 
river, it is served by the Reading and Pennsylvania railroads, assuring good transit 
facilities to the south and east. It is likewise very convenient for truck pick-up and 
delivery to the Cumberland valley. This well equipped plant is just two years old, 
and McMillen engineers are already planning installation of additional equipment, 
railroad trackage and grain storage that will be necessary to handle the volume 


of business to be served from this plant. 


@ SAPONA MILLS, Sanford, N. C., suffer- 
ed a loss estimated at $75,000 last month 
when fire destroyed a large building 140 
x40 used for the manufacture of fertilizer 


and storage purposes. 


@ MUNSON FEED CO., Howard Lake, 
Minn., which was recently established in 
the Hempel building, has completed in- 
stallation of new grinding and mixing 
equipment. The grand opening was held 
Jan. 10. 


@ WEBBER'S GRAIN & FEED STORE, 
Westbrook, Me., was destroyed by fire 
Jan. 21. Loss, including the adjoining 
storage sheds and 30 cars of hay, grain 
and machinery, was estimated at $55,000. 

@ RALPH KAUFFMAN, Valparaiso, Ind., 
former manager of the McMahan Seed Co., 
Crown Point, has bought an interest in 
the Leroy elevator and on March 1 will 
assume a partnership in the business with 
Walter Aiman. 


Tv Our Specialized Service 
for Feed Manufacturers 


As millers of grain specialities for feed manu- 
facturers we offer you individual, personal- 
ized service which guarantees satisfaction. 
Next time you are in the market for any of 
the products listed here let us furnish your 
requirements. Our fast service and quality 
products make it worth your while to buy 
from us. 


FAST SERVICE 


FRUEN MILLING CO. 


MINNEAPOLIS, MINN. 
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Table Rolled Oats 
Feeding Rolled Oats 
Steel Cut Oat Groats 
Feeding Oat Meal 
Pulverized and Bolted 
Oats 

Whole Oat Groats 
Steel Cut Wheat 
Ground Oat Groats 


Oat Mill Feed 

Oat Mill Feed with 
Molasses 

Pulverized and Bolted 
Screenings 


Steam Crimped Oats 
Steam Rolled Barley 


FEED MIXERS! 


Here's the Ideal Combination 
To Fortify Your 1942 
Feed Formulas 


MELKCENTRATE 


Replaces Dried Milk Products 
At Substantial Savings 


A scientific blend of healthy animal blood 
flour, rich in Amino acids, combined with 
dried buttermilk and whey, steam pro- 
cessed and remilled with other choice in- 
gredients . . . reinforced with Riboflavin 
(Vitamin G), Pantothenic acid and Nico- 
tinic Acid for superior, all ‘round results. 


Nutritive Minerals 


Highly Digestible, Low in Price 


A tested mineral supplement containing 
calcium from cooked and ground egg 
shells, egg albumen plus other health- 
giving minerals. Promote faster growth, 
and greater resistance to disease. 


5425 W. Roosevelt Rd. Chicago, III. 


Swift & Company 


CHAMPAIGN, ILL. 
CAIRO, ILL. 
DES MOINES, IOWA 
FOSTORIA, OHIO 


Phone, Write, or Wire 
for prices. 
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@ C. C. KINGDON, Paso, Ill., has leaseq 7 
his elevator property known as the Whit. 7 
Elevator Co., to the George W. Cole Craiy 
Co., and B. E. Wrigley of Peoria, Ill. M; 


DARWIN 
FARMERS ELey 


Another completely modern and well equipped feed mill and elevator which has 
recently been completed and put into operation is the one pictured above operated 
by the Darwin Farmers Elevator Co., Darwin, Minn. Designed and built by the T. E. 
Ibberson Co., Minneapolis, the plant is equipped with Strong-Scott pneumatic attrition 
mill, Hogmoe special husk reel, Jacobson corn grader, Winona corn cutter, Monarch per cent above the 10 year (1931-40) av. 
cob crusher, Clipper cleaner and a Strong-Scott one ton feed mixer. Two legs in the 
elevator are fitted with a Gerber double distributor and special Ibberson designed 


valve fittings were used throughout the plant. 


Kingdon, who is a reserve officer in th | 
army, has been called up for active cuty. 
@ FARM SERVICE CoO., Mason City, I wa 
has completed another new brick anc til. 
warehouse with storage capacity of ap. 

proximately 30 carloads of feed stuff. 

@ RUSSELL TRUMPY, Monroe, Wis., hos | 
been appointed Wisconsin represent«tive 
for Philip R. Park, Inc., Chicago. Mr 
Trumpy is well known among the eed 
trade and for the past 18 years has rep. 
resented various feed manufacturers jn 7 
Pennsylvania, Michigan and Wisconsin Mr 
“Trumpy states that he is also doing his © 
part for national defense and is now milk. 7 
ing over 80 cows on his two Holstein dairy | 
farms. 


HENS WORKING HARD 

The rate of egg production in United © 
States, shown by sample farm flocks on 7 
January 1, averaged 28.9 eggs for 100 7 
layers and is the highest January 1 rate 
on record according to the crop reporting 
service of the United States department of 
agriculture. This year is the sixth in suc- | 
cession that a new Jan. 1 record has been | 
established. Production per 100 layers was | 
nine per cent above a year ago and 4? 


erage. Since 1935 the increase in the Jan. © 
1 rate has been 71 per cent or an average © 
of 10 per cent a year. 


The Chicks Are Coming... 


Get ready for this big army of feed consumers 
that is now on its way. Don't lose out on these 
first and best customers because of not having 
on hand a fresh stock of 


Wisconsin 
Chick Starter 


Every poultryman 
wants to raise more 


100 LBS. NET 


WHEN BACKED 


WISCONSIN 


and better chicks this 

oA season in anticipa- 
STARTER MASH tion of the greatest 


products in history. 
WISCONSIN CHICK 
STARTER will put 
you and your customers on the road to sure 
success and profits. 


NORTHERN MILLING CO. 
WAUSAU,.w's. 


For better hatching eggs advise your breed- 
ing flock owners to feed WISCONSIN EGG 
MAKER HIGH HATCHABILITY MASH. 


NORTHERN MILLING CO. 


Since 1883 
WAUSAU e WISCONSIN 


FEED DEALERS! 


Be Profit-Wise — Jersee-ize 


MILK 
MINERALS 
and 
VITAMINS 


A-B-C-D-EéEG 


Nae 

iovine V4 
CONTENT Fd 

0, 


Make More Money — Get and Hold More Customers. 
JERSEE-Ize—it'’s the success secret used by hundreds of 
Mills, Elevators and Feed Stores for mixing their own line 
of feeds—feeds that give better results and sell easier. 


With our plan you Jersee-ize your feeds with Jersee 
Balancer—a High Potency, Double Seal, Vitamin Con- 
centrate with added minerals. A PLUS value Concentrate 
that goes twice as far as any other vitamin concentrate. 


You Make Up to $20.00 a Ton 
More Profit with Our Plan 


You control the trade in your locality. Our free dealer 
service is outstanding in its completeness. Formulas, 
double seal tags, registration papers, posters, folders, cir- 
culars, newspaper mats are all part of our service to you. 


Write today about our plan of mixing your own line 
of feeds that are geared for profits and results. 


The JERSEE €0., Minneapolis, Minn. 
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YOUR FEED STO 


Sleigh Ride 


In many sections of the country the increasing popularity of 

. auto, the tractor, and concrete roads have practically elimin- 
sod the use of horses and the old fashioned bob sleighs. Recog- 
sing this fact a Minnesota dealer who also owns a farm near 
wn provides all the facilities for sleigh ride parties. These still 
ake a big hit even with the older folks and for a nominal sum 
© provides a team, driver, and a sleigh completely equipped 
+h hay, blankets, etc. Besides making a small profit this service 
ulds an immeasurable amount of good will and is a big asset 
his business. 


Sells by Phone 


Following an unusually heavy snowfall or blizzard the feed 
business in many northern communities is practically at a stand- 
still for several days. A Wisconsin feed man, who was irked at 
the lack of business on these days, hit upon an idea which many 
jealers could afford to put into practice. When the roads are 
blocked and trade is slow this enterprising merchant sits down 
n his office, grabs the telephone and starts soliciting orders 
-oncentrating his efforts on field seeds for spring delivery. Be- 
cause of the weather conditions he usually finds the farmer at 
home and the plan has been remarkably successful. Even though 
they don't all buy at the time, most of them appreciate the call 
and the chance to break the monotony of a dull day with a con- 
versation about the weather and bits of news from town. 


Guessing Contest 


An Illinois dealer who was participating in a local Merchants’ 
exposition recently put on an unusual guessing contest at his 
booth which attracted a good deal of publicity. Besides inspect- 
ing his display of commercial feeds and poultry supplies, visitors 
were invited to register their guess on how many grains of corn 
a hungry rooster would consume in 10 minutes. More than 700 
people registered in the contest with guesses running all the way 
from none to 1500 grains. The rooster actually consumed 445. 


Mouse Traps 


Mouse traps are used by practically every farmer in the 
community. Realizing this fact a Michigan dealer purchased a 
large lot of them and had his advertisement printed on the flat 
surface of the wood. The copy read, “You Can Catch Extra 
Dollars by Using Blank Feeds”. One trap was given away with 
every purchase. The item was not only practical and useful but 
also proved effective in advertising his feeds. 


Ads 


A house organ published regularly by a Pennsylvania feed 
firm has developed into a big sales producing factor for the 
‘ganization. One particular feature of the store paper gets a 
sreat deal of attention from the farmers. It is a section devoted 
» “wanted” and “for sale” classified advertisements which the 
‘rm publishes for farmers each month without charge. Since 
‘he publication has a large circulation and is widely read in 
‘he community many farmers are able to dispose of items that 
‘re no longer of use to them or learn where they can find just 
‘ne thing they wanted to buy. The service is greatly appreciated 
nd the farmers return the favor by doing their business with 
his friendly dealer. 
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Headquarters for 


LAB-MIxX 


* Replaces dried milk 


® Replaces vitamin A & D oil 


ORDER OUT TODAY 


$5.50 delivered in Wisconsin 


Big G Brewers Yeast 


scientifically made right here in Milwaukee. 
Carefully pasteurized and assayed. 


13%2c per lb. 


delivered 


La Budde Feed & Grain Co. 


AT MILWAUKEE 


MAKE MONEY NOW 


Ma 


Your mashes made with “Vitality 


P. V. M. Concentrate” produce results—repeat sales—profits. 
Proven formulas—sales helps—nutritional provided. 


NOW IS THE TIME TO 


Act Quick .. . Write for complete FREE details 


VITALITY MILLS, INC. 


Board of Trade 
Chicago, Illinois 


A\Y a | 
: 
| 
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NO-MILK 


Since 1885 


Made in the 
heart of Wiscon- 
sin's Dairyland. 
100 lbs. replaces 
1,000 lbs. whole 
milk. 


More than 
1100 dealers sell 
No - Milk Calf 
Food and help 
their customers 
raise better 
calves. 


National Calf Pellets 
Are Also Available 


NATIONAL FOOD CO. 


D. R. MIHILLS, Prop. 
FOND DU LAC WISCONSIN 


HAMMERMILL 


VERTICAL FEED 
MIXER 


CORN CUTTER 
AND GRADER 


Cuts Your Grinding 
and Mixing Costs... | 


To assure a worthwhile profit from your 
operation you must keep your overhead 
costs at a minimum. If you investigate 
you'll find that Kelly-Duplex mill equip- 
ment is not only low in first cost, but 
requires less power and reduces shut- 
down time and repair expense . . - It is 
dependable “you can bank” on Kelly- 
Duplex equipment and it will help you 
do more banking. 

That's why you'll want to write for 
details today. Our new 
catalog shows a most 
complete line of Kelly- 
Duplex feed mill and 
elevator equipment. 


The Duplex Mill and Mfg.Co. 


“ Springfield, Ohio 


New Literature 


CONTROL OF APPLE BLOTCH WITH 
“ERADICANT” FUNGICIDES 

Circular No. 77, University of Tennessee 
Agricultural Experiment Station, Knoxville, 
Tenn. 


* * 


FARMERS’ MARKETING AND PURCHAS- 
ING ASSOCIATIONS IN TENNESSEE 

Bulletin 177, University of Tennessee Ag- 
ricultural Experiment Station, Knoxville, 
Tenn. 

* * * 

ANNUAL REPORT 

Bulletin 453, Wisconsin Agricultural Ex- 
periment Station, Madison, Wis. 
WEEDS IN KANSAS 

J. C. Mohler, secretary, Kansas State 
Board of Agriculture, Topeka, Kan. 


FARM OUTLOOK FOR 1942 


Circular 520, University of Illinois College 
of Agriculture, Urbana, IIl. 


_ 1941 YEAR BOOK OF THE DEPART). ENT | 


REVISED STORY OF VITAMIN B, ss 
Vitamin Division, Merck & Co., Ra! way 7 

N. J. 

ANNOTATED BIBLIOGRAPHY OF 

VITAMIN K 

Vitamin Division, Merck & Co., Ra! way 

N.Y. 

A NEW AND BETTER SOURCE O: 

VITAMIN D FOR POULTRY FEEDS 
Organic Chemical Department, E. . D 

Pont de Nemours & Co., Inc., Wilmir top, | 

Del. 

REPORT TO THE NATION 
Archibald MacLeish, director, Office 9 | 

Facts and Figures, Washington, D: 


OF AGRICULTURE 

Claude R. Wickard, Secretary of Agri. 
culture, Washington, D. C. 
WAS IT THE FEED? 

American Feed Manufacturers Associa. 
tion, 53 W. Jackson Blvd., Chicago, Iii. 


MILKMALT 


Protein 32%, € 


Fat 112% 


Dependable... Since 1930 


WRITE 
ROWELL FEED SUPPLIES INC., Wisconsin-Minn. Dist. 
Grain & Stock Exchange, Milwaukee, Wis. 
OR 
GERARD MILK PRODUCTS CO. — Baltimore, Md. 


Fiber 4% 


| STEEL! 


stock NOW, but. . 


ufacture for elevators. 


Priorities are in such a state of uncer- 
tainty that no one may predict whether 
fabricators will be supplied with the 
proper grade and quantity of steel. We have a 


is the time to order that spouting 
Ow and other equipment which we man- 


J. GERBER SHEET METAL WORK 


of _GBAIN ELEVATOR SUPPLIES 


The Gerber 
No.2 Distributor 
Spout 
Write Today 
for a 
tree catalog 
H 1 - 1941 


519 S. 3rd St. 
Minneapolis 
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Issue First Release 
Of New Feed Service 


C. mpiled under the supervision of Phil 
bias in collaboration with well known 
executives and prominent leaders in 
the ieed industry, the first release of a 
monthly service on ideas for selling 
- is now ready for distribution accord- 
> an announcement by Simmonds & 
.onds, Chicago, advertising agency. 

« service, which will be known as 
|. sed Feed Selling Ideas, Methods and 
i. agement,” is designed to provide test- 
e -elling ideas, feed promotion methods 
«| general information of importance to 


mill sales and advertising managers. 
i initial release of this new service 
c ues in a large loose-leaf binder for 
y och additional pages are furnished each 
“th. The monthly release will consist 
‘2 pages including a four page news 
+r on last minute feed news and a con- 
sed appraisal of current conditions in 

tho industry. 

“he cost of the service is $5.00 per month. 
E:ccutives of responsible feed mills may 
o! ain the initial release of 137 pages on 
1) days approval by writing Simmonds & 
Simmonds, Inc., 201 N. Wells St., Chicago. 


Iowa Paper Stresses 


“Food For Freedom” 


In keeping with the rallying cry of the 
feed industry, the Oskaloosa Daily Herald, 
Oskaloosa, Iowa featured ‘Food For Free- 
dom” last month as the theme of its an- 
nual Progress edition. 

The first two sections of the edition, con- 
sisting of 24 pages, were largely devoted 
to advertising and editorial matter of a 
feed nature and throughout the paper em- 
phasis is placed on the importance of in- 
creasing the production of eggs, pork, beef 
and other agricultural products. Farmers 
were reminded that they, too, have a vital 
role to play in the nation’s defense effort. 

Under the guidance of Marshall Blake, 
advertising manager, the. Oskaloosa Daily 
Herald has been gaining national recog- 
nition for its various advertising promo- 
tions especially in agricultural lines. For 
the past several years this publication has 
been widely praised by the feed industry 
for its outstanding promotion of National 
Feed Week. 


Nothing to Worry 
About as to Vita- 
mins and Minerals if 
Your Rations Con- 


tain “LAB-MIX”. Write 
Today for Information. 


LAB-MIX Calf Manna Dept. 
Carnation Bldg. 
Oconomowoc, Wis. 


@ R. F. MUELLER, Peoria, Ill., has been 
elected president of the Peoria Board of 
Trade for 1942. 
@ LAWSON & SWITZER, operators of a 
hatchery at Rensselaer, Ind., have opened 
a feed department at their new location on 
highway 114 and have installed grinding 
and mixing equipment. They have also 
added a complete line of Master Mix feeds. 
SEED DEALERS MEET 

The Milwaukee District Seed & Feed 
Dealers association held a meeting Febru- 
ary 5 at Menomonee Falls, Wis. The ses- 
sion featured discussions on many import- 
ant topics including seeds, fertilizer, the 
burlap bag situation and other items of 
particular interest at the present time. 


Your Farmers 


Need REX 


WHEAT 
GERM 


OIL 


If you buy it... 
We'll help you sell it 


WRITE FOR 
DETAILS 


VioBin Corporation 


Dept. 4 


MONTICELLO, ILLINOIS 


HOLDS TWO JOBS 
Owing to the resignation of Jerry Mac- 
Nicol, executive secretary of the Southern 
Mixed Feed Manufacturers association, A. 
T. Pennington, Atlanta, Ga., president of 
the association has announced that for the 
time being he will handle the secretarial 
duties of the organization. Mr. MacNicol 
recently accepted a position as assistant 
to Ralph Field, president of the American 
Feed Manufacturers association. 
@ ARTHUR JOHNSON, 44, Alexandria, 
Minn., manager of the Johnson Bros. Feed 
& Grain Co. and temporary secretary of 
the Northwest Retail Feed association at 
the time of its organization, was killed 
recently in an explosion of a hammer mill 
which he was operating. 


“You Name It--We've Got Jt” 


For a Complete 


Milk Feed Service 


1 SUPREME BRAND 
Dri 


ed Skim Milk 


Perfect Quality Priced Right 
SUPREME BRAND 


Condensed Buttermilk 


“The Genuine Condensed Buttermilk 
in the Yellow Barrel” 


\ SUPREME BRAND 
Dried Buttermilk 


SUPREME BRAND 


Condensed Whey 


\ 


Eastern Seaboard Distributors for 


LACTO-G Dried Whey 


Write, Phone or Wire for 
Unusually Attractive Prices 


Bulletin Building Philadelphia, Pa. 


FEED MIXING 


_ TANK CARS - BARRELS - DRUM 
QUALITY AND SERVICE UNENCELLED 


NATIONAL 
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SHIPMENTS FROM NEW 
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PHILADELPHIA PENNSYLVANIA 
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M. JR. 


603 Metropolitan Life Bidg. 
MINNEAPOLIS, MINN. 


DRIED MILK 
MILLFEEDS 


ELEVATOR 
BUCKETS 


LIFT MORE GRAIN 
and lift it FASTER 


10% to 50% more capacity 
from the same belt and casing! 


Ameniog results come from replacing old style 
buckets with NU-HYs! . . . bigger loads and 
closer spacing increase efficiency and save power 

. Smoother operation reduces wear on equip- 


ment . . . handling costs go down and capacity 


goes up. 
WE GUARANTEE results on the basis of a 


careful analysis of your present 
write for Form eman: Buckets 


for old or new elevator legs. 


@ TYDEN FEED & LIVESTOCK CO., 
Doughtery, Iowa, has installed a California 
master pelleting machine. 

ee 


@ HARVEY W. CLEMENTS, manager of 
the Chicago branch of Bemis Bros. Bag Co., 
has been appointed consultant on shipping 
bags for the containers branch of OPM. 


@ NAPTHOLE, INC., heretofore a sub- 
sidiary of E. F. Drew & Co., Inc., Boonton, 
N. J., has now been merged with that com- 
pany, it has been announced. Hereatter 
the Napthole business will be conducted 
as the Farm Feed Division of E. F. Drew 
& Co., Inc. The firm maintains offices in 
Chicago, Boston and New York as well as 
at Boonton. 


Small’s Dehydrated Alfalfa 
Meals | 


Stonemo Granite Grit 


Clear Quill Livestock 
Mineral 


Nopco A & D Feeding Oils 
WATERLOO MILLS CO. 


Manufacturers and Wholesale 


Distributors 
Waterloo ... Phone 7756 .. . Iowa 


A pre COD LIVER OIL 


HIGH in VITAMIN A 
still available 


WHITCOD 150 D— 2000A 


a pure U.S.P. non-destearinated cod liver oil 


WHITCOD 400 D— 3000A 


Same as Whitcod 150 D — but reinforced in 
Vitamin D. 


DOMESTICALLY PRODUCED under U. S. 
Pat. No. 2134163, Canadian Patent 378373. 
High egg yield and good growth are ob- 
tained only by furnishing the necessary 
ingredients. 


DON’T CUT DOWN ON YOUR VITAMINS 
write for quotations 
WHITMOYER LABORATORIES, INC. 


Box 14 Myerstown, Pennsylvania 


DEMON 


Steamed 


Rolled Oats 


Pulverized Heavy White Oats 
Whole Oat Groats 

Feeding Oatmeal 

Steel-cut Oats 

Oat Groat Flour 

Steamed Crimped Oats 

5% Reground Oat Feed 


Des Moines Oat Products Co. 


"We've got 


That's what your trucker likes to 
hear when he calls at our whole- 
sale feed and grain warehouses 
for a mixed load. 


Alfalfa Meals, Beet Pulp, Brewers 
Yeast. Calf Manna, Fish Meal, 
Lab-Mix, Milk Powder, Nopco 
Vitamin Oils, Peanut Meal, 
Winnebago Distillers Grains. 


FEED SUPPLIES, Inc. 


West Allis—1637 South 83rd St. 
Milwaukee—3328 W. Cameron Ave. 


The “BEST BUYS” 


Employment Bureay q 


A complimentary, confidential service a 
address your inquiries to The Feed Big 


POSITIONS WANTED 


EXPERIENCED SALESMAN — Feed man with 
agricultural training desires sales position with 
reliable firm. Midwest territory parece. \rite 
No. 643, The Feed Bag, Milwaukee, 


WHOLESALE FEED SALESMAN—Capable 
well having had own busi:ess, 
rience. Married, 41 years of age, 
041, % The Feed Bag, Milwa: kee, 


— to 


SALESMAN — Seven years’ sales experionce 
calling on dealers, also establishing declers, 
Reputation of being top salesman in organiza. 
tions where om pe Age 25, married, two 
children. Will work 4 or commission basis, 
— to No. 1241, % The Feed Bag, Milwaukee, 


SALESMAN—Good experience with nation ally : 
known feed firms, specialties divisions. Can ~ 
furnish best of references. Refer to No. 4112, 
% The Feed Bag, Milwaukee, Wis. 


POSITIONS AVAILABLE 


RELIABLE FEED SALESMAN—Must be experi- 
enced. Exclusive territory on commission and 
drawing account basis. Good references re. 
quired. Refer to No. 941A, % The Feed Bag, 
Milwaukee, Wis. 


EXCEPTIONAL OPPORTUNITY — Salary and 
bonus for salesmen who can qualify represent. 
ing well known manufacturer of dairy feeds. 

Middle west and eastern territories open. Refer 
to No. 1241A, % The Feed Bag, Milwaukee, Wis. 


GRAIN ELEVATOR MANAGER — Experienced. 


Give full particulars and references. Refer No, — 


641, The Feed Bag, Milwaukee, Wis. 
SALESMAN—High class feed salesman needed 


for Wisconsin territory. Address No. 642, The © 
Feed Bag, Milwaukee, Wis. 


CEREAL 


GRADING CO. 


MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 
Prices Right — Service Prompt 
TRY US 


Walter Berger, Pres. Des Moines, Ia. 


eé62¢ 


Are You on 


Au Alert 


for MORE BUSINESS? 


Follow through while the spirit 
is favorable advises Bruce 
Campbell in this issue ... 


Printed by 


Broadway Press 


435 N. SECOND STREET 
MILWAUKEE, WISCONSIN 


* 


Minnesota Girl Flour 
Good Bread Flour 


quality 


spring wheat flours 


A Complete Line of Mill Feeds 


Capital Flour Mills, Inc. 
Corn Exchange Bidg., Minneapolis 


THE FEED BAG — February, 194° 


° 
q 
Screw Conveyor Corporation 
719 Hoffman St. (uonona} Hammond, Ind. 4 
PRODUCTS 
| | © 4 
| 
; 
j 3 
| 


— pros and cons 
(Continued from Page Seven) 


credit to the ultimate user, or similarly the 
dis\ributor will be on a cash or other sound 
basis with his dealers. Where a manufac- 
furor consigns feed, he nearly always sup- 
p!i.s a man to do most of the selling and 
«| ‘he collecting. This definitely increases 
the cost of feed to the user; it most certain- 
1) Joes not build a business for either the 
<.ributor or dealer. 

| Consignment selling puts the feed man 
into the banking business. Instead of run- 
g a successful feed merchandising busi- 
ness such a dealer is usually doing a poor 
jb of that, and a worse one of being a 
money lender. The feed dealer’s business 
will be many times more profitable, over 
« veriod of time, if he sticks to one busi- 
ness only and doesn’t get into other lines. 
kemember the old saying, “better do only 
ses common thing at a time, but do it 
uncommonly well.” 

5. Because a consignment dealer (or 
distributor) is definitely not building a 
buciness for himself the business will not 
grow as it should. We have dealers han- 
diing 300 to 500 cars of feed annually, a 
business that developed in a few short 
years. Yet this business was emphatically 
not built on the consignment basis. It sim- 
ply could not have been built that way. 


6. Let us repeat, that consignment selling 
is credit business. Data released by the 
Bureau of the Census (Deportment of Com- 
merce—Bureau of Foreign and Domestic 
Commerce) indicate that the total volume 
of retail sales for 1939 was $42,042,000,000. 
Of this amount 22.8 per cent was sold on 
open account. Credit losses incurred from 
the latter amounted to 0.6 per cent. Figures 
are not available to show how this per- 
centage compares with feed companies’ 
losses in credit sales. Assuming an equal 
loss, a feed selling for $60.00 per ton cash 
must sell for 36 cents per ton more to pay 
credit losses. It is known that interest rates 
amounting to 18 per cent annually are 
charged on feeds sold on credit in certain 
sections. All consignment selling must 
carry extra charges to cover these direct 
losses. It is known however, that the extra 
cost of doing a credit business is a much 
larger item than these actual losses. The 
feed must cost more, and it always does, 
even though the extra charges are some- 


Having any diffi- 
culty getting a sup- 
ply of powdered 
skimmed milk? Let 
“Lab-Mix” solve your prob- 
lem. Write today for infor- 


mation. 


.AB-MIX Calf Manna Dept. 
Carnation Bldg. 
Oconomowoc, Wis. 


times hidden in different ways. 


There are naturally certain advantages 
to the selling of feed on a consignment 
basis. But when carefully analyzed they 
have little real merit except for the feed 
dealer who can handle feed in no other 
manner. Such a dealer usually deals with 
the poorest class of trade. The feed manu- 
facturer then, dealing with this poorest 
class of dealers, is taking almost as much 
tisk as the loan sharks who in some states 
legally lend money at 36 per cent interest 
per year. 

Consignment buyers believe that they 
have less investment. This is true. They 
often get extra sales help but only because 
the feed is not theirs. Either the feed manu- 
facturer using his own salesmen must sell 
the consigned stocks or it doesn't get sold. 
The consignment dealer has no credit loss- 
es because he is really not in the feed 
business at all; the feed manufacturer is 
running the dealer's business. This amounts 
to only a warehouse. Consignment buyers 
usually pay for the feed they sell on a 
weekly basis. With a certain amount of the 
manufacturer's cash on hand there is al- 
ways great danger of funds “co-mingling”. 
This is an ever present temptation, occa- 


sionally happens, and too frequently with 
very serious results. 

In review let us restate that for dealers 
or distributors, the selling of feed on a 
consigned basis is a poor way to build a 
business because there never is a business 
of their own to build. It increases the cost 
of the feed to the ultimate user and, with 
increasing competition in the growing of 
poultry, turkeys, and hogs, these costs 
must be considered. Dealers or distributors 
who now handle feed this way or are con- 
sidering it should think twice about where 
their efforts lead. 

@ JESS CARTER has been appointed gen- 
eral superintendent of the Commercial Mill- 
ing Co., Detroit, Mich. Mr. Carter was 
formerly superintendent of the Quaker Oats 
Co. plant at Sherman, Tex. 

@ ART BRUNS, formerly of Wentworth is 
the new manager of the Farmers Elevator 
at Louisville, Minn. 

@ A. H. WITTRY & CO., Maple Park, Ill., 
has been dissolved. A. H. Wittry who is 
now the sole owner will operate the busi- 
ness under his own name. 
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it — taste it— in their mineral feed. 


value of ‘‘Formula 


FOR POULTRY AND ALL LIVESTOCK 
MINERAL CONCENTRATE 
What Makes Profits In Mineral Feed Sales? 


Cost, Salability, Results. This is important. 1 Bag Formula B, 
1 bag salt. 8 bags calcium carbonate taken out of your own stock 
make 1,000 pounds your own brand ‘ 
You don’t pay mineral feed freight rates on your salt and calcium. 
The finished product is readily soluble. The taste test sells it. 
It actually melts in your mouth. Farmers want to see this — feel 


‘Formula B’’ Mineral Feed. 


Repeat sales in ever increasing amounts proves high nutritional 


HERMAN NAGEL, Inc. @ = 53 W. Jackson Blvd., Chicago, Ill. formula service. 


Write quick for 
details. Free feed 


CORN - OATS - FEED BARLEY 
Poultry and Milling Wheat 


ANY GRADE ... ANY QUANTITY... ANY TIME... 
Write or Wire for Quotations 


BUNGE ELEVATOR CORPORATION 


MINNEAPOLIS MINNESOTA 


Brokers of Quality Feed Ingredients 
U.M.C. CALCIUM CARBONATE e@ MILL FEEDS e FISH MEALS 
PACKING HOUSE BY-PRODUCTS @ OIL MEALS 


UNITED FEED PRODUCTS CO. 


205 W. WACKER DR. 
CHICAGO, ILL. 
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Service department for our readers. 
Low Rates: 35c per line; minimum, 
four lines including heading. 


@ DOEDTMAN & MEYER IMPLEMENT CoO., 
Teutopolis, Ill., has been dissolved. Andrew 
Doedtman will continue the business under 
the name of the Midway Feed & Imple- 
ment Co. 


WANTED TO BUY 
Wanted to buy retail feed establishment locat- 
ed in Wisconsin. Will contact you. Write 
CM-149, % The Feed Bag, Milwaukee, Wis. 


AVOID COCCIDIOSIS 
And other chick diseases by adding UNI- 
VERSAL YEAST to your starters and growers. 
Rich in vitamins and digestive en: es. 
RICE LABORATORIES, INC. D. EL, MINN. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed—has motor 
—latest style machine—used short time. Write 
CD-116, % The Feed Bag, Milwaukee, Wis. 


CORN CRACKER AND GRADER FOR SALE 

Cutter—grader—polisher—aspirator, one ton 
per hr. A-1 condition, guarantee. Write CM-116, 
‘ The Feed Bag, Milwaukee, Wis. 


ARMOUR’S MEAT SCRAPS 
NOPCO COD LIVER OILS 
MANAMAR—OMALASS 
KELP—STALEY SOYBEAN MEAL 
Maney Brothers Mill & Elevator Co. 


ill 
Minneapolis, M 


«FOR FEED CALL« 


Stormy” 


IOWA FEED COMPANY 
Phone 45177 Des Moines, Iowa 


HAMMER MILL FOR SALE 
Has 30 H.P. motor — used only short time. 
Like new. Bargain for cash. Write MM-116, % 
The Feed Bag, Milwaukee, Wis. 


FOR SALE 
Central Wisconsin Feed Business and Hatch- 
ery or either one separate. Equipped with 
Diesel power, two feed mixers and other neces- 
sary equipment for modern operations. A real 
——s in a prosperous agricultural com- 
munity. rite Box 251, Eau Claire, Wis. 


Chase Bag Alters 
Zone Sales Policy 


In the interests of greater efficiency the 
Chase Bag Co. has eliminated its zone 
office sales system and the sales direction 
is now concentrated in the firm's general 
sales offices, 309 W. Jackson Blvd., Chicago, 
according to an announcement by R. N. 
Conners, vice president and general sales 
manager. The specialty division, formerly 
located at the mill in Chagrin Falls, Ohio, 
has also been transferred to the Chicago 
office which has been nearly doubled in 
size to accomodate the increased staff. 


Frank E. Hall, manager of the specialty 
division, and B. E. Deutsch, sales manager 
of this division, together with some of the 
office staff from Chagrin Falls have moved 
to Chicago while other personnel has been 
shifted to the New York, Milwaukee and 
Goshem offices, Mr. Conners stated. Ac- 
tivities at Chagrin Falls will be devoted 
entirely to the company’s paper mill and 
laboratory there. The Chase Co. has offices 
and plants in 27 cities with executive 
offices in New York and general sales 
offices in Chicago. 


——¢ 
@ F. C. HARWOOD, 62, Williamsville, IU., 
manager of the Williamsville Cooperative 


Elevator Co. died last month at a Spring- 
field hospital. 


Swiftide Pure Cod Liver Oil 
Staley’s Corn Gluten Feed 
Staley’s Corn Gluten Meal 
Staley’s Soybean Oil Meal 
Big Chief Meat Scraps 
Linseed Meal 

Brewers’ Dried Grains 

Malt Sprouts 

Millfeeds of all Kinds 


Deutsch & Sickert Co. 


741 N. Milwaukee St. 
Milwaukee, Wis. 


Blue Ribbon Condens.d 
Buttermilk an Skimmilk 


Manufactured by 


Merchants Creamery Co., lic, 
Cincinnati, Ohio 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION (CO. 


(At it since '92) 
Merchants Exchange St. Louis, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


— 


Now! -Buy SUPERIOR’S -Pire| 


Digester Tankage 
Bone Meal—Blood Meal a 
Superior Packing 


St. Paul, Minn. 


Feeding Oat Meal 
Meat Scraps — Produlac 
Colloidal Phosphate 
Silmo — Cod Liver Oils 

North East Feed Mill Com 


y 
MINNEAPOLIS MINNESOTA 


PURE OLD PROCESS 
LINSEED OIL MEAL 


A Suggestion—Write us sodey if interested. 
Either Prompt or Deferred Linseed Meal. 
Save Money. “Stand by Stan.” 


A. L. STANCHFIELD & Co- | 


Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


A FEED INGREDIENT FOR EVERY NEED e@ 
WE SPECIALIZE IN 
e TOASTED CORN FLAKES — TOASTED WHEAT FLAKES | 


Made to Manufacturer’s Specifications 


CENTRAL FEED SUPPLY CO. 


327 S. LA SALLE ST., CHICAGO, ILL. 


Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, MINNESOTA 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 


FORT-I-FY Your PROFITS with 


MARION, OHIO 


OLD FORT concentTRATES 


OLD FORT MILLS, Inc. 


FEEDS and 


HARRISBURG, Pv.. 


For better Hog and Poultry Feeds add 


PURITY YEAST 


High in Lactic Acid, Nicotinic Acid, 
Pantothenic Acid, 
Vitamin B,, Riboflavin, Vitamin G 


Write for Delivered Prices. 


PURITY YEAST CO., 


SYNTHA-MIXER 


BIO-PHYL 
“MORE THAN VITAMIN CONCENTRATES ' 


SYNTHA PRODUCTS 
E. E. FRITH CO., Dubuque, Iowa, Northern Distributors 


e 64 
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ALFALFA 
MEAL 


The Denver Alfalfa 
Milling & Products Co. 


LAMAR, COLORADO 


Merchants Exchange 
ST. LOUIS 


(oR. SALSB uRy'S | 


'AVI-TAB 
\PEPS UP 
MY / j 
APPETITE!) 


@ Dr. Salsbury’s AVI-TAB is the.ideal 
flock conditioner. AVI-TAB peps up 
sluggish appetites—aids digestion! 

Recommend Dr. Salsbury’s AVI-TAB 
for run-down flocks, after worm infesta- 
tions or any energy-sapping trouble. To 
use, just mix AVI-TAB in wet or dry 
mash. 

Dealers find all Dr. Salsbury’s prod- 
ucts sell easy, quick, because they're 
widely advertised—"pre-sold!" It pays 
to concentrate on the Dr. Salsbury line. 
Feature Dr. Salsbury’s Nation-Wide 
Poultry Health Service — let customers 
know that you give this valuable extra 
service. It builds customer confidence— 
repeat business! 


Dealer emblem—poul- 
try raisers’ guide to 
dependable poultry 
health service. 


ATORIES 


cHu ity. 'OWA 


| A_NATION-WIDE POULTRY HEALTH SERVICE | 


\ 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 
‘|| Bran an Middlings 


+ TENNANT & HOYT Co. 


Order a Mixed Car of 


(Higher in Protein) 


LAKE CITY, MINN. 


x, -rican Dry Milk Institute, 16 
m ican Red Cross 40 
Ar. dy Farms Milling Co 6 
Ar. our & Co. 38 
Bic -hford Calf Meal Co 2 
Bo: en Company 

r iwi ess 

2 Elevator Co. 63 
Co’ \um Carbonate Co. 46 
Cc. tal Flour Mills 62 
Ce ill, Inc. 5 
Cc. ral Feed Supply Co 54, 64 
C. eal Grading Co 62 
sified Advertisements. 64 
H <. Clofine Co. 61 
C Conkey Co. 27 
C . Products Sales Co. 36 
D. -e’s Vitamelk Co 38 
PD -ver Alfalfa Milling & Products Co........... 65 
Moines Oat Products 62 
D «tsch & Sickert Co 64 
D :ghboy Mills, Inc 14 
D:. yer Commission Co 64 
»lex Mill & Mfg. Co 60 
Jc 2 W. Eshelman & Sons 10 
Fd Supplies, Inc. 62 
Fi nke Grain Co 5 
F: Iman Bag Co 36 
FE =. Frith Co 64 
F.:en Milling Co 57 
Goeral Mills, Inc 13 
Gard Milk Products Co 54, 60 
J]. |. Gerber Sheet Metal 60 
H -watha Grain Co. 64 
Hosier Mineral Feed Co. 50 
S. Howes Co 5 
Hubbard Milling Co 3 
T. Ibberson Co 47 
lova Feed Co 

A. Jacobson Machine 51 
Jersee Company 58 
Spencer Kellogg & Sons Co 43 
Kelloag Commission Co 65 
King Midas Flour Mills 68 
Lab-Mix-Calf Manna Dept. 54, 61, 63 
La Budde Feed & Grain Co 59 
Lapp Laboratories, Inc 23 
Limestone Products Co 32 
Maney Bros. Mill & Elevator Co. ................... 64 
Mcthieson Alkali Co. 54 
Merchants Creamery Co., INC............sccsccseeee 64 
Morton Salt Co 66 
Murphy Products Co 67 
Herman Nagel, Inc 63 
Napthole, Inc. 55 
National Cottonseed Products Association.... 45 
National Distillers Products. 28 
National Food Co. 60 
National Molasses Co 61 
National Oil Products Co 21 
New England By-Products Co.............sssesssse 25 
North East Feed Mill Co 64 
Northern Milling Co 58 
Northrup King & Co 37 
Old Fort Mills, Inc. 64 
L. L. Olds Seed Co 66 
O & M Seed Co. 48 
Oyster Shell Products Co 52 
Pecos Valley Alfalfa Mill Co............ccccseseee 54 
Chas. Pfizer Co. 55 
Prater Pulverizer Co. 30 
Purina Mills 42 
Purity Yeast Co 64 
Quaker Oats Co 49 
Reel Products Co 56 
F. M. Rosekrans, Jr 62 
Rowell Feed Supplies 5, 60 
Ryde & Co. 57 
Dr. Salsbury’s Laboratories 65 
Sargent & Co. 53 
Screw Conveyor Co 62 
Sidney Grain Machinery Co 66 
Silmo Chemical Co. 39 
Smith Agricultural Chemical Co............000 26 
E. 8. Squibb & Sons 3 
A. L. Stanchfield Co 64 
Stendard Brands, Inc. 44 
Stone Mountain Grit Co. 19 
Stretton Grain Co 41 
Sunset Feed & Grain Co 56 
Superior Packing Co. 64 
Switt & Co 57 
Tennant & Hoyt Co 65 
United Feed Products Co 63 
Vi» Bin Corporation 61 
Virclity Mills, Inc, 59 
Mills Co 62 
W than Bag Corp 66 
W- te Laboratories, Inc 31 
Wi tmoyer Laboratories IN. 62 
W son & Co. 56 


‘ms that spend money to build good will are 
ler. likely to do anything that might nullify the 
©) -t of their advertising than firms making no 
s » investment. It will pay readers to trade with 
Feed Bag advertisers. 


IF YOU NEED WHOLE GRAINS 
FOR FEED 


ASK FOR OUR DELIVERED PRICES 


BARLEY 


OFFICIAL WEIGHTS AND GRADES 


KELLOGG COMMISSION CoO. 


MINNEAPOLIS, MINN. 


OATS * CORN 
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—RBRetter Built Bags— 


BAG FACTORIES - COTTON MILL - BLEACIIERY 


TA LK asBouT Bacs! 


(Quoted from a Customer's letter) 


“We have received the shipment of........... 
bags, which you printed for us, and 
they certainly are beyond our best ex- 
pectations. We think it is the prettiest 
bag we have in the house, and appre- 
ciate your pains in the matter, and 
wish to thank you for giving us such 
a nice bag.” 


WERTHAN BAG CORPORATION 
NASHVILLE —NEW ORLEANS 


FEED MIXERS 


=] Here is a really complete lin: 
of mixers, built to mix fee: 
faster and to take a minimun 
of floor space. Quiet and de 
pendable in operation. Mor. 
economical because Sidne, 
Mixers take less time anc 
power to do the work. They 
are equipped with ssilen: 
gears that run in oil with the 
gear box oil-tight. Models to 
fit your needs in either motor 
driven, flat or V-belt types. 


Manufacturers of: 


Corn Crackers and Graders 
Grain and Seed Cleaners 
Electric Truck Hoists 

Ear Corn Crushers 

Corn Shellers 

Feed Mixers 

Elevators, etc. 


Write today for catalog! 


THE Sédcey, GRAN MACHINERY 60. 


__(WERTHAN)__1 


MORTON’S SALT 


Highest Quality 


Prompt Service 


ll 


MORTON SALT COMPANY 
MILWAUKEE WISCONSIN 


— 


66 


“Manufacturers for over 75 years” @ SIDNEY, OHIO 


Proven superiority in the 
field has made Olds’ Old 
Gold Seeds favorites with 
your customer, the farmer, 
for over 53 years. Feature 
Olds’ Wisconsin Certified 
Hybrid Corn, Wisconsin 
Pedigreed Grains, Hardy 
Verified Origin Alfalfa, 
Northern Grown Clover 
Seed. 


53 years of quality and full dealer 
cooperation 


L. L. OLDS SEED CO. 


DEPT. 29 MADISON, 
4 
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MIX IT IN YOUR OWN PLANT 
And Make EXTRA Profits These 6 Ways! 


TURN FARM GRAINS INTO FAST-MOVING FEEDS! 
Make BIGGER PROFITS on grain and feed turn-over. 


SATISFY OLD CUSTOMERS! Be ready to sell them the 
starting-mash advertised on the radio. Many will ask for 
Murphy’s. Be sure you can meet this demand. 


ATTRACT NEW CUSTOMERS! Many farmers in your 
locality will ask for Murphy’s Vig-O-Ray ve Mash. 
Get this business before it goes to a competitor. Sell ’em 
and Hold ’em with Murphy’s. 


MAKE ADVERTISED FEEDS. Get a Murphy Dealer 
Franchise NOW! Use the Murphy Mixing Permit to make 
advertised feeds. Don’t waste time waiting. 


». CUT SHIPPING BOTHER and EXPENSE! During the 
Get This Valuable war emergency both rail and trucking facilities are crowded. 
Feed Mixing Permit NOW! Use the grains you have on hand and mix them with VIG-O- 
. RAY—100 pounds of Vig-O-Ray to 400 pounds of grain. 
The chick season is at hand. This saves shipping expense and cuts downdelivery delays. 
There’s big money to be 
made selling VIG-O-RAY | MAKE BIGGER 
customers in properly balancing up 
waste precious time. Clip home grown feeds with good Con- 
or pe out centrates. 
an mal — 


TODAY! CONSTRUCTIVE ADVERTISING 


That Produces Results! 


Murphy’s biggest advertising campaign — radio, 
farm papers, store posters, letters to customers 
—is now in full swing. You can tie your store in with 
this educational feeding program. Take full ad- 
vantage of it now! Send in the coupon for a 
MURPHY Dealer’s Agreement. 


To MURPHY PRODUCTS CO. 


Burlington, Wisconsin 


YES Tell me more about your 
Dealer Mixing Permit and a MURPHY 
DEALERSHIP. 


Name. 


Address 


- 
| 
e 
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Form, \ 
\ \ 
\ : 
| MURPHY'S CONCENTRATES 


A, at its finest — enriched King Midas Flour. 
—— 


THE GOLDEN TOUCH 


= 


To the Flour and Feed trade has fallen a great share 
of the responsibility for producing and distributing 
the food which is so essential to a healthy, vigorous 
people. Yours is the obligation to furnish the feeds 
which will produce more eggs, more milk, more meat 
for Uncle Sam. Yours is the obligation to provide ~ 

for your customers a flour enriched with extra vita- 
mins and iron in accordance with U. S. Government sed 
specifications. 


The present surplus of wheat indicates that flour will 
continue to be available in quantity. Thrifty, patri- 
otic housewives will be seeking new ways to use 
bread and other baked foods to replace the foods _ 
which become scarce. You are going to sell more 
flour than ever before. 

Here is your opportunity. Take full advantage of it. 
Be sure the flour you sell is enriched flour. King 
Midas has this enrichment. Be sure the flour you sell 
is a top quality flour, because quality is the only 
foundation on which you can build a large, steady 
volume of repeat sales. Offer your customers flour 


KING MIDAS FLOUR MILLS — 
Minneapolis . Minnesota 


i 
ay 
: 
: 
“WORTH ALL IT COSTS” 
1 


